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PREFACE

Selling To The Military
DOD 4205.1 
March 1998

PREFACE

This handbook is an introduction to the broad subject of contracting with 
agencies of the U.S. Department of Defense (DoD). It is intended to be useful 
to those who manage the marketing efforts of small businesses, especially 
firms that have not previously had Government contracts. The handbook 
contains general information about contracting. It provides lists of products 
and services, keyed to particular major buying offices. 

After reading it, you may seek additional, more specific advice from DoD's 
small business specialists; they are located at all buying offices. These buying 
offices are located geographically and can be found in the Small Business 
Specialist directory. Appendix A-2 will explains how to obtain a copy of this 
directory.
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PART 1: HOW TO GET STARTED

INTRODUCTION

The DoD is ready to do business, on a competitive basis, with competent firms 
that can supply the products or services it needs. Defense purchasing activities 
are particularly interested in establishing contacts with small business firms, 
small disadvantaged business firms, and women-owned small business firms.

Interested firms must help themselves by learning how DoD conducts its 
business, and by seeking out those military purchasing offices that buy the 
products and services they can supply.

Actually, there are few differences between your commercial business and 
selling your products or services to the various DoD organizations. Basic 
principles followed in selling within the commercial business field generally 
apply in dealing with DoD. Two principles especially appropriate in 
establishing and keeping a working relationship with military purchasing 
activities are:

●     Learn both the needs and the buying practices of your potential 
customer.

●     Follow leads on where buying is done, and seek sales opportunities 
throughout DoD.

This handbook is intended to provide firms that have little or no experience in 
selling to DoD with basic information about how DoD conducts its business, 
and with specific information for locating sales opportunities.

 

 

DoD CONTRACTING PRINCIPLES AND PRACTICES

The basic contracting rules for all Federal Government agencies are set forth in 
the Federal Acquisition Regulation (FAR). Additional rules unique to DoD are 
set forth in the DoD FAR Supplement (DFARS). These publications can be 
reviewed at any DoD purchasing or contract administration office, at any Small 
Business Administration (SBA) office, and at many local libraries (where they 
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are known as Chapters 1 and 2 of Title 48 of the Code of Federal Regulations). 
The FAR and DFARS are also available on numerous world wide websites, 
including the OSD SADBU website ( http://www.acq.osd.mil/sadbu ) under 
"Links". If you need to own copies, ordering information for them (and for all 
other publications mentioned in this handbook) is set forth in Appendix A. To 
be a successful Defense contractor, you must have a working knowledge of 
both of these regulations. 

 

How DoD Buys

Almost 98 percent of DoD's purchase transactions are for $100,000 or less. 
Although they account for less than 20 percent of DoD's procurement dollars, 
they total in the billions of dollars each year. Most of these millions of actions 
are accomplished using simplified acquisition procedures. Oral solicitations or 
very brief written requests for quotations are issued to prospective suppliers in 
the local purchasing area. The successful quoter is issued a purchase order, and 
compliance with the order (i.e., delivering the product or performing the 
service) constitutes contract acceptance and fulfillment. 

Purchases over $100,000 are made by sealed bidding by competitive proposals, 
or (in unusual circumstances only) by other-than-competitive procedures. 
Sealed bids are used when the Government knows exactly what it needs, while 
competitive proposals allow flexibility in defining the exact requirement or the 
terms and conditions of the procurement.

Procurement by sealed bidding begins with the issuance of an invitation for 
bids (IFB) containing all the information bidders need to respond. The IFB 
states the needs of the purchasing activity and defines the work in sufficient 
detail to permit all bidders to compete on the same basis. It also identifies all 
factors to be considered in evaluating the bids. A standard form is provided on 
which bids are submitted, and a specific time is set for bid opening. The 
opening is held in public (you can attend), and the contract is awarded to that 
responsible bidder whose bid offers the best value to the Government. 

When sealed bids are not appropriate, competitive proposals are solicited. The 
purchasing office issues a request for proposals (RFP). After reviewing the 
proposals received, the contracting officer ordinarily will negotiate with those 
suppliers that have submitted acceptable proposals, seeking the most 
advantageous best value contract for the Government. 
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Types of Contracts

DoD generally uses fixed-price contracts to acquire products and services. Cost-
reimbursement contracts are used only when fixed-price contracts are not 
feasible. Most research and development (R&D) contracts are of the cost-
reimbursement type. Fees under cost-reimbursement contracts are either fixed 
at the outset or subject to adjustment in accordance with a formula established 
in the contract. When unusual circumstances exist, a letter of intent may be 
used to authorize a contractor to start work before the final contract is 
executed. 

 

Special Help for Small Businesses

It is national policy that a fair proportion of the products and services used by 
DoD shall be purchased from small, small disadvantaged, and women-owned 
small businesses. Certain factors limit DoD's ability to contract with small 
business. Vast amounts of facilities and working capital are required to produce 
major weapons systems. In many cases, even the resources of  large business 
can be strained by performance and cost risks. To offset these factors, DoD has 
implemented a major program to ensure the award of a fair proportion of its 
contracts to small businesses. This program includes special personnel to assist 
small businesses, and the following purchasing procedures:

●     Permitting offers on less than the total requirements and allowing the 
maximum time possible for preparation of offers.

●     Setting aside, for award to small business only, any procurements where 
there is a reasonable expectation that at least two responsible small 
businesses will offer the products of small business concerns at 
reasonable prices. Most purchases under $100,000 are reserved for 
competition among small business only. 

●     Setting aside a portion of a procurement that would otherwise be too 
large for a total small business set-aside. Any business, large or small 
can compete for the non set-aside portion. Small business is then given 
the opportunity to receive a contract for the set-aside portion at the price 
of the non set-aside portion.
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●     Having the SBA review a small business' capability in the event the 
contracting officer determines it to be nonresponsible (see Preaward 
Determination of Responsibility below). 

●     Encouraging large DoD contractors to subcontract with small, small 
disadvantaged and women-owned small businesses. 

 

In addition to helping all small business firms, DoD provides special emphasis 
to increase participation by small disadvantaged business firms. The main 
features are as follows: 

 

●     Seeking small disadvantaged business firms to supply the needed 
products and services, and setting aside for small disadvantaged 
business firms those solicitations where DoD can expect to obtain 
satisfactory performance, adequate competition, and a reasonable price 
from among the respondents. 

●     Contracting directly with the SBA, which will then subcontract the 
work to small businesses certified by the SBA as being socially and 
economically disadvantaged. DoD and SBA identify products and 
services that can be provided by small disadvantaged businesses that 
have an SBA-approved business development plan. The FAR (Subpart 
19.8) provides detailed information on this procedure.

●     Encouraging special attention to small disadvantaged business firm by 
DoD's large prime contractors in their programs of subcontracting.

 

Preaward Determination of Responsibility

DoD awards contracts only to contractors found to be responsible. The 
purchasing activity must evaluate the offerors in order to make a positive 
finding as to responsibility. 

Getting accepted as a "responsible" contractor is not like getting on a qualified 
products list. You can't arrange for a survey at your convenience and wait until 
you are approved before submitting an offer. The determination of 
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responsibility is done only in connection with an offer when you are the 
apparent low or otherwise successful offeror. To be found responsible, you 
must be able to demonstrate that you (1) have, or are able to obtain, adequate 
financial resources; (2) are able to comply with the delivery requirements; (3) 
have a satisfactory record of performance; (4) have a satisfactory record of 
integrity and business ethics; (5) have, or are able to obtain, the necessary 
organization, experience, accounting and operational controls, and technical 
skills; (6) have, or are able to obtain, the necessary production, construction, 
and technical equipment and facilities; and (7) are otherwise qualified and 
eligible to receive an award under applicable laws and regulations. 

Sometimes a contracting officer proposes to reject the apparent successful offer 
of a small business firm because of doubt as to whether the firm is sufficiently 
responsible to perform the contract. In that event, the case must be referred to 
the SBA. If the SBA determines that the small business firm is responsible, it 
issues a Certificate of Competency (CoC) to the contracting officer, who then 
must award the contract to the small business firm. 

 

THE DoD SYSTEM OF SPECIFICATIONS AND STANDARDS

DoD has exact specifications for many of the products and services it buys 
repeatedly. You should be familiar with the types of specifications, and you 
should know how to obtain them. Specifications are comprehensive 
descriptions of the technical requirements for material, equipment, and 
services. In addition to its specifications, DoD uses standards that establish the 
engineering and technical limitations and applications of items, materials, 
processes, methods, and engineering practices. Standards are used to ensure 
maximum uniformity in materials and 

equipment and to foster interchangeability of parts used in these products. 
Standards may be separately stated in a description of a need, but frequently 
they are also included in military specifications. Though use of Military 
specifications and standards continues within DoD, there is increasing 
emphasis on maximizing the utilization of commercial specifications and 
standards whenever practicable.

 

How to Acquire Specifications
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Department of Defense Single Stock Point (DoDSSP) was created to centralize 
the control, distribution, and access to the extensive collection of Military 
Specifications, Standards, and related standardization documents either 
prepared by or adopted by the DoD. The DODSSP mission and responsibility 
was assumed by the Defense Automated Printing Service (DAPS) Philadelphia 
Office, in October 1990. The responsibilities of the DODSSP include 
electronic 

document storage, indexing, cataloging, maintenance, publish-on-demand, 
distribution, and sale of Military Specifications, Standards, and related 
standardization documents and publications comprising the DODSSP 
Collection. The DODSSP also maintains the Acquisition Streamlining and 
Standardization Information System (ASSIST) management/research database.

 

Document Categories in the DODSSP Collection

Military / Performance / Detail Specifications 

Military Standards 

DoD-adopted Non-Government / Industry Specifications and Standards 

Federal Specifications and Standards 

Military Handbooks 

Qualified Products / Manufacturer's Lists (QPLs/QMLs) 

USAF / USN Aeronautical Standards / Design Standards 

USAF Specifications Bulletins 

Although the DODSSP Collection contains over 50,000 line items, not all 
documents specified in Government procurements are included (e.g.: 
engineering drawings, some Departmental documents, and the majority of all 
Non-Government / Industry Standards). The Department of Defense Index of 
Specifications and Standards (DODISS) contains the complete list of 
Standardization documents in the DODSSP Collection. This reference 
publication is available online to all ASSIST subscribers, on CD-ROM for 
single issue or subscription purchase or in paper format from the 
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Superintendent of Documents.

Superintendent of Documents

U.S. Government Printing Office

Washington, DC 20402

(202)512-1800

 

A complete and descriptive list of products and services is available 
electronically on the World Wide Web at: http://www.dodssp.daps.mil   or 
contact:

DoDSSP

Standardization Document Order Desk

700 Robbins Avenue, Bldg. 4D

Philadelphia, PA 19111-5094

(215)697-2667/2179

 

Acquisition Streamlining & Standardization Information System 
(ASSIST) 

ASSIST is a database system for DOD-wide standardization information 
management. The ASSIST database system resides at the DODSSP, located at 
the Defense Automated Printing Service (DAPS) in Philadelphia, Pennsylvania.

ASSIST-Online is a Windows-based version accessible via Telenet. It is 
comprised of four parts: The Department of Defense Index of Specifications 
and Standards (DODISS), the SD-1 Standardization Directory, the SD-4 Status 
of Standardization Projects, and the Acquisition Management Source Data List 
(AMSDL). ASSIST Online is available as a yearly subscription service. The 
ASSIST-Online subscription includes a copy of the current ASSIST Computer 
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base Training (CBT) CD.

The DODSSP also offers an ASSIST-CD. This standalone product consists of 
primary DODISS information and selected DODSSP document information, 
and boasts extensive report-generation capabilities.

 

ASSIST Products 

ASSIST-Online, annual subscription - $1,500.00 

ASSIST-CD, single issue - $100.00 

ASSIST-CD, annual subscription (6 discs) - $500.00 

 

Department of Defense Index of Specifications and Standards (DODISS) 

The DODISS, as its name implies, is a comprehensive index of Federal and 
Military specifications and standards, guide specifications, military handbooks 
and bulletins, Commercial Item Descriptions, adopted non-government 
standards, and other related standardization documents used by the Department 
of Defense, and all available in the DODSSP Collection. It is an invaluable 
reference tool for anyone interested in identifying specific standardization 
documents for purchase.

The DODSSP issues complete revisions of the DODISS every other month, 
and several formats are available. The DODISS is available on CD-ROM, in 
standard Portable Document Format , with the appropriate reader software 
included; this product can be ordered either in single issue or as a yearly 
subscription with bi-monthly issues. The DODISS is also available on-line

as a part of the ASSIST Standardization Document Management Database, and 
can be ordered with your ASSIST subscription. Finally, The Superintendent of 
Documents offers the DODISS in printed form. 

 

DODISS-CD 
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Single Issue - $50.00 

Annual Subscription (6-CDs) - $150.00 

 

Individual Documents 

Individual documents are available from the DODSSP in paper format. The 
cost of these documents is determined by page count, with a set price of $.09 
per page side. The minimum DODSSP order (for all orders up to 55 pages) is 
$5.00. For example: if you order a 100 page 

document that is printed on both sides, front and back (50 sheets of paper) the 
cost would be $5.00 for the first 55 pages, and $.09 X 45 ($4.05) for the 
remaining 45 pages, or $9.05 for one copy of that document.

The Customer Service Representatives at the DODSSP Special Assistance 
Desk can help you determine accurate page counts for the documents you 
require. Just ask for a "page count call-back." The Special Assistance Desk 
number is: (215) 697-2667 / 2179 

 

Data Item Descriptions (DIDs) 

Data Item Descriptions define the data required of a contractor in order to 
perform for a government contract. DIDs specifically define the data content, 
preparation instructions, format, and intended use.

The DODSSP issues DIDs as a complete set twice a year, in April and October. 
Included in this DIDs set is a current index of all active and cancelled DIDs - 
called the Acquisition Management System and Data Requirements Control 
List (otherwise known as the AMSDL 5010.12L). The complete DIDs set (with 
the AMSDL) can be ordered in paper format.

Annual subscriptions of DIDs updates are also available. 

 

DID Sets 
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Complete Set, Single Issue - $150.00 

Updates, Annual Subscription - $25.00 

 

 

Mail Subscription Requests to:

DoDSSP

Standardization Document Order Desk

700 Robbins Avenue, Bldg. 4D

Philadelphia, PA 19111-5094

Phone

(215) 697-2667/2179

 

Contractors using the subscription service are not relieved of any 
responsibilities in complying with military contracts.

Special Assistance Desk - A special assistance desk is available Monday 
through Friday 7:30 AM to 4:30 PM (Eastern Time) to assist you in matters 
such as:

Inquiries about DoDSSP services, status of orders previously placed; 
establishing a customer account; sources for documents not at the DoDSSP; 
and special requests such as obtaining a complete set of documents.

Special Assistance Desk

(215) 697-2667/2179

7:30 AM to 4:30 PM (Eastern Time)
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Note: Orders not accepted on these lines

 

or write to:

DoDSSP

Special Assistance Desk

700 Robbins Avenue, Bldg. 4D

Philadelphia, PA 19111-5094

 

Order Forms 

Orders for individual documents can be made by using the DODSSP 
Specifications and Standards Order Form (DAPS-Philadelphia 1425/7). 

Orders for all other DODSSP products can be made by using the DODSSP 
Products/ Subscriptions Order Form (DAPS-Phila 5270/5). These 
downloadable order forms in Portable Document Format (.pdf) can be accessed 
using Adobe's free Acrobat Reader Version 3.0 or later.

You will find that these forms are interactive, with various "live" buttons and 
text fields allowing you to complete them on-screen. Currently, your only 
options for submitting these forms are by mail or fax. Address and fax 
information is on the forms.

If you prefer, mail or FAX orders can also be made on official company 
letterhead.

 

Contractors Please Note

Commercial contractors using the DODSSP subscription service for documents 
are not relieved of any responsibilities in complying with military contracts. 
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The Federal Supply System

The Federal Government buys, stocks, and uses over 7 million items. As a 
prospective supplier, you should know some basics about the system that 
manages those items.

The catalog of the supply systems assigns National Stock Numbers (NSNs) to 
each item the Government uses. The NSN is a 13 digit number assigned by the 
Defense Logistics Service Center (DLSC), Battle Creek, Michigan. The first 
four digits identifies the Federal Supply Class (FSC (FSC) of the product. The 
next nine numbers represent the National Item Identification 

Number (NIIN). The first two numbers of the NIIN identifies the country of 
origin. The remaining seven digits identifies the specific item. DLSC currently 
lists over 7 million NSNs. For information on NSNs, telephone customer 
service, (616) 961-4725; for NATO countries telephone (616) 961-4334.

The FSC system has three major subdivisions, which are dealt with in three 
different ways. The first major subdivision is R&D. See Part 3 of this 
handbook for information about contracts for R&D.

All other services - as distinguished from R&D - are coded, in the FSC system, 
with a code that consists of one letter and three digits. The initial letter serves 
to group similar services. Table 1 lists these service group identifiers. These 
groups are subdivided, sometimes into only a few specific codes and 
sometimes into many. You should know which letter group seems to cover the 
service you can furnish.

 

TABLE 1: FEDERAL SUPPLY  
CLASSIFICATION GROUPS 

(for services other than research and development)

 

FSC Group Description

B Special Studies and Analyses - Not R&D

C Architect and engineering Services - construction
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D Automatic Data Processing and Telecommunication 
Services

E Purchase of Structures and Facilities

F Natural Resources And Conservation Services

G Social Services

H Quality Control, Testing, And Inspection Services

J Maintenance, Repair, And Rebuilding Of Equipment

K Modification Of Equipment

L Technical Representative Services

M Operation Of Government-Owned Facilities

N Installation Of Equipment

P Salvage Services

Q Medical Services

R Professional, Administrative, And Management 
Support Services

S Utilities And Housekeeping Services

T Photographic, Mapping, Printing, And Publication 
Services

U Education And Training Services

V Transportation, Travel And Relocation Services

W Lease Or Rental Of Equipment

X Lease Or Rental Of Facilities

Y Construction Of Structures And Facilities

Z Maintenance, Repair, Or Alteration Of Real Property
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The FSC system is most important to you in connection with DoD 
acquisitions of supplies and equipment. Here the identification is 
either by two-digit groups or by four-digit individual codes. Table 2 
lists the two-digit groups. The listing of products and services in Part 2 
of this handbook is arranged in FSC sequence. Sometimes only the 
two-digit code is used; this means that, in general, the same major 
buying offices buy most of the products in the group. In other cases, 
some or all of the four-digit codes are listed; this means that there are 
differences in buying patterns. You should know at least the two-digit 
code, and preferably the four-digit code, covering each of your 
products.

 

TABLE 2: FEDERAL SUPPLY  
CLASSIFICATION GROUPS 
(for supplies and equipment)

FSC Group Description

10 Weapons

11 Nuclear ordnance

12 Fire control equipment

13 Ammunition and explosives

14 Guided missiles

15 Aircraft and airframe structural components

16 Aircraft components and accessories

17 Aircraft launching, landing, and ground handling equipment

18 Space vehicles

19 Ships, small craft, pontoons, and floating docks

20 Ship and marine equipment

22 Railway equipment

23 Ground effect vehicles, motor vehicles, trailers, and cycles

24 Tractors

25 Vehicular equipment components

26 Tires and tubes
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27

28 Engines, turbines, and components

29 Engine accessories

30 Mechanical power transmission equipment

31 Bearings

32 Woodworking machinery and equipment

34 Metalworking machinery

35 Service and trade equipment

36 Special industrial machinery

37 Agricultural machinery and equipment

38 Construction, mining, excavating, and highway maintenance 
equipment

39 Materials handling equipment

40 Rope, cable, chain, and fittings

41 Refrigeration, air conditioning, and air circulating equipment

42 Fire fighting, rescue, safety equipment and environmental 
protection equipment and materials

43 Pumps and compressors

44 Furnace, steam plant, and drying equipment; nuclear reactors

45 Plumbing, heating, and waste disposal equipment

46 Water purification and sewage treatment equipment

47 Pipe, tubing, hose, and fittings

48 Valves

49 Maintenance and repair shop equipment

51 Hand tools

52 Measuring tools

53 Hardware and abrasives

54 Prefabricated structures and scaffolding

55 Lumber, mill work, plywood, and veneer

56 Construction and building material
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58 Communication, detection, and coherent radiation equipment

59 Electrical/electronic equipment components

60 Fiber optics materials, components, assemblies and accessories

61 Electric wire and power distribution equipment

62 Lighting fixtures and lamps

63 Alarm, signal, and security detection systems

65 Medical, dental, and veterinary equipment and supplies

66 Instruments and laboratory equipment

67 Photographic equipment

68 Chemicals and chemical products

69 Training aids and devices

70 General-purpose automatic data processing (ADP) equipment 
(including firmware), software, supplies, and support equipment

71 Furniture 

72 Household and commercial furnishings and appliances

73 Food preparation and serving equipment

74 Office machines, text processing systems and visible record 
equipment

75 Office supplies and devices

76 Books, maps, and other publications

77 Musical instruments, phonographs, and home type radios

78 Recreation and athletic equipment

79 Cleaning equipment and supplies

80 Brushes, paints, sealers, and adhesives

81 Containers, packaging, and packing supplies

83 Textiles, leather, furs, apparel, and shoe findings, tents and flags

84 Clothing, individual equipment, and insignia

85 Toiletries

87 Agricultural supplies

88 Live animals
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89 Subsistence

91 Fuels, lubricants, oils, and waxes

93 Nonmetallic fabricated materials

94 Nonmetallic crude materials

95 Metal bars, sheets, and shapes

96 Ores, minerals, and their primary products

99 Miscellaneous

 

Introducing a New Item

The Federal Government, especially DoD, buys many different products. 
If your firm makes a product, there is a good chance that DoD already 
buys something like it. If so, the advice in the following section may help 
you find a purchaser. You may feel, however, that your product is unique. 
How then should you proceed?

The Federal catalog system, described above, is based on the idea of one 
NSN for any one item, and the assignment of each particular class of 
product to a single manager. To sell your item, you need to get it assigned 
an NSN. The first step is for you to find out what the Government already 
buys. You should obtain the specifications (and standards, if applicable) 
for products similar to yours. Any Government small business specialist 
can help you review the indexes mentioned above under "Types of 
Specifications." You should study the differences between your item and 
those now in the system. You can then get in touch with the organization 
that writes specifications for items such as yours. You can try to persuade 
it to modify the specification so that your product will be acceptable under 
an existing NSN, or to write a new specification to cover your product. 
Before doing this, the organization will need to determine the potential 
need for the product; you may be able to help at this point.

If your new item has been accepted in the commercial marketplace but 
does not yet have an NSN, you may be able to arrange for it to be put on a 
New Item Introductory Schedule. The General Services Administration 
(GSA) uses that process when various Federal agencies might be interested 
in the new product. GSA's Business Service Centers are listed in Part 6 of 
this handbook. Their World Wide Web address is: http://www.gsa.gov/oed/
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regions.htm. 

 

DoD Central Contractor Registration (CCR)

On October 1, 1996, the DoD implemented the 
capability for contractors to register in the 
CCR. The DoD has determined the CCR 
acquisition reform initiative will assist the 
Department in complying with recent 
legislation. CCR is the single DoD registration 
for contractors who conduct business or who 
are interested in conducting business with the 
Department. CCR allows Federal Government 
contractors to provide basic information on 
business capabilities, and financial information 
one time to the government. 

DoD will be requiring contractors to register in the Federal CCR in order 
to obtain future solicitation awards, or payments, for goods or services 
provided to the DoD. You must be registered by May 31, 1998 . For 
information on "Free" registration contact:

Department of Defense

Electronic Commerce Information Center

1-800-334-3414 or visit Website at: http://www.acq.osd.mil/ec 

A sample of the CCR’s EZ Registration Form can be found at Appendix C-
29. 

 

Government Purchase Card 

The Government Purchase Card is playing a key role in the drive to 
streamline the Federal Acquisition Process. It provides DoD Military and 
Civilian personnel with the authority to purchase their own small dollar 
($2,500 and less) commercial supplies and services without having to go 
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through a contracting office. What this means is that DoD personnel can 
satisfy their needs faster and more economically. Savings are being found 
with commercial vendors as well. When the card is used for purchasing, 
the vendor does not have to submit invoices and wait the usual 30 days for 
payment. With the purchase card, vendors are paid within 72 hours. If 
your company already accepts credit cards, transaction procedures are 
identical. If your company does not currently accept credit cards, contact 
your local bank or financial institution. Once your application is complete, 
it takes about 21 days to begin accepting transactions. 

As with all credit card transactions, there is a fee assessed to the merchant 
when cards are used. Cost is based on the volume of your card business 
and the average size of your transactions. Be sure to shop around for the 
lowest fee possible - rates are competitive.

 

SOURCES OF INFORMATION ON DEFENSE PROCUREMENT

If you want to do business with DoD, you should determine whether there 
is a DoD market for your products or services. Parts 2, 3, and 4 of this 
handbook identify the products and services used by DoD and the offices 
that buy them. Note also the website address included in Page 52 which 
will provide information on historical buys by 4 digit federal supply code. 
A review of these parts of the handbook will indicate whether there is a 
potential market for your products or services within DoD. Note that while 
DoD purchases products and services to meet specific operational or 
inventory level requirements, the timing of the purchases depends on the 
Federal Government's budget process. In addition to the existence of the 
potential need and the specific purchase office you may sell to, you need to 
know when your products or services will be purchased.

 

Small Business Advisors

Every DoD purchasing office has at least one small business specialist. 
These specialists can provide information about contracting and 
subcontracting opportunities with that office and at other DoD purchasing 
offices. The telephone number provided for each activity listed in this 
handbook is that of this specialist. In addition, DoD publishes a directory 
of its small business specialists listing, by name, location, and phone 
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number, every such specialist in DoD.

 

Solicitation Mailing Lists

Every DoD purchasing activity maintains lists of prospective suppliers 
that have indicated their desire to sell their products or services to that 
activity. These solicitation mailing lists (SMLs) are the key to obtaining 
maximum opportunities to compete for DoD requirements. When your 
name is placed on an SML, most solicitations for that product or service 
will automatically be issued to you. When an SML is extremely long, the 
purchasing activity may use only a portion of it for any one solicitation. In 
such situations, a prorata number of small businesses will be included in 
the solicitation. If you do not respond, either by an offer or by a request 
for retention on the list, to each solicitation you receive, your name may be 
deleted from the SML. Detailed instructions for getting listed in SMLs are 
provided below, in the section entitled "Making Your Capabilities 
Known." Note: SMLs may not be used when electronic commerce 
methods are used which transmit solicitation or presolicitation notices 
automatically to all interested sources participating in electronic 
contracting with the purchasing activity. 

 

Bid Boards

Every DoD purchasing activity maintains, in a public place, a bulletin 
board on which is displayed a notice or copy of each proposed contract 
action between $10,000 to $25,000. If it is impractical to post a copy of the 
proposed action, the bulletin board notice describes the action and tells 
where a copy may be examined. The action or notice is posted on the bid 
board on the date the solicitation is issued and is kept there for at least 10 
days or until after quotations have opened, whichever is later.

 

Commerce Business Daily

Another way to learn of proposed purchases is through the Commerce 
Business Daily (CBD). This paper, published every working day by the 
Department of Commerce, lists virtually every proposed DoD 
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procurement estimated to exceed $25,000. It lists major DoD prime 
contract awards that have potential subcontracting opportunities. It also 
contains information about DoD needs for R&D efforts in fields in which 
unsolicited proposals may be appropriate. Each issue of the CBD contains 
large amounts of information in highly condensed form. Explanatory notes 
are included only in the Monday edition. It may be advisable to review a 
copy before subscribing; only you can determine its utility for your 
particular needs. The CBD is available for inspection at each DoD 
purchasing and contract administration activity and at all field offices of 
the SBA, the Department of Commerce, and GSA, as well as some local 
chambers of commerce and libraries. The CBD is also available 
electronically on the DoD World Wide Web at: ( http://www.acq.osd.mil/
sadbu ). Subscription information is provided in Appendix A. 

 

Small Business Innovation Research Program (SBIR) and Small Business 
Technology Transfer (STTR) Programs

The purpose of DoD’s SBIR and STTR programs is to harness the 
innovative talents of our nation’s small technology companies for the 
benefit of the U.S. military and the U.S. economy. 

DoD’s SBIR program funds early-stage R&D projects at small technology 
companies -- projects which serve a DoD need and have the potential for 
commercialization in private sector and/or military markets. The 
program, funded at roughly $530 million per year, is part of a larger ($1.1 
billion) federal SBIR program administered by ten federal agencies. (For 
information on the ten-agency federal SBIR program, call the Small 
Business Administration at (202) 205-6450, or see the SBA’s SBIR/STTR 
Home Page, at : (http://www.sbaonline.sba.gov/
Research_And_Development.)

As part of its SBIR program, the DoD issues an SBIR research solicitation 
twice a year, describing its R&D needs and inviting R&D proposals from 
small companies. Companies apply first for a six-month phase I award of 
up to $100,000 to test the scientific, technical, and commercial merit and 
feasibility of a particular concept. If phase I proves successful, the 
company may be invited to apply for a two-year phase II award of up to 
$750,000 to further develop the concept, usually to the prototype stage. 
Proposals are judged competitively on the basis of scientific, technical, and 
commercial merit. Following completion of phase II, small companies are 
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expected to obtain funding from the private sector and/or non-SBIR 
government sources to develop the concept into a product for sale in 
private sector and/or military markets.

In 1992, Congress established the STTR pilot program. STTR is similar in 
structure to SBIR but funds cooperative R&D projects involving a small 
business and a university, federally-funded R&D center, or nonprofit 
research institution. DoD’s STTR program, funded at $30 million in fiscal 
year 1997, is part of a larger ($60 million) federal STTR program 
administered by five federal agencies. (For information on the five-agency 
federal STTR program, call the Small Business Administration at (202) 
205-6450, or see the SBA’s SBIR/STTR Home Page, at http://www.
sbaonline.sba.gov/sbir/). DoD issues one STTR research solicitation each 
year.

To obtain hard copies of current and future DoD SBIR and STTR 
solicitations, place your name and address on the SBIR/STTR mailing list 
by calling 800/382-4634 or by sending an e-mail message to sbirhelp@us.
teltech.com. You can also access each solicitation electronically on the DoD 
SBIR/STTR Home Page (http://www.acq.osd.mil/sadbu/sbir), starting four 
to six weeks before the official opening date (i.e., before October 1 or June 
1 for SBIR, and before December 1 for STTR).

If you have general questions about the DoD SBIR or STTR programs, 
please call the DoD SBIR/STTR Help Desk at 800/382-4634.

 

Procurement Technical Assistance (PTA) Cooperative Agreement 
Program

The PTA Program is a Congressionally authorized DoD initiative designed 
to establish a network of assistance offices for business entities seeking to 
market their goods and/or services to federal, state and local governments. 
The Defense Logistics Agency awards cost sharing cooperative agreements 
for this purpose. Recipients of these agreements are state and local 
governments, private nonprofit and tribal organizations and Indian 
economic enterprises. Recipients provide technical expertise in such areas 
as identifying bid opportunities through bid matching, bid and proposal 
preparation, preaward surveys, quality assurance and accounting systems. 
Business firms interested in marketing their products and/or services to 
the federal, state and local governments should contact these centers. 
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More information regarding this Program and a current list of 
cooperative agreement recipients are available from the Program 
Manager, Small and Disadvantaged Business Utilization, Headquarters, 
Defense Logistics Agency, 8725 John J. Kingman Road, Suite 2533, Room 
1127, Fort Belvoir, VA 22060-6221, telephone (703) 767-1650. You may 
also visit the DLA PTA page at http://www.dla.mil/db/procurem.htm, or 
the DLA Small Business Page, at http://www.dla.mil/ddas/. 

 

SUBCONTRACTING OPPORTUNITIES

Subcontracting offers small business firms an important means of 
participating in DoD purchasing; particularly, if your capabilities are such 
that prime contracts are not within your reach. Some of the most 
significant factors to consider in deciding whether you want to be a 
subcontractor to a DoD prime contractor are listed below: 

●     Production for DoD is often intricate and exacting. Subcontractors 
frequently have to work to very close tolerances, under precise 
specifications, and with tight delivery schedules. 

●     Subcontractors have no contractual relationship with the 
Government. 

●     The prime contractor will need to know as much about your 
organization and its ability to perform the work as is needed to 
make the determination of responsibility described previously.

If you are interested in pursuing DoD subcontracting opportunities, there 
are two major sources of information. One is the CBD, which lists awards 
of contracts in excess of $100,000 that provide subcontracting 
opportunities. The other stems from DoD's efforts to maximize small 
business subcontracting opportunities. Large business firms receiving DoD 
construction contracts in excess of $1,000,000 or other contracts in excess 
of $500,000 offering subcontracting possibilities are required to establish 
plans for subcontracting to small and small disadvantaged business. These 
contractors must designate a small business liaison officer to administer 
these plans. DoD annually publishes Subcontracting Opportunities with 
DoD Major Prime Contractors, which lists all these prime contractors, 
their product lines, and the names and telephones numbers of their small 
business liaison officers. This directory is a major source of leads to 
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subcontracting opportunities with DoD prime contractors and is available 
on the OSD SADBU website (http://www.acq.osd.mil/sadbu) under 
publications. 

 

MAKING YOUR CAPABILITIES KNOWN

If you find a potential market between DoD's needs and your firm's 
capabilities, you need to make these capabilities known. The ways to do 
this vary depending on the nature of your business. The suggestions 
provided here are in addition to your normal marketing procedures. 

 

Getting on Solicitation Mailing Lists (SML)

The most common way to match your capabilities with the potential DoD 
market is to have your firm listed on the appropriate SMLs of those 
activities you hope to contract with for your products or services. To 
accomplish this, you should get advice from the small business specialists 
at your selected purchasing activities. Virtually every DoD purchasing 
activity uses Standard Form 129, Solicitation Mailing List Application. 
However, this basic document almost always needs to be supplemented by 
other documents or listings useful only in the individual activity. You must 
submit a separate application to each activity you hope to sell to. Note that 
each activity may have slightly different instructions for this information. 
To ensure that your capabilities will be made known at each purchasing 
activity, be sure you follow the specific procedures and suggestions of that 
activity. 

The small business specialist at any activity will furnish the forms free and 
will help you with their preparation. Purchasing activities identify source 
lists by means of the FSCs. This means you should know the FSC codes 
applicable to your products and services and enter them on your SML 
applications. Note that Part 2 of this handbook identifies the FSCs for 
products purchased by major military purchasing offices. 

You will expedite the processing of your SML application if you also 
complete and submit a DD Form 2051, Request for Assignment of a 
Commercial and Government Entity (CAGE) Code. The CAGE code is a 
five position alpha numeric identifier assigned by the Defense Logistics 
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Services Center, Battle Creek, Michigan. The code identifies the 
contractor plant or establishment as a unique entity. CAGE numbers are 
used by many purchasing activities to identify the firms with which they 
do business. To obtain a CAGE contractors can now submit DD Form 
2051 (request for CAGE Code) on-line. The Defense Logistics Services 
Center has a bulletin board for CAGE Code assignment and maintenance. 
On-line submission allows a 3 to 5 days turn around. To request a CAGE 
Code, long-on to: http://www.dlsc.dla.mil/cagebbs.htp   and select 
"Request for CAGE Code - DD Form 2051. A copy of DD Form 2051 is 
contained in Appendix C of this publication on pages C-27 and C-28.

 

Research and Development Brochures

If you are interested mainly in obtaining R&D contracts, you should 
consider preparing an R&D brochure covering your organization and its 
capabilities. Obtaining an R&D contract requires a selling job to the 
technical personnel of the appropriate DoD purchasing activity. 
Experienced firms report that a well-thought-out brochure quickly 
establishes their basic qualifications and field of endeavor. At a minimum, 
an R&D brochure should identify work you have done or are doing, the 
type of work for which you are specially qualified, and the names and 
qualifications of key scientific and primary technical personnel on your 
staff or available to you, and should describe your facilities and 
equipment. Note any Government prime or subcontract work you may 
have done, together with any DoD or other Government agency security 
clearance you may have. When you contact a DoD purchasing office, you 
should present your brochure to both the contracting and the technical 
personnel.

 

Unsolicited Proposals

Sometimes you can create your own contracting opportunities by 
submitting unsolicited proposals to perform R&D work or to introduce a 
new or improved item that may be of interest to DoD. You can learn about 
DoD R&D needs from advance notices in the CBD. Informal contacts with 
agency personnel are also a good means of obtaining this information. To 
be considered, an unsolicited proposal must offer a unique and innovative 
concept to the Government. Your proposal should contain an abstract of 
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the proposed effort, the method of approach, and the extent of the effort. 
It should also include a proposed price or estimated cost. If it includes any 
proprietary data you wish to protect against disclosure to third parties, 
you should clearly mark such data with a restrictive legend. Part 3 of this 
handbook provides detailed guidance for preparation of unsolicited 
proposals. 

 

Special Procedures for Architect-Engineer Firms

Architect-engineer (A&E) services are contracted for under a special 
procedure established by law. It does not involve submission of bids, and 
SMLs are not maintained for A&E services. The selection of A&E firms 
for DoD contracts is based upon the professional qualifications necessary 
for satisfactory performance of the services required.

Selection is subject to the following criteria:

●     Professional qualifications necessary for satisfactory performance 
of required services.

●     Specialized experience and technical competence in the type of 
work required.

●     Capability to accomplish the work in the required time.

●     Past performance on contracts (Government or commercial) in 
terms of cost control, quality of work, and compliance with 
performance schedules.

●     Location of the firm in the general geographical area of the project 
and knowledge of the locality of the project.

●     Volume of work previously awarded by DoD to the firm (the object 
is to effect  equitable distribution of work among qualified A&E 
firms).

Firms wishing to be considered for A&E contracts should send their 
qualifications to the activities responsible for the geographic area(s) in 
which the firm desires to work. These qualifications must be submitted by 
filing Standard Form 254, Architect-Engineer and Related Services 
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Questionnaire, with the selected activities. In response to a specific project 
announcement, interested firms should submit Standard Form 255, 
Architect-Engineer and Related Services Questionnaire for Specific 
Project. A copy of each of these forms is included in Appendix C. 
Additional forms may be obtained from any military or other Federal 
Government construction office. 

All requirements for A&E services are publicly announced. When a 
contract is not expected to exceed $10,000, an agency evaluation board or 
the chairperson of such a board will review the current data files on 
eligible firms (i.e., Standard Forms 254, Architect-Engineer and Related 
Services Questionnaire, and 255, Architect-Engineer and Related Services 
Questionnaire for Special Project, and performance reports) and evaluate 
those firms in accordance with the above criteria. A designated individual 
in the agency reviews this evaluation and establishes a listing, in order of 
preference, of at least three firms considered most highly qualified to 
perform the work. This list of "selected firms" is then provided to the 
contracting officer, who obtains a proposal from and negotiates with the 
most preferred firm. If a mutually satisfactory contract cannot be 
negotiated, the contracting officer so notifies that firm and proceeds to the 
next most preferred firm. For contracts expected to exceed $10,000, the 
agency's evaluation board must hold discussions with at least three of the 
most highly qualified firms regarding concepts and the relative utility of 
alternative methods of furnishing the required services. 

Contracts estimated to cost under $85,000 are generally reserved for small 
business firms. 

For more detailed information on A&E procedures, see Subpart 36.6 of 
the FAR.

 

Local Purchases

Virtually all military installations are authorized to make local purchases 
and to contract for various services. Typically, local purchases are made 
under the following conditions:

●     The purchase is small, usually $100,000 or less.

●     The items to be purchased are not centrally procured or stocked.
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●     The items are to be consumed locally.

●     The products or services are required for maintenance and repair 
of buildings of the installation or for equipment stored at the 
installation.

Examples of products and services purchased locally are office supplies, 
automotive spare parts, tools and equipment, some perishable food items 
for troop meals, laundry and dry cleaning, refuse collection, job-lot 
printing, and repair and maintenance.

For the most part, local purchases are made from sources near the 
purchasing installation. While proposed local purchases in excess of 
$25,000 will be published in the CBD, most of those for lesser amounts will 
not. The marketing strategy for firms whose products and services 
correspond to the typical local purchase situation should be directed 
toward the requirements of military installations within their geographic 
area. 

 

Electronic Commerce (EC) and Electronic Data Interchange (EDI)

Background - The DoD is rapidly moving to an electronic environment in 
the conduct of business transactions with private industry. The bulk of 
DoD business transactions associated with procurement and contract 
administration are increasing being electronically integrated. Business 
firms, both large and small, interested in doing business with the DoD will 
need to make appropriate adjustments to maintain a sound business 
relationship with the DoD.

EC & EDI - Consider EC as the conduct of business transactions 
(including the supporting functions of administration, finance, logistics, 
procurement, and transportation) between the DoD and private industry, 
using an integrated automated information environment. Consider EDI as 
the computer-to-computer exchange of routine business information using 
standard electronic formats. Translation software aids in that exchange by 
converting data extracted from your 

application data base into a standard EDI format for transmission to one 
or more trading partners. It also converts EDI-formatted data received 
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from those trading partners into a file format your application system 
recognizes. Ultimately, the data is processed and written to your data base. 

Benefits of Using EC/EDI - EC/EDI uses technology resources readily 
available commercially. Some firms currently possess the necessary 
technology and, accordingly, will not need to invest in capital resources. 
The generally acknowledged benefits of using EC/EDI are: improved 
business opportunities; improved record-keeping, fewer mistakes, reduced 
processing delays, less reliance on human interpretation of data; greater 
competition and reduced prices; reduced order time; savings from 
reduced inventories, elimination of lost documents; and better information 
for management decision-making.

Electronic Commerce Information Center (ECIC) - The ECIC was 
formally established in November 1994 to provide all necessary 
information to current and potential contractors and governmental 
activities on how to conduct business electronically with the DoD and 
other federal agencies. The ECIC can be reached by phone from 8AM to 
8PM EST at 1-800-EDI-3414 or (703)681-0211, by facsimile at (703) 275-
5691, or by mail at the following address: Electronic Commerce Office 
Information Center, 7676 Old Springhouse Road, McLean, VA 22102. The 
World Web Website address is: http://www.acq.osd.mil/ec. 
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PART 2 :  PRODUCTS AND SERVICES BOUGHT BY MAJOR 
MILITARY PURCHASING OFFICES

This part deals with the major purchasing offices; it consists of two sections.

Pages 24 to 51 list the major military purchasing offices of the Army, Navy, Air Force, and 
Defense Logistics Agency (DLA). The accompanying description summarizes the procurement 
responsibilities of each of these offices. This list will help you determine which major 
purchasing offices offer sales opportunities for your firm. The telephone numbers are those of 
the small business specialists. The second section of this part (pages 52 to 63) lists the products 
and services purchased by the major military purchasing offices. It will be easier to locate sales 
opportunities for specific items from this list. These items are listed in the numerical sequence of 
their FSC codes. Once you have located the product or service in which you are interested, note 
the alphanumeric designators that appear after it. These designators refer back to the major 
purchasing offices. For example, look at the classification "FSC 1560 Airframe Components, A-
3, D-3" in the listings of products and services. After this classification appear "A-3 and D-3." 
By turning to the list of major purchasing offices and locating these designators, you will find 
that Airframe Components are purchased by U.S. Army Aviation and Missile Command, 
Redstone Arsenal, AL and Defense Supply Center, Richmond, VA.

For each product or service, the FSC list refers to the major buying offices. Other offices may 
also buy the listed items, but less frequently. You may form your own opinion on the basis of 
the brief descriptions furnished for each of the major purchasing offices listed. If your product or 
service can be acquired under the simplified acquisition procedures, you should ensure that 
those potential buyers geographically closest to you are aware of your desire to supply their 
needs. A geographical listing of all military purchasing offices is contained in the booklet 
entitled Small Business Specialists. 

Suppose, for example, that your product is used by data processing groups. Table 2 (on page 12) 
sends you to FSC group 70. The listing suggests "General Purchase" for all the subcodes of 
group 70. This means that contracts for ADP equipment and support are awarded not only by 
major buying offices but by others, too. Your marketing effort should, therefore, focus not only 
on the major offices, but on all offices conveniently located to you; you can find a geographic 
listing of purchase offices in Small Business Specialists.

Information on this book can be found at Appendix A-2 in the back of this publication. 

 

Services tend to be acquired locally. You should look in the listing arranged by FSC codes, 
showing the major buying offices that make significant amounts of awards for each category of 
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service. But, for most services, you should arrange to get on the appropriate SMLs of the DoD 
buying offices in your region.

Remember, you are not selling your product! You are letting the Government's buyer know 
about you. The Government will not usually be able to respond immediately. It may be as much 
as a year after you express your interest before you routinely receive solicitations.

 

MAJOR MILITARY PURCHASING OFFICES 
LISTED BY DOD COMPONENT

Major Army Buying Offices

 

A-1 U. S. Army Industrial Operations Command 

ATTN: AMSIO-SB

Rock Island, IL 61299-6000

(309) 782-7302

Principal interests: Ammunition, fuses, projectile assemblies, mortars; ammunition destruction; 
nuclear and nonnuclear munitions; rocket and missile warhead sections; demolition munitions; 
mines, bombs, grenades; and pyrotechnic boosters.

 

A-2 U. S. Army Chemical Biological Defense Command 

AMSCB-SBA(A)

Aberdeen Proving Ground, MD 21010-5423

(410) 671-3136

Principal Interests: Research, concept exploration, demonstration and validation, engineering 
manufacturing development and internal production of chemical defense system, obscuring 
smoke and aerosol systems and flame weapons, chemical material destruction (stockpile/
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nonstockpile)

 

A-3 U. S. Army Aviation and Missile Command 

AMSAM-SB

Redstone Arsenal, AL 35898-5150

(205) 876-5441

Principal Interests: Army aircraft, equipment, and supplies; development of turbine engines and 
new helicopter systems. Free rockets, guided missiles, ballistic missiles, targets, air defense, fire 
control coordination equipment, related special-purpose and multisystem test equipment, missile 
launching and ground support equipment, and metrology and calibration equipment.

 

A-4 U. S. Army Communications and Electronics 

Command, AMSEL-SB

Fort Monmouth, NJ 07703-5005

(908) 532-4511

Principal interests: Communications-electronics systems and subsystems and related equipment 
for command, control and communications; countermine and tactical sensor equipment.

 

Subordinate Activities:

U. S. Army Communications and Electronics 

Command Acquisition Center-Combat Support 

Center, AMSEL-CB

Fort Huachuca, AZ 85613-5300
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(520) 538-7870

Principal Interests: Equipment and systems to support the Army’s total information needs, 
including communications, data processing, and multi-command management information 
systems.

 

U. S. Army Communications and Electronics 

Command Acquisition Center-Washington

Operations Office

2461 Eisenhower Avenue, Hoffman 1 Building

Alexandria, Virginia 22331-0700

(703) 325-5793

Principal interests: Automated information hardware, software, services, maintenance, and 
systems.

 

A-5 U. S. Army Research Laboratory 

ATTN: AMSRL-SB

2800 Powder Mill Road

Adelphia, MD 20783-1197

(301) 394-3692

Principal Interests: Nuclear survivability, lethality, radar, signal sensors, signatures, information 
processing; electronic surveillance systems; high-power microwave and acoustic technology, 
materials, digitization of battlefield, MANTECH, advanced computing.
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A-6 U. S. Army Tank-automotive and Armaments Command

AMSTA-CS-CB

Warren, MI 48397-5000

(810) 574-5388

Principal interests: Ground vehicles (tanks, infantry fighting vehicles, trucks and trailers, 
construction and material handling vehicles); vehicle components and supplies (e.g., power train 
components, electronic assemblies, armor, tires, special purpose kits); combat engineering 
equipment (e.g., bridges); railway cars; watercraft; fuel and water tanks; and research and 
development services (product development/ improvement, testing and analysis, technical 
support for fielded systems).

 

Subordinate Installations:

U. S. Army Armament and Chemical Acquisition and Logistics Activity

AMSTA-AC-SB

Rock Island, IL 61299-7630

(309) 782-6709

Principal Interests: Armament systems (artillery, small arms, fire control equipment); armament 
components and supplies (e.g., optical equipment, electronic assemblies); and chemical, nuclear 
and biological protection equipment.

 

U. S. Army Armament Research, 

Development and Engineering Center

AMSTA-AR-SB

Picatinny Arsenal, NJ 07806-5000
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(201) 724-4106

Principal interests: Product development/improvement of munitions, weaponry, and fire control 
systems; testing and analysis; and technical support for fielded armament systems.

 

A-7 Department of the Army 

Defense Supply Service-Washington

5200 Army Pentagon

Washington, D. C. 20310-5200

(703) 697-6024

Principal interests: Supplies, materials, and equipment; research; contractual services; studies 
and analytical support services; machine rental, repair, and maintenance services; and other 
related services for DoD agencies located in or near Washington, D. C.

 

A-8 Military Traffic Management Command 

5611 Columbia Pike, ATTN: MTAQ-S

Falls Church, VA 22041-5050

(703) 681-3515

Principal interests: Stevedoring and related terminal services; transportation and storage of 
personal property, including household goods; commercial travel services; federal information 
processing services, and transportation of personnel.

 

Associated installations:

Military Traffic Management Command, 
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Eastern Area Acquisition Office

ATTN: MTELO-CO, Building 42

Bayonne Military Ocean Terminal, Room 705A

Bayonne, NJ 07002-5302

(201) 823-6509

Principal interests: Repair and maintenance services for the Defense Freight Railway 
Interchange Fleet; processing privately-owned vehicles; terminal support supplies and services, 
and other services such as guard, trucking, towing, janitorial, refuse collection, and minor 
construction and repair.

 

Military Traffic Management Command 

Western Area Acquisition Office

MTWLO-CO, Oakland Army Base

Oakland, CA 94626-5000

(510) 466-2703

Principal interests: Container freight stuffing and unstuffing, processing privately-owned 
vehicles; reefer cargo services, base maintenance services, and minor construction and repair.

 

A-9 U. S. Army Medical Research & Materiel Command 

MCMR-AAA

820 Chandler Street

Fort Detrick, MD 21702-5014

http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/selling/part2.htm (7 of 63)7/6/2005 1:12:25 PM



preface

(301) 619-2471

Principal interests: Basic and applies medical research and product development. Medical 
laboratory and logistical support services, supplies, equipment, and telecommunications. 

 

A-10 U. S. Army Medical Commands

Principal interests: Medical supplies and equipment, direct health care professionals.

Fitzsimons Army Medical Center 

MCHG-DC

Aurora, CO 80045-5000

(303) 361-8488

 

Walter Reed Army Medical Center 

MCHL-Z 

Washington, D. C. 20307-5000

(202) 782-1255

 

Dwight D. Eisenhower Army Medical Center 

MCAA-SE

Fort Gordon, GA 30905-5650

(706) 787-6793
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Tripler Army Medical Center 

MCAA-PC

Honolulu, HI 96819

(808) 433-3503

 

Brooke Army Medical Center 

MCAA-C

Fort Sam Houston, TX 78234-6039

(210) 221-9088

 

William Beaumont Army Medical Center 

MCAA-SW

El Paso, TX 79920-5001

(915) 569-2815

 

Madigan Army Medical Center 

MCAA-NW

Tacoma, WA 94831-5021

(206) 698-4914
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A-11 U. S. Army Depots

Principal interests: Overhaul, rebuild, and modify munitions, weapon systems, helicopters, and 
communication equipment.

Anniston Army Depot 

SIOAN-DOC

Anniston, AL 36201-5003

(205) 235-4258

 

Bluegrass Army Depot 

SIOBG-PO

Richmond, KY 40475-5115

(606) 625-6866

 

Corpus Christi Army Depot 

SIOCC-C

Corpus Christi, TX 78419-6170

(512) 939-3913

 

Letterkenny Army Depot 

SIOLE-P

Chambersburg, PA 17201-4150
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(717) 267-9007

 

Red River Army Depot 

SIORR-P

Texarkana, TX 75507-5000

(903) 334-3989

 

Sierra Army Depot 

SIOSI-CONT

Herlong, CA 96113-5009

(916) 827-4836

 

Tobyhanna Army Depot 

SIOTY-K

Tobyhanna, PA 18466-5045

(717) 895-7232

 

Tooele Army Depot 

SIOTE-CO

Tooele, UT 84074-5020
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(801) 833-2616

 

A-12 U. S. Army Corps of Engineers 

20 Massachusetts Avenue, N. W.

Washington, D. C. 20314-1000

(202) 761-0725

Interested businesses should contact the Corps division and district offices which are 
included in the geographical listing of the booklet entitled "Small Business Specialists."

Principal interests: Designs and manages the construction of military facilities for the Army and 
Air Force. Provides design and construction management support for other DOD and Federal 
agencies. Plans, designs, builds and operates water resources and other civil works projects. 
Provides research and development services for both military and civil works projects and for 
other agencies on a reimbursable basis..

A-13 Other Army Commands*

*Installation contracting offices for the commands listed below are included in the 
geographical listing of the booklet "Small Business Specialists."

Principal interests: Supplies and services in support of each installation such as: office supplies/
services, grounds maintenance, ADP maintenance and repair, laundry services, refuse collection, 
food services, printing, education and training services, minor construction, building 
maintenance and repair, and automotive spare parts.

U. S. Army Training & Doctrine Command 

ATCS-B

Fort Monroe, VA 23651-5000

(757) 727-3291
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US Army Forces Command 

AFCS-SB

Fort McPherson, GA 30330-6000

(404) 464-6223

 

National Guard Bureau 

NGB-SADBU

Falls Church, VA 22041-3201

(703) 681-0655

 

US Army Military District of Washington 

ANPC-SB

Fort Leslie J. McNair

Washington, D. C. 20319-5058

(202) 685-1990

 

US Army, Pacific 

APAM

Fort Shafter, HI 96858-5100

(808) 438-6530
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Major Navy Buying Offices

 

Headquarters U.S. Marine Corp

Code L-2 

2 Navy Annex

Washington, DC 20380-1775

(703) 696-1022

Principal interests: Electronics equipment, specialized vehicles, and equipment peculiar to the 
Marine Corps.

 

Marine Corps Systems Command 

Code SBS ext. 236 

2033 Barnett Avenue, Suite 315

Quantico, VA 22134-5010

(703) 784-5822

Principal interest: Research, development and acquisition of equipment, information systems, 
training systems and weapon systems to satisfy approved material requirements of the Marine 
Corps.

 

Military Sealift Command 

Washington Navy Yard, Bldg-210, 
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Code NOOB, Room 419 

901 M. Street, SE

Washington, DC 20398-5100

(202) 685-5025

Principal interests: Ocean shipping services to maintain strategic sealift, support of fleet units 
worldwide, and meeting special transportation needs of DoD sponsors for research, cable laying 
and repair, and special missions; movement of material, petroleum, oil, and lubricants, and 
personnel using U.S.-flag vessels; repair of oceangoing noncombatant ships.

 

Office of Naval Research 

Code 00SB

800 North Quincy Street, Rm 704

Arlington, VA 22217-5660

(703) 696-4605

Principal interests: Studies in the areas of mathematical and physical sciences, environmental 
sciences, engineering sciences, life sciences, and technology projects.

 

Naval Research Laboratory 

Code 3204

Building 222, Room 115

4555 Overlook Ave., SW

Washington, D.C. 20375-5326

(202) 767-6263
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Principal interests: Scientific research and advanced technology development for new and 
improved materials, equipment, techniques, systems and related operational procedures for the 
Navy. Fields of interest include space science and systems; environmental sciences; plasma 
physics; acoustics; radar; electronic warfare; marine technology; chemistry; materials; optical 
and radiation sciences; electronics and information technology. 

 

Strategic Systems Program 

Code, SP-01G1 

1931 Jefferson Davis Highway

Arlington, VA 22241-5362

(703) 607-0217

Principal interests: Fleet ballistic missiles. 

 

Naval Air Systems Command  

Building 441

21983 Bundy Road, Unit 8

Patuxent River, MD 20670

(301) 757-9044

Principal interests: Navy and Marine Corps aircraft systems; air-launched weapons systems and 
subsystems; airborne electronics systems; air-launched underwater sound systems; airborne 
pyrotechnics; astronautics and spacecraft systems; airborne mine countermeasures equipment 
(except for explosives, explosive components, and fusing); aeronautical drones and towed target 
systems, including related ground control equipment and launch and control aircraft; 
meteorological equipment; overhaul and modification of all Naval aircraft/engines; operation 
and maintenance of weapons training ranges.
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Naval Air Warfare Center 

Aircraft Division

Code 29.S South, Building 129

Lakehurst, NJ 08053-5082

(908) 323-2812

Principal interests: Launching, guidance, and recovery of Navy and Marine Corps aircraft in 
connection with test and evaluation; test design; stress analysis; structures; environmental 
simulation; design evaluation; aeronautical design; hydraulics; computer sciences; metallurgy; 
synthetic materials; electrical systems; mechanical systems and electronics; industrial 
engineering; optics; propulsion systems; acoustics; corrosion control; cryogenics; and control 
techniques. Procurements also include ground support equipment such as handling and 
servicing; armament support; avionics, propulsion, and mechanical devices; and medium and 
heavy machine shop assemblies and components.

 

Naval Air Warfare Center 

Aircraft Division, Code 20C00W 

Contracts Building 588, Suite 2

22347 Cedar Point Road, Unit 6

Patuxent River, MD 20670-1161

(301) 342-7567 Ext. 103 

Principal interests: Development of aircraft systems and their components; also antisubmarine 
warfare command systems and related equipment.

 

Naval Air Warfare Center 
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Weapons Division, Code 00K000D

One Administration Circle

China Lake, CA 93555-6001

(760) 939-2712

Principal interests: Air warfare systems (except antisubmarine warfare systems) and missile 
weapons systems including propulsion, warheads, fuses, avionics and fire control, and guidance; 
and the national range/facility for parachute test and evaluation.

 

Naval Air Warfare Center 

Training Systems Division 

Code 86D1/27B

12350 Research Parkway

Orlando, FL 32826-3224

(407) 380-8253

Principal interests: Training aids, devices, equipment, and material for the Navy, Marine Corps, 
and other DoD activities.

 

Space and Naval Warfare Systems Command

Code SPA-OOK 

4301 Pacific Highway

San Diego, CA 92110-3127

(619)524-7701
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Principal interests: Shore (ground) electronics; shipboard communications IFF, ECM, radio-
navigation; fixed underwater surveillance systems; navigation aids; landing aids and air traffic 
control aids, except airborne communications via satellite and space surveillance systems; shore-
based strategic data systems; communication data-link systems; radial equipment; special 
communications for fleet ballistic missile systems; standardized telemetry equipment and 
components; cryptographic equipment; expeditionary and amphibious electronic equipment; 
multiplatform electronic systems not otherwise assigned; antenna design and integration.

 

Space and Navy Warfare System Center 

RDT&E Division, Code 02202

53570 Silvergate Avenue

San Diego, CA 92152-5113

(619) 553-4326

Principal interests: New developments in command, control, and communications, electronic 
warfare, ocean surveillance, antisubmarine warfare weapon systems, submarine arctic warfare, 
ocean science, ocean engineering, biosystems research, and related technologies. Purchases 
include computer software and systems engineering services, computer equipment, electronic 
test instruments, and miscellaneous support equipment and services.

 

Space and Navy Warfare System Center 

Code OAL

P.O. Box

North Charleston, SC 29419-9022

(803) 974-5115 

Principal interests: Sensors, video teleconferencing, image processing, air traffic control, 
meteorology, navigation, physical and computer security, command and control, 
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communications, and cryptologic and intelligence.

 

Naval Facilities Engineering Command 

Code FAC-OOJ 

200 Stovall Street, Room 11N59

Alexandria, VA 22332-5000

(703) 325-8549

Principal interests: Cranes; power plants; floating pile drivers; major boiler plants and electrical 
generators; and permanent facilities (including acquisition and disposal of real estate); design 
and construction projects as well as station maintenance and repair, including public utilities 
services.

 

Navy Construction

Principal interests: A&E services, construction, and major maintenance and repair of naval 
facilities.

Northern Division 

Naval Facilities Engineering Command

Code 09J

10 Industrial Highway, M/S 82

Lester, PA 19113-2090

(610) 595-0637

 

Atlantic Division
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Naval Facilities Engineering Command 

Code 09W

1510 Gilbert Street 

Norfolk, VA 23511-2699

(757) 322-8222

 

Southern Division 

Naval Facilities Engineering Command

Code 09J, P. O. , Box 190010

2155 Eagle Drive

North Charleston, SC 29419-9010

(803) 820-5935

 

Southwest Division 

Naval Facilities Engineering Command

Code 09J

1220 Pacific Highway

San Diego, CA 92132-5190

(619) 532-3003
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Pacific Division 

Naval Facilities Engineering Command 

Code 09J

4262 Radford Drive

Honolulu, HI 96818

(808) 471-4577

 

Engineering Field Activity, Chesapeake 

Naval Facilities Engineering Command

Code O9J, Building 212

Washington Navy Yard

901 M Street, SE

Washington, DC 20374-2121

(202) 685-0088

 

Engineering Field Activity, Midwest 

Naval Facilities Engineering Command Ext 105

Code 09J, Building 1A, Suite 120

2703 Sheridan Road

Great Lakes, IL 60088-5600
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(847) 688-2600

 

Engineering Field Activity, Northwest 

Naval Facilities Engineering Command

Code 09J

19917 Seventh Avenue, NE

Poulsbo, WA 98370-7570

(360) 396-0038

 

Engineering Field Activity, West 

Naval Facilities Engineering Command 

Code 09J

900 Commodore Drive 

San Bruno, CA 94066-5006

(650) 244-2305

 

Navy Public Works Center 

Acquisition Support Office 

Code 40H

9742 Maryland Avenue

Norfolk, VA 23511-3095
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(757) 444-8065 Ext. 3052

 

Navy Public Works Center 

Contracting Department

Code 200

Pearl Harbor, HI 96860-5470

(808) 471-9997

 

Navy Public Works Center 

Code 200D, Suite 1, Box 368113

2730 McKean Street

San Diego, CA 92136-5294

(619) 556-6352

 

Naval Construction Battalion Center 

Code 10G/27G, Bldg 41

1000 23rd Avenue

Port Hueneme, CA 93043-4301

(805) 982-5066 
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Naval Sea Systems Command 

Code SEA-00K 

2531 Jefferson Davis Highway

Arlington, VA 22242-5160

(703) 602-1964

Principal interests: Shipboard weapons systems and components, explosives and propellants, 
and related actuating technology. Ship systems design and integration including construction, 
overhaul, modernization, and conversion; propulsion; auxiliary power generating and 
distribution; navigational equipment; habitability and environment control features; rescue and 
salvage systems; ship maintenance and support; degaussing; and shipboard minesweeping 
equipment, including R&D needs for these items.

 

Naval Surface Warfare Center 

Crane Division 

Code SB

300 Highway 121, Building 221A

Crane, IN 47522-5001

(812) 854-1542

Principal interests: Shipboard weapons systems and assigned ordnance items.

 

Naval Surface Warfare Center 

Indian Head Division

Code SB
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101 Strauss Avenue

Indian Head, MD 20640-5035

(301) 743-6604

Principal interests: Chemicals, igniters, metal parts, and components for rocket engines; 
electronic weapon system simulators and components; and cartridges, cartridge-actuated 
devices, and propulsive components for aircrew escape systems. Includes all related engineering 
tasks for fleet support and test.

 

Naval Surface Warfare Center 

Port Hueneme Division

Code 00B, Building 5

4363 Missile Way

Port Hueneme, CA 93043-5007

(805) 982-0372

Principal Interests: Test and evaluation, inservice engineering, and integrated logistic support for 
Nay surface fleet surface and mine warfare combat systems, command and control systems F-I 
System interface, weapons systems and subsystems and related expendable ordnance. 
Engineering, production and logistic support for cruiser, destroyer, battleship and frigate 
combatants for the following software requirements: combat direction systems operational 
programs, inter-computer communications for integrated systems, Navy standard program 
generation system computer programs, and shore establishment computer programs.

 

Naval Surface Warfare Center 

Dahlgren Division, Code CD2K 

17320 Dahlgren Road
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Dahlgren, VA 22448-5100

(540) 653-4806

Principal interests: Advanced technology developments in radar, communications, electronics, 
optics, chemistry, materials, plasma physics, space systems, and countermeasures.

 

Naval Surface Warfare Center 

Carderock Division

Building 30, Code 303 

9500 McArthur Blvd, Room 1

West Bethesda, MD 20817-5700

(301) 227-2871

Principal interests: Development and evaluation of systems, subsystems, and components.

 

Naval Undersea Warfare Center 

Code 00SB Ext. 270

1176 Howell Street, Building 11

Newport, RI 02840

(401) 841-2442

Principal interests: Submarine and other underwater combat systems.

 

Navy Exchange Service Command 
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3280 Virginia Beach Boulevard

Virginia Beach, VA 23452-5724

(757)631-3582

Principal interests: Supplies for Navy exchanges, commissary stores, lodges, ships stores, and 
military sealift exchanges, including retail merchandise of various types; food; vending machine 
items; service station supplies; air conditioners; vehicles; hotel furnishings; store fixtures; and 
other supplies and equipment.

 

Supply Centers

Principal interests: Ship and marine equipment, parts, accessories, and components, and a wide 
array of services. Support for naval activities in the region.

Naval Supply System Command 

Building 9

P.O. Box 2050

Mechanicsburg, PA 17055-0791

(717) 790-3575

 

Naval Inventory Control Point 

Code 0062

P.O. Box 2020

5450 Carlisle Pike

Mechanicsburg, PA 17055-0788

(717) 790-6625
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Naval Inventory Control Point 

Code P0061, Room 2213A

700 Robbins Avenue

Philadelphia, PA 19111-4098

(215) 697-2806

 

Fleet and Industrial Supply Center 

Code 04, Bldg W-143, Suite 600

1968 Gilbert Street

Norfolk, VA 23511-3392

(757) 443-1435

 

Fleet and Industrial Supply Center Norfolk 

Detachment Washington

Code 0200SB, Building 200

Washington Navy Yard

901 M Street, SE

Washington, DC 20374-5014

(202) 433-2957
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Fleet and Industrial Supply Center Norfolk 

Detachment Philadelphia

Code 09B, Bldg 2B

700 Robbins Avenue

Philadelphia, PA 19111-5083

(215) 697-9555

 

Fleet and Industrial Supply Center 

Code COA

937 N. Harbor Drive

San Diego, CA 92132 -5075

(619) 532-3439

 

Fleet and Industrial Supply Center 

Puget Sound

Code 04

467 W. Street

Bremerton, WA 98314-5104 

(360) 476-2812
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Major Air Force Buying Offices

 

Oklahoma City Air Logistics Center 

3001 Staff Dr, Ste 1AJ84A

Tinker AFB, OK 73145-3009 

(405)739-2601 

Principal interests: This center repairs, maintains, and modifies the following aircraft, missiles, 
and engines:

Aircraft - B-1B, B-2, B-52, C/EC/RC-135, KC/NKC/WC-135, E-3

Engines - J-33 Allison, J-57 Pratt & Whitney, J-75 Pratt & Whitney, J-79 General Electric, TF-
30 Pratt & Whitney, TF-33 Pratt & Whitney, TF-41 Allison/Rolls-Royce, T-58 General Electric, 
T-64, General Electric, F-101 General Electric, F-107 Williams,F-108 General Electric, CFM-56 
General Electric/Snecma, F-110 General Electric, F-112 Williams, F-118 General Electric

Missiles - AGM-69A, AGM-84, AGM-86B/C, AGM-129A

The operational contracting division contracts for supplies, equipment, and work necessary for 
the operation and maintenance of Tinker AFB. 

 

Ogden Air Logistics Center 

5975 Arsenal Road 

Hill AFB, UT 84056-5802 

(801)777-4143

Principles interests: This center manages, repairs or purchases 350,000 items used by a variety 
of weapons systems in the AF. 
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The following lists show the assigned systems and commodities that Ogden ALC supports as a 
System Program Manager and Tech Repair Center. 

MANAGEMENT SYSTEMS: COMMODITIES:

F/RF-4 Phantom 

F-16 Fighting Falcon 

LGM-30 Minuteman 

MGM-118A Peacekeeper 

AGM-65 Maverick 

GBU-15 Laser Guided

Landing Gear

Wheels and Brakes

Photographic Equipment

Ammunition and Explosives

 

  

AIRCRAFT: MISSILES:

F-16 Fighting Falcon 

C-130 Hercules 

AGM-65 Maverick

ALCM-86B Cruise Missile

AGM-69A SRAM

LGM-118A Peacekeeper

LGM-30 Minuteman

 

OTHER:
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Airmunitions

Avionics (F-4 and F-16)

Hydraulics/Pneudraulics Simulators and 
Training Devices

Instruments 

Landing Gear 

 

Photographic Equipment

 

Rocket Motors

Wheels and Brakes

External Fuel Tanks and Pylons

The operational contracting division contracts for supplies, equipment, and work necessary for 
the operation and maintenance of Hill AFB. 

 

Sacramento Air Logistics Center 

5033 Roberts Ave, Ste 1

McClellan AFB, CA 95652-1326 

(916)643-5209

Principles interests: This center repairs, maintains, and modifies the following aircraft, missiles, 
and systems:

 

AIRCRAFT: A-10, EF-111, F-117, and F-22

SYSTEM CODE PROGRAM

404L ATCALS

407L GTACS

414L/968H Atmospheric Early Warning
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428L MEECN/GWEN

433L Weather

465L SACCS

478T TRI-TAC

484L/802L Scope Command

485L GTACSI

487L MEECN

492L/493L Radio & TV

494L Telecommunications

495L AMCC2IPS

497L Ground Based Sensor

498L MILSTAR

500L Comm PG

542N Shelters

745C MILSATCOM

806L/846L/9952 Range Threat System

SRER/SRWR Space Lift Range

GROUND GENERATORS AND GENERATOR SETS:

60KW AND 72KW Aircraft Startcarts 

5, 10, 15, 30, 60, 100, 200, and 750 KW Generators 
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50KW and 100KW Frequency Converters 

Uninterruptable Power Systems

Power Conditioning and Continuation Interface Equipment 

The operational contracting division contracts for supplies, equipment, and work necessary for 
the operation and maintenance of McClellan AFB. 

 

San Antonio Air Logistics Center 

303 S Crickett Dr, Ste 4

Kelly AFB, TX 78241-6025 

(210)925-6918

Principle interests: The following are weapon systems managed by the center. The

older systems that are not in the current inventory are listed because of continuing support 
requirements under interservice agreements or to foreign countries under the security assistance 
and FMS agreements.

AIRCRAFT AND COMPONENTS:

A-37 C-119 F-20 OV-10

B-57 C-123 F-84 PC-7

C-5 C-131 F-86 T-28

C-7 C-140 F-104 T-33

C-17 CASA 212 F-106 T-37

C-46 CESSNA 152 H-43 T-38

C-47 CESSNA 172 HU-16 412A
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C-54 CESSNA 206 O-1 627A

C-118 F-5 O-2

ENGINES AND COMPONENTS:

F100 T53 TFE731 R4360

F103 T55 TPE33 O-300

F117 T56 TR160 IO-360

J60 T76 R1340 O-470

J65 T400 R1830 TCAE-373

J69 T700 R2000 PT6

J85 TF34 R2800

J100 TF39 R3350

AIRBORNE AUXILIARY POWER PLANTS AND GROUND GAS TURBINES

T62 T300 GTCP30 GTCP70 GTCP105 

T41 GTC85 GTCP36 GTCP85 GTCP165

The operational contracting division contracts and supplies, equipment and work necessary for 
the operation and maintenance of Kelly AFB. 

 

Warner Robins Air Logistics Center 

180 Page Rd

Robins AFB, GA 31098-1600 

(912)926-5873
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Principle interests: This center repairs, maintains, and modifies the following aircraft and 
missiles:

AIRCRAFT/MISSILES/DRONES DIRECTORATE 

C-130 Hercules C-130

C-141 Starlifter C-141

F-15 Eagle F-15

U-2 Dragon Lady U-2 Specialized Management

H-1 Helicopter (All Models) Special Operations Forces

H-53 Helicopter (All Models) Special Operations Forces

H-60 Helicopter (All Models) Special Operations Forces

C-130 (All Special Operations 

Forces Configutred AC) 

Special Operations Forces

97C-141B (SOLL) Special Operations Forces

AGM-45 SHRIKE Space & Special Systems

AGM-88 HARM Space & Special Systems

AIM-7 SPARROW Space & Special Systems

AIM-9 SIDEWINDER Space & Special Systems

AIM-120 AMRAAM Space & Special Systems

BQM-34A FIREBEE Space & Special Systems

FIM-92A STINGER Space & Special Systems
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MQM-107 TARGET DRONE Space & Special Systems

E-8C JOINT STARS Space & Special Systems

NAVSTAR GPS Space & Special Systems

GPS RANGE APPLICATION PROGRAM Space & Special Systems

LANTRN NAVIGATION & TARGET SET Avionics

The operational contracting division contracts for supplies, equipment, and work necessary for 
the operation and maintenance of Robins AFB. 

 

Space and Missile Systems Center (SMC/BC) 

155 Discoverer Blvd, Ste 2017

Los Angeles AFB CA 90245-4692 

(310)363-2855

Principle interests: The mission of SMC is to plan, program, and manage AFMC 

programs to acquire space systems, subsystems, support equipment, and related hardware and 
software; provide for the maintenance, construction, alteration, and security of launch, tracking, 
and support facilities; conduct research, exploratory development, and advanced development 
programs to support future space missions; provide for and conduct launch and flight test and 
evaluation support of major DoD programs and programs of other federal agencies; perform the 
functions of launch, launch control, deployment checkout prior to turnover, and sustaining 
engineering; perform on-orbit test and evaluation of systems, subsystems and components, 
discharge AF responsibilities for designated AF, DoD, and international space programs; plan, 
program, and acquire test facilities and other test investments required by AFMC programs at all 
locations (test centers and contractor facilities); plan and provide for security on all systems and 
information requiring safeguards consistent with AF and DoD security directives; provide 
management oversight for commercial expendable Launch Vehicle Activity; conduct launch 
agreement negotiations with commercial space launch operators; provide system engineering 
management support for selected space systems, subsystems, facilities, support 

equipment, and related hardware and software; support other product divisions and federal 
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agencies with technologies derived from its subordinate laboratories.

While there are no Air Force aircraft assigned to Los Angeles AFB, the operational contracting 
directorate does contract for all other work necessary for the operation and maintenance of the 
base. 

11th Contracting Squadron (11CONS/LGC) 

500 Duncan Ave 

Bolling AFB

Washington, DC 20332-0305 

(202)767-8086

Principle interests: The mission of the 11th Contracting Squadron is to provide contracting 
support for supplies and services necessary to the operation of approximately 300 requiring 
activities in the National Capital Region. The 11th Contracting Squadron (11CONS) provides 
support to the Office of the Secretary of Defense, Office of the Secretary of the Air Force, HQ 
11th Wing and other AF agencies within the National Capitol Region. The 11 CONS operational 
contracting functions are responsible for purchasing base supplies, services, construction and 
specialized services for ADP and studies and analysis.

Typical Item Acquisitions: ADPE, Software, Hardware, Maintenance, AF Plaques, Base Supply 
Support, Base Wide Grounds Maintenance, Construction and AE Services, Contractor Technical 
Support to AF Pentagon Elements, Historical, Personnel and Research Studies, Laundry, Dry 
Cleaning, Maintenance, Food and Custodial Services, Logistic Systems Research and Analysis, 
Military Family Housing Maintenance, O&M of Computer Modeling Systems and 

 

Base Contracting Activities: Contracting responsibility for support of a command's mission 
generally is assigned to a particular base or bases within the command. Contracts awarded by 
the other bases 

assigned to the command generally are limited to the supplies and services required for the daily 
operation of the base. The following lists are typical of the services and items bought by all base 
contracting offices.

Representative Service Acquisitions: Air Conditioning, General Construction, Appliance 
Repair, Grounds Maintenance, Architect Engineer, Laundry and Dry Cleaning, Audio Visual, 
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Military Family Housing Maintenance, Boiler Repairs, Refuse Collection, Custodial, Road 
Maintenance, Education, Roofing, Environmental Detection, Steam Line Installation & Disposal/
Prevention, Swimming Pool Maintenance, Environmental Restoration, Transient Aircraft 
Services, Equipment Maintenance, Transportation Services, Equipment Rental, Utility Services, 
Equipment Repair, Various Maintenance of ADP, Food Services, Vehicles Operation & 
Maintenance

 

Electronic Systems Center (ESC/BC) 

275 Randolph Rd

Hanscom AFB, MA 01731-2818 

(617)377-4 973

Principle interests: ESC plans and manages the acquisition and related engineering development 
of command, control, communications, and intelligence systems, subsystems and equipment 
including surveillance systems, navigation systems, air traffic control and landing systems, 
intelligence systems, electronic physical security surveillance and intrusion detection systems 
and weather systems, information and management systems until transfer of responsibility to the 
using command or agency. Evaluates using command requirements against available technology 
and potential costs and recommends necessary revisions. R&D contracts are also initiated by the 
Geophysics Division of the AF Laboratory in the environmental, physical and engineering 
sciences. The Geophysics Division performs research and exploratory and advanced 
Development in geophysics that is essential to the enhancement of AF operational capabilities. 
The work pursued may be categorized generally as falling within the following functional areas: 
Space Physics, Ionospheric Physics, Terrestrial Science, Upper Atmospheric and Stratospheric 
operations, Optical/IR Backgrounds and Targets, Weather Specification and Prediction. Close 
liaison is maintained with AF operational elements, system development activities, and other AF 
laboratories, to identify research and technology needs and to accelerate the integration of 
scientific advances into AF technology. Geophysics Division carries out its assigned R&D 
mission responsibilities with in-house as well as contractual support.

While there are no AF aircraft assigned to Hanscom AFB, the operational contracting directorate 
does contract for all other work necessary for the operation and maintenance of the base. 

 

Aeronautical Systems Center (ASC/BC) 
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2196 D Street

Wright-Patterson AFB, OH 45433-7201 

(937)255-5422

Principle interests: ASC’s responsibilities include design, development, and acquisition 
programs for aeronautical systems, cruise missiles, their components, and related government-
furnished aerospace equipment including aircraft engines, airborne communication systems, 
aircraft navigation systems, aircraft instruments; management of engineering development and 
initial procurement of aeronautical reconnaissance systems, aeronautical electronic warfare 
systems, life support systems, chemical/biological defense systems, and simulators, including 
armament, operational, and communication training devices. 

ASC has central contracting responsibility for a number of specialized programs including the 
following:

Specialized Programs and Aircraft and Reconnaissance

Contractor Engineering and Technical Services

Mechanized Material Handling Systems

AF Packaging Evaluation Agency Requirements

Automatic Data Processing Studies, Software, and 

Equipment

Chaplain Supplies and Equipment

Educational Services Contractual Support

Library Books and Publications

ASC provides contracting support for the National Aerospace Intelligence Center which 
acquires, collects, analyzes, produces, and disseminates foreign aerospace scientific and 
technical (S&T) intelligence and intelligence information; conducts an integrated analysis 
program; operates an S&T intelligence data handling system; collaborates with other 
organizations to improve the 
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collection, acquisition, and utilization of foreign technology and intelligence; and develops and 
maintains the highest attainable level of knowledge concerning foreign aerospace technology, 
capabilities, and limitations.

ASC Small Business Office provides contracting support for the Joint Logistics Systems Center 
(JLSC) which is located at Wright-Patterson AFB. JLSC is involved in the development, 
operation, and enhancement of the management information systems for logistics management 
systems for the military services and Defense Logistics Agency. 

ASC Operational Contracting organization contracts for supplies, equipment, and work 
necessary for the operation and maintenance of Wright-Patterson AFB. 

 

Wright Laboratory 

Directorate of R&D Contracting

c/o Aeronautical Systems Center (ASC/BC)

2196 D Street

Wright-Patterson AFB OH 45433-7201 

(937)255-5422

Principle interests: This directorate provides business and contracting support for Wright 
Laboratory (WL). Contracts are written for requirements of the following directorates: Aero 
Propulsion and Power Directorate is responsible for development of airbreathing propulsion and 
aerospace power technology needed for future AF systems, as well as providing assistance to the 
"product divisions" of AFMC in acquiring new systems and in helping to resolve developmental 
and operation problems. Avionics Directorate conducts R&D programs for aerospace 
reconnaissance, weapons delivery, electronic warfare systems, navigation, communication and 
avionics integration. Solid State Electronics Directorate is responsible for electronic device 
R&D for future AF systems needs in the areas of microelectronics, microwaves, and electro-
optics. Research extends from fundamental semiconductor layer growth and device fabrication 
through analog and digital integrated circuits; also included is the computer-aided design 
software and work stations needed to pursue sample hybrid and monolithic integrated circuits. 
Flight Dynamics Directorate pursues AF flight vehicle 

technologies to support aircraft, missiles and space systems in the technical areas of structures, 
vehicle subsystems, flight control, aeromechanics and experimental flight vehicle testbeds.

http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/selling/part2.htm (42 of 63)7/6/2005 1:12:25 PM



preface

Materials Directorate explores new materials and processes for advanced aerospace applications. 
Its current focus is on thermal protection materials, metallic and nonmetallic structural materials, 
aerospace propulsion materials, fluids and lubricants, electromagnetic and electronic materials 
and laser hardened materials. Manufacturing Technology Directorate focuses on process 
technologies and integrated manufacturing. This directorate is responsible for a new initiative 
which integrates design and manufacturing technologies to stimulate a new focus on design for 
producibility, design for quality, and design for life cycle costs. Key elements of this concurrent 
engineering involve development of advanced tools in computer aided design and computer 
aided manufacturing for analyses of design for weapon performance and low cost 
manufacturing. Plans and Programs Directorate is made up of cockpit integration, which 
involves research to advance the state of the art crew systems technologies for all classes of 
aerospace vehicles; and signature technology, which includes planning, formulating, and 
executing USAF exploratory and advanced development programs for vehicle signature 
reduction technology and counter low observable technology. Armament Directorate develops 
conventional armament technology and integrates these technologies into air vehicle platforms 
and other delivery platforms. The directorate provides conventional armament technology for 
four major thrusts that include advanced guidance, weapon flight mechanics, ordnance, and 
conventional strategic defense.

 

AF Development Test Center (AFDTC/BC) 

205 West D Ave, Stuite 449

Eglin AFB, FL 32542-6863

(904)882-2843

AFDTC plans, directs, and conducts the test and evaluation of nonnuclear munitions, electronic 
combat, and navigation/guidance systems. Related ASC System Program Offices (SPOs) are 
also located here and supported by AFDTC/BC. To accomplish this mission, AFDTC manages 
the large land test ranges that are located on the 724 square mile Eglin complex as well as the 
86,500 square miles of water ranges located in the adjacent Gulf of Mexico. Major tests on or 
above AFDTC's ranges cover aircraft systems, subsystems, missiles, guns, rockets, targets and 
drones, high-powered radar, and electronic countermeasures equipment.

AFDTC's unique assets include the Guided Weapons Evaluation Facility (GWEF), the Preflight 
Integration of Munitions and Electronic Systems (PRIMES),and the McKinley Climatic 
Laboratory, a facility capable of testing military hardware as large as aircraft in environments 
ranging from minus 65 to plus 165 degrees Fahrenheit with 100 mph winds, icing clouds, rain, 
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and snow. AFDTC also is responsible for the 46th Test Group at Holloman AFB NM, with its 
high speed test track, two radar target scatter measurement facilities, and the Central Inertial 
Guidance Test Facility (CIGTF). The operational contracting division contracts for supplies, 
equipment, and work necessary for the operation and maintenance of Eglin AFB. 

Other Major Commands

Principal interests: Base contracting support, including major data major data processing, 
construction, and command wide acquisition of mission-related supplies and services. 

3 CONS/CC 

6920 12th Street, Suite 301

Elmendorf AFB, Anchorage, AK 99506-2570

(907)552-4338

 

Headquarters Air Education and (16 Bases) 

Training Command

550 D Street East, Rm 131

Randolph AFB, TX 78150-4425

(210)652-4840

 

Air Military Command (12 Bases) 

402 Scott Drive, Unit 2A2

Scott AFB, IL 62225-5308

(618)256-8725
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Air Combat Command (20 Bases) 

130 Douglas Street, Suite 210

Langley AFB, VA 23665-2791

(757)764-5371

 

10th Air Base Wing (10 ABW/LGCP) 

8110 Industrial Drive, Suite 103

USAF Academy, CO 80840-2315

(719)333-6642

 

Air Intelligence Agency 

102 Hall Blvd., Suite 258

San Antonio, TX 78243-7030

(210)977-2453

 

Air Force Space Command (7 Bases) 

150 Vandenburg Street, Suite 1105

Peterson AFB, CO 80914-4350

(719)554-5324
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15 CONS/CC (4 Bases) 

90 G Street Ext. 103

Hickam AFB, HI 96853-5320

(808)449-6860

 

Air Force Reserve 

155 2nd Street 

Robbins AFB, GA 31098-1635

(912)327-1611 

 

Major Defense Logistics Agency Buying Offices

 

 

D-1 Defense Supply Center Columbus 

3990 East Broad St. 

Columbus, OH 43216-5000

(614) 692-3541

Toll-free:1(800) 262-3272

Principal interests: Guns, mechanisms and components; aircraft landing gear components; 
aircraft launching, landing, and ground handling equipment; aircraft wheel and brake systems; 
right-of-way construction and maintenance equipment, railroad; track materials, tractors; 
vehicular cab, body, and frame structural components; vehicular power transmission 
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components; vehicular brake, steering, axle, wheel and track components; vehicular furniture 
and accessories; miscellaneous vehicular components; gasoline reciprocating engines and 
components; diesel engines and components; steam turbines and components; water turbines and 
water wheels and components; gasoline rotary engines and components; steam engines, 
reciprocating; nonaircraft engine fuel system, electrical system, and engine cooling system, 
engine and oil filters; miscellaneous engine accessories, nonaircraft; torque converters and speed 
changers; gears, pulleys, sprockets, and transmission chain; belting, drive belts, V-belts, and 
accessories, ship and boat propulsion equipment.

Farm equipment; pest, disease, and frost control equipment; saddlery; earth moving and 
excavating equipment; earth boring and related equipment; road clearing and cleaning 
equipment; miscellaneous construction equipment; fire fighting equipment.

Marine lifesaving and diving equipment; compressors and vacuum pumps; power and hand 
pumps; centrifugal; separators and pressure and vacuum filters; industrial boilers; heat 
exchangers and steam condensers; industrial furnaces; air and water purification equipment; 
space heating equipment; fuel burning equipment units; miscellaneous plumbing, heating, and 
sanitation equipment; piping and tubing; noses and fittings, valves, powered; valves, 
nonpowered; motor vehicle maintenance and repair shop equipment; prefabricated and portable 
buildings; storage tanks; scaffolding equipment and concrete forms; prefabricated tower 
structures; and miscellaneous construction equipment.

 

D-2 Defense Energy Support Center 

8725 John J. Kingman Road 

Suite 4950, Room 4950 

Fort Belvoir, VA 22060-6222 

(703) 767-9400

1-(800) 523-2601

Principal interests: Petroleum products and petroleum related services for the U.S. military and 
U.S. Government agencies worldwide. Products include jet fuels, aviation gasoline, motor 
gasoline, gasohol, distillates, residuals, bulk lubricating oil, coal, crude oil for strategic 
petroleum reserve, natural gas and synfuels. Services include aircraft refueling, into-plane, 
bunkers, storage terminals, laboratory testing, and environmental assessment and remediation 
for Defense Fuel Supply Points.
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D-3 Defense Supply Center Richmond 

8000 Jefferson Davis 

Richmond, VA 23297-5124 

(804) 279-3617

1(800) 544-5634 (VA)

Principal interests: Laundry and dry cleaning equipment; shoe repairing equipment; industrial 
sewing machines and mobile textile repair shops; electric arc-welding equipment; woodworking 
machinery and equipment; printing; duplicating and bookbinding equipment; gas generating 
equipment; nonself-propelled materials-handling equipment; pallets, skids, load binder, and 
support sets: refrigeration equipment, fans, and air circulators; lugs, terminals, and terminal 
strips; electrical hardware and supplies; electrical insulators and insulating materials; contact 
brushes and electrodes; cable, cord, and wire assemblies for communication equipment: 
electrical motors and electrical control equipment; electrical generators and generator sets; 
distribution and power station transformers; miscellaneous electric power and distribution 
equipment; secondary batteries, miscellaneous alarm and signal systems; lighting fixtures and 
lamps; photographic supplies; chemicals and chemical specialties; pest control agents and 
disinfectants; food cooking, baking, and warming equipment; food preparation and serving sets, 
kits, and outfits; books and pamphlets, sheet and book music, and miscellaneous printed matter; 
drums and cans; commercial and industrial gas cylinders; bottles and jars; rubber, plastic, and 
glass fabricated materials; refractories and fire surfacing materials, asbestos, clay, cork, and 
other vegetable and mineral materials; ecclesiastical equipment, furnishings, and supplies; 
mortuary supplies; physical properties testing equipment; geophysical and astronomical 
instruments; scales and balances; drafting, surveying, and mapping instruments; and liquid and 
gas flow, liquid level, and mechanical motion measuring instruments, packaged petroleum 
products, cutting tools, industrial plant equipment. tackle blocks; shackles and slings; airframe 
structural components; parachutes; aerial pickup, delivery, and recovery systems; cargo tie-
down equipment; cargo nets; aircraft accessories and components; rigging and rigging gear; 
deck machinery; marine hardware and hull items.

 

D-4 Defense Industrial Supply Center 

700 Robbins Avenue 
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Philadelphia, PA 19111-5096

(215) 697-2747 

Toll-free: 1(800) 831-1110

Principal interests: Bearings; chain and wire rope; fiber rope, cordage and twine; rope, cable, 
and chain fittings; ores and minerals; ferrous and nonferrous scrap; ferrous and nonferrous bars, 
sheets, and shapes; electrical wire and cable; screws, bolts, and studs; nuts and washers; nails, 
keys, and pins; rivets; fastening devices; packing and gasket materials; metal screening; coil, 
flat, and wire springs; rings; shims; spacers; miscellaneous hardware; plumbing fixtures and 
accessories; knobs and pointers; construction materials; film; kitchen equipment and appliances; 
lumber; photographic equipment and supplies.

 

D-5 Defense Supply Support Center 

2800 South 20th St. 

Philadelphia, PA 19101-8419

(215) 737-2321

Toll-free: 1(800) 523-0705

Principal interests: Men's and women's military clothing, dress and work; textile fabrics; wool 
tops; artificial leather; tents and tarpaulins; flags and pennants; leather and rubber footwear; hats 
and caps; canvas products; special-purpose clothing; underwear; hosiery; gloves; badges and 
insignia; luggage; individual equipment; body armor; specialized flight clothing; helmets. Drugs 
and biological; surgical dressing materials; surgical, dental, and optical instruments, equipment 
and supplies; X-ray equipment and supplies; hospital furniture, equipment, utensils, and 
supplies; medical sets, kits, and outfits; chemical analysis instruments; laboratory equipment and 
supplies; medicinal chemicals; hospital and surgical clothing. Perishable and nonperishable 
foods are purchased for distribution in the United States and overseas. Such purchases include 
meats and meat products, fresh fruits and vegetables, dehydrated items, seafood or water foods, 
cereals, dairy products, poultry, and other related food items. Canned, packaged, fresh, and 
frozen items are purchased in car-lots or less. Retort pouched foods are bought in large 
quantities as ration components.
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D-6 DLA Administrative Support Center 

Office of Contracting 

8725 John J. Kingman Road

Suite 0119, Room 1134

Fort Belvoir, VA 22060-6220

(703) 767-1161

Principle Interests: Centralized contracting of Federal Information Processing (FIP) Resources 
(ADP, Computer and Telecommunications products and services) at DLA HQ for all DLA 
activities, including large and small purchases, and GSA schedule purchases. Responsible for 
managing the life cycle contracting process in support of the DLA mission, and providing the 
highest quality contracting and customer service. DLA field activities may purchase similar 
items at the small purchase level and, under competitive circumstances, up to a threshold of 
$250,000.

In addition, provides general contracting in support of the DLA HQ COMPLEX, Fort Belvoir, 
VA and other DASC supported customers. All contracting on a Fee-For-Service basis.

 

D-7 Defense National Stockpile Center 

8725 John J. Kingman Road

Suite 4616

Fort Belvoir, VA 22060-6223

(703) 767-5505

Principal interests: Manages the nation's reserves of strategic and critical materials for times of 
national emergency. Procures and sells aluminum, beryllium, cobalt, germanium, lead, 
manganese, mercury, mica, and rubber. 
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D8 Television-Audio Support Activity 

3116 Peacekeeper Way

McClellan AFB, CA 95652-1068

(916) 364-4223

Principal interests: A wide variety of Radio and Television Broadcast Equipment for all DoD 
activities worldwide. Procures video camcorders (all formats), broadcast TV equipment, 
recorders/reproducers, transmitters, switchers, monitors, cameras, color laser copiers, graphics 
systems, and test equipment that is used to support the Broadcast and Audio/Video Equipment.

 

PRODUCTS AND SERVICES BOUGHT BY 
THE ARMY AND DEFENSE LOGISTICS AGENCY 

MILITARY PURCHASING OFFICES*

 

Supplies and Equipment

10 WEAPONS

1005-35 Guns, A-1, A-6, D-1

1040 Chemical Weapons, A-6, D-3

1045-55 Launchers, A-3, D-3

1075 Degaussing and Mine Sweeping, D-3

1080 Camouflage and Deception Equipment, A-3, D-3

11 NUCLEAR ORDNANCE - A-6, A-7

12 FIRE CONTROL EQUIPMENT - A-6, A-3, A-8, D-1

13 AMMUNITION AND EXPLOSIVES

1305-20 Ammunition, A-1, A-2

1325 Bombs, A-1

1330 Grenades, A-1
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1336 Missile Warheads, A-3, A-6

1337 Missile and Space Propulsion, A-3

1340 Rockets, A-1, A-3, A-6

1345 Land Mines, A-1

1370 Pyrotechnics, A-1

1375 Demolition Materials, A-1

1376 Bulk Explosives, A-1

1390 Fuzes and Primers, A-1, A-7

*Products and Services Bought by the Department of Navy Major Purchasing Offices can be 
found on the World Wide Web at: http://www.abm.rda.hq.navy.mil, click on "Business 
Opportunities" and stroll down to DoN Marketing Opportunities.

Products and Services Bought by the Department of Air Force Major Purchasing Offices can 
also be found on the World Wide Web at: http://www.safsb.hq.af.mil/index.htm, click on 
"AFMIP" and stroll down to Chapter 1.

Additional information on DoD wide acquisitions by four digit federal supply code may be 
founded at website: http://www.acq.osd.mil/sadbu under "Links".
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14 GUIDED MISSILES

1410-27 Guided Missile Systems and Components, A-3

1430 Remote Control Systems, A-3, D-1

1440 Launchers, A-3, D-1

1450 Handling and Servicing Equipment, A-3, D-1

15 AIRCRAFT

1510 Fixed Wing, A-3

1520 Rotary Wing, A-3, A-5

1550 Drones, A-3

1560 Airframe Components, A-3, D-3

16 AIRCRAFT COMPONENTS AND ACCESSORIES

1610 Propellers, A-3

1615 Helicopter Rotors, A-3, D-1

1620 Landing Gear Components, A-3

1650 Hydraulic Vacuum De-icing, A-3, D-1

1660 Air Conditioning and Heating Equipment, A-3, D-1

1670 Parachutes, Recovery and Tie-down, A-3, D-3

1680 Miscellaneous Accessories and Components, A-3, D-3

17 
AIRCRAFT LAUNCHING, LANDING, AND GROUND HANDLING 
EQUIPMENT

1710 Arresting Equipment, D-1

1720 Launching Equipment, D-1

1730 Ground Servicing Equipment, A-3, D-1

1740 Specialized Trucks and Trailers, A-6, D-1

18 SPACE VEHICLES - D-3

19 SHIPS, SMALL CRAFT, PONTOONS, AND FLOATING DOCKS

1920 Fishing Vessels, A-6

1935 Special Purpose Barges and Lighters, A-11, A-12

20 SHIP AND MARINE EQUIPMENT - A-3, D-3
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22 RAILWAY EQUIPMENT - A-3, A-20

23 MOTOR VEHICLES, TRAILERS, CYCLES - A-6, A-9, A-12

24 TRACTORS - D-4

25 VEHICULAR EQUIPMENT COMPONENTS - A-11, D-1

26 TIRES AND TUBES

2610 Pneumatic, Except Aircraft, A-6

2620 Pneumatic, Aircraft, D-1

2640 Tire Rebuilding - Repair Material, A-6, A-11

28 ENGINES, TURBINES, AND COMPONENTS

2805 Reciprocating Engines, Except Aircraft, A-3, D-1

2810 Reciprocating Engines, Aircraft and Components, D-5

2815 Diesel Engines and Components, A-6, A-3, A-11, D-1

2825 Steam Turbines and Components, D-1

2835 Gas Turbines and Jet Engines, Except Aircraft, A-4, D-3

2840 Gas Turbines and Jet Engines, Aircraft, A-3, D-3

2845 Rocket Engines and Components, A-3, D-4

2895 Miscellaneous Engines and Components, A-6, D-1

29 ENGINE ACCESSORIES 

For Aircraft Engines, A-3, D-3

Other Than for Aircraft Engines, A-3, A-6, D-1 

30 MECHANICAL POWER TRANSMISSION EQUIPMENT - A-3, A-6, D-1

31 BEARINGS - A-3, A-6, D-4

32 WOODWORKING MACHINERY AND EQUIPMENT - Local Purchase

34 METALWORKING MACHINERY - A-1, D-3, and Local Purchase

35 SERVICE AND TRADE EQUIPMENT - D-3, and Local Purchase

36 SPECIAL INDUSTRY MACHINERY - A-1, D-3, and Local Purchase

37 AGRICULTURAL MACHINERY AND EQUIPMENT - D-4 and Local Purchase

38 
CONSTRUCTION, MINING, EXCAVATING, AND HIGHWAY 
MAINTENANCE EQUIPMENT A-12, D-1, and Local Purchase
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39 MATERIALS HANDLING EQUIPMENT - A-6, A-11, D-4, and Local Purchase

40 ROPE, CABLE, CHAIN, AND FITTINGS - D-4

41 
REFRIGERATION AND AIR CONDITIONING EQUIPMENT - A-3, D-3, and 
Local Purchase

42 FIRE FIGHTING, RESCUE, AND SAFETY EQUIPMENT

4210 Fire Fighting Equipment, A-3, D-1

4220 Marine Lifesaving and Diving Equipment, D-1

4230 Decontaminating and Impregnating Equipment, A-1, D-3

4240 Safety and Rescue Equipment, A-3, A-6, D-3

43 PUMPS AND COMPRESSORS - A-3, A-6, D-1

44
FURNACE, STEAM PLANT, DRYING EQUIPMENT, AND NUCLEAR 
REACTORS 

4430 Industrial Furnaces, Kilns, Lehrs, and Ovens, D-4 

44XX All Other, D-1

45 PLUMBING, HEATING, AND SANITATION EQUIPMENT - A-3, D-4

46 
WATER PURIFICATION AND SEWAGE TREATMENT EQUIPMENT - A-3, D-
1, D-4

47 PIPE, TUBING, HOSE, AND FITTINGS - A-1, A-3, A-12, D-1

48 VALVES - A-3, A-12, D-1 

49 MAINTENANCE AND REPAIR SHOP EQUIPMENT

4910 Motor Vehicle Maintenance Equipment, A-1, A-11, D-4

4920 Aircraft Maintenance Equipment, A-4, D-3

4921 Torpedo Maintenance Equipment, D-3

4927 Rocket Maintenance Equipment, A-3, D-3

4930 Lubrication and Fuel Dispensing Equipment, A-3, D-1

4931 Fire Control Maintenance Equipment, A-1, A-3, D-1

4935 Guided Missile Maintenance Equipment, A-3, D-1

4940 Miscellaneous Maintenance Equipment, A-1, A-4, D-1, D-4

51 HAND TOOLS - D-3

52 MEASURING TOOLS - D-3 and Local Purchase
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53 HARDWARE AND ABRASIVES - A-3, D-3, D-4

54 
PREFABRICATED STRUCTURES AND SCAFFOLDING - A-3, A-12, D-1, and 
Local Purchase

55 
LUMBER, MILLWORK, PLYWOOD, AND VENEER - A-12, D-4, and Local 
Purchase

56 CONSTRUCTION AND BUILDING MATERIALS - A-12, D-4 and Local Purchase

58 
COMMUNICATION EQUIPMENT - A-3, A-4, A-5, A-8, A-11, A-12, D-1, D-6 and 
Local Purchase

59 
ELECTRICAL AND ELECTRONIC EQUIPMENT COMPONENTS - A-1, A-3, A-
4, A-5, A-6, D-1, D-4

60 FIBER OPTICS - A-3, A-4, D-1

61 ELECTRIC WIRE AND POWER DISTRIBUTION EQUIPMENT

6105 Electrical Motors, A-3, A-4, D-3

6110 Electrical Control Equipment, A-1, A-4, A-12, D-3

6115 Generators and Generator Sets, A-3, A-4, A-12, D-3

6120 Transformers, D-3

6125 Converters, Rotating, D-3

6130 Converters, Nonrotating, A-3, D-3 

6135 Primary Batteries, A-3, A-4, D-3

6140 Secondary Batteries, A-4, D-3

6145 Wire and Cable, Electrical, D-3

6150 Miscellaneous Electrical Equipment, A-4, A-12, D-3

62 LIGHTING FIXTURES AND LAMPS

6210 Outdoor Lighting, D-3

6220 Vehicle Lights, A-3, D-3

62XX All Other, D-3

63 ALARM AND SIGNAL SYSTEMS

6320 Shipboard, D-3

6340 Aircraft, A-3, D-3

6350 Miscellaneous, A-3, D-3
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65 MEDICAL, DENTAL, AND VETERINARY EQUIPMENT - A-9, A-10, D-5

66 INSTRUMENTS AND LABORATORY EQUIPMENT

6605 Navigational Instruments, A-3, A-4, D-3

6610 Flight Instruments, A-3, D-3

6615 Autopilots, Airborne Gyro, A-4, D-3

6620 Engine Instruments, A-3, A-5, D-3

6625 Electrical and Electronic Measuring Instruments, A-2, A-3, A-4, A-6, A-11, D-1

6630 Chemical Analysis Instruments, A-2, A-5, D-5

6635 Physical Properties Testing Equipment, A-2, A-5, D-3

6636 Environmental Chambers, A-2, A-5, D-3

6640 Laboratory Equipment and Supplies, A-2, A-4, A-5, A-9, D-5

6645 Time Measuring Instruments, A-5, D-3

6650 Optical Instruments, A-1, A-2, A-5, A-6, D-3

6660 Meteorological Instruments, A-4, D-3

6665 Hazard-Detecting Instruments, A-1, A-2, A-4, A-5, A-4, D-3

6670 Scales and Balances, A-5, D-3

6675 Drafting, Surveying, and Mapping Instruments, A-3, D-3

6680 Motion-Measuring Instruments, A-3, A-5, D-3 

6685 Pressure, Temperature, and Humidity Instruments, A-2, A-3, A-5, D-3

6695 Combination and Miscellaneous Instruments, A-2, A-3, A-5, D-3

67 PHOTOGRAPHIC EQUIPMENT - D-3

68 CHEMICALS AND CHEMICAL PRODUCTS - A-2, A-5, A-6, A-12, D-3, D-5

69 TRAINING AIDS AND DEVICES - A-3, A-8, D-3

70 GENERAL PURPOSE ADPE AND SUPPORT

70XX Local Purchase for All Codes

7010 ADPE Configuration, A-4, A-5 

7025 Input/Output and Storage Devices, A-3, A-4, A-5, A-7, A-14, D-1, D-6

7030 ADP Software, A-3, A-4, A-5, A-7, A-8, D-6

7035 ADP Support Equipment, A-3, A-4, A-5, A-7, A-11, D-6
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7042 Mini- and Micro-Computer Controls, D-6

7045 ADP Supplies and Support Equipment, A-3, A-4, A-5, A-7, A-12, D-6

7050 ADP Components, A-3, A-4, A-5, A-12, D-6

71 FURNITURE 

71XX Local Purchase for All Codes

7105 Household Furniture, D-3

7110 Office Furniture, A-7, D-3

7125 Cabinets, Lockers, Bins, and Shelving, D-3

72
HOUSEHOLD AND COMMERCIAL FURNISHINGS AND APPLIANCES - D-3, 
D-5 and Local Purchase

73 FOOD PREPARATION AND SERVING EQUIPMENT

7310 Food Cooking, Baking, and Serving Equipment, D-4

7320 Kitchen Equipment and Appliances, D-4

7330 Kitchen Hand Tools and Utensils, D-4

7340 Cutlery and Flatware, D-4

7350 Tableware, D-4

7360 Food Preparation and Serving Kits and Outfits, A-3, D-4

74
OFFICE MACHINES AND VISIBLE RECORD EQUIPMENT - D-3, Local 
Purchase 

75 OFFICE SUPPLIES AND DEVICES - D-3, Local Purchase

76 BOOKS, MAPS, AND OTHER PUBLICATIONS - D-3, Local Purchase

77
MUSICAL INSTRUMENTS, PHONOGRAPHS, AND HOMETYPE RADIOS - 
Local Purchase

78 RECREATIONAL AND ATHLETIC EQUIPMENT - Local Purchase

79 CLEANING EQUIPMENT AND SUPPLIES - D-3

80 BRUSHES, PAINTS, SEALERS, AND ADHESIVES - Local Purchase

81 CONTAINERS, PACKAGING, AND PACKING SUPPLIES

8105 Bags and Sacks, D-3

8110 Drums and Cans, D-4

8115 Boxes and Cartons, Local Purchase
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8120 Gas Cylinders, D-3

8125 Bottles and Jars, D-4

8130 Reels and Spools, D-4 and Local Purchase

8135 Packaging and Packing Materials, D-3, D-4 and Local Purchase

8140 Ordnance Boxes, A-1, A-8, D-3

8145 Specialized Shipping and Storage Containers, A-3, D-3

83
TEXTILES, LEATHER, FURS, APPAREL, AND SHOE FINDINGS, TENTS, 
AND FLAGS - D-5

84 CLOTHING, INDIVIDUAL EQUIPMENT, AND INSIGNIA

8475 Specialized Flight Clothing and Accessories, D-5

84XX All Other Clothing Codes, D-5

85 TOILETRIES - D-3

87 AGRICULTURAL SUPPLIES

8710 Forage and Feed

8720-30 Fertilizer, Seeds, and Nursery Stock, Local Purchase

89 SUBSISTENCE (See note)

8905 Meat, Poultry, and Fish, D-5, and Local Purchase

8910 Dairy Foods and Eggs, D-5, and Local Purchase

8915 Fruits and Vegetables, D-5, and Local Purchase

8920 Bakery and Cereal Products, D-6, D-7, and Local Purchase

8925 Sugar, Confectionery, and Nuts, D-5

8930 Jams and Jellies, D-5

8935 Soups and Bouillon, D-6

8940 Special Dietary Foods, D-5

8945 Food Oils and Fats, D-5

8950 Condiments, D-5

8955 Coffee, Tea, and Cocoa, D-5, and Local Purchase

8960 Beverages, Nonalcoholic, D-5, and Local Purchase

8970 Composite Food Packages, D-5
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8975 Tobacco Products, D-5 and Local Purchase

91 FUELS, LUBRICANTS, OILS, AND WAXES

9110 Solid Fuels, D-2

9130 Petroleum Base Liquid Propellants and Fuel, D-2 and Local Purchase

9140 Fuel Oils, D-2, and Local Purchase

9150 Oils, Greases - Cutting, Lubricating, and Hydraulic, D-2

9160 Miscellaneous Waxes, Oils, and Fats, D-4

93 NONMETALLIC FABRICATED MATERIALS - D-3, and Local Purchase

95 METAL BARS, SHEETS, AND SHAPES

9505 Wire, Nonelectrical, Iron and Steel, D-4

9510 Bars and Rods, Iron and Steel, D-4

9515 Sheet and Strip, Iron and Steel, D-4

9520 Structural Shapes, Iron and Steel, A-12, D-4

9525 Wire, Nonelectrical, Nonferrous, D-4

9530 Bars and Rods, Nonferrous, D-4

9535 Sheet and Strip, Nonferrous, D-5 and Local Purchase

9540 Structural Shapes, Nonferrous, D-4

96 ORES, MINERALS, AND THEIR PRIMARY PRODUCTS - A-1, D-4

Note: For all subsistence items, see coverage on Commissaries in Part 4.

Services

H1 QUALITY CONTROL SERVICE (See Note)

J MAINTENANCE, REPAIR, AND REBUILDING OF EQUIPMENT (See Note)

J013 Ammunition and Explosives, A-1

J014 Guided Missiles, A-3

J015 Aircraft, A-3, and Local Purchase

J016 Aircraft Components, A-3, and Local Purchase

J017 Aircraft Ground Equipment, Local Purchase
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J020 Marine Equipment, A-3, A-12

J023 Vehicles, Trailers, and Cycles, Local Purchase

J028 Engines and Turbines, A-3

J034 Metalwork Machinery, A-1, D-3

J036 Industrial Machinery, A-1, Local Purchase

J041 Refrigeration and Air Conditioning, A-3, Local Purchase

J042 Fire Rescue and Safety Equipment, A-3

J058 Communication Equipment, A-4, A-5, and Local Purchase

J065 Medical and Dental Equipment, A-10

J066 Instruments and Lab Equipment, A-5, and Local Purchase

J070 ADP Equipment and Supplies, Local Purchase

J074 Office Machines, Local Purchase

K MODIFICATION OF EQUIPMENT (See Note)

K010 Weapons, A-1

K012 Fire Control Equipment, A-3

K013 Ammunition and Explosives, A-1, A-2

K014 Guided Missiles, A-3

K015 Aircraft, A-3

K016 Aircraft Components, A-3

K017 Aircraft Ground Equipment, A-3 

K058 Communication Equipment, A-4, A-5

L TECHNICAL REPRESENTATIVE SERVICES (See Note)

M OPERATION OF GOVERNMENT-OWNED FACILITY

[There are more opportunities than you might have thought, including operation of buildings, 
utilities, and other facilities. Observe the Government operations in your area and consider 
whether they may be contractor-operated. Government policy is to encourage contractor 
operation where it is in the Government's interest.]
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N INSTALLATION OF EQUIPMENT

N058 Communication Equipment, A-4, A-5

N068 Chemical Products, A-2, A-5

P SALVAGE SERVICES (Including demolition) - A-12 and Local Purchase

Q MEDICAL SERVICES [Note: Specialized services and specialized suppliers], A-10

R PROFESSIONAL TECHNICAL AND MANAGEMENT SERVICES

R2XX Architect-Engineer (See Part 1 of this booklet)

R301 ADP Facility Management, A-7

R302
ADP Systems Development and Programming, A-5, A-6, A-7, A-12, and Local 
Purchase

R303 ADP Entry, A-7

R407 Program Evaluation, A-2, A-4

R408 Program Management-Support, A-2, A-3, A-4, A-7

R412 Simulations A-2, A-3

R414 Systems Engineering, A-4, A-3, A-6, and Local Purchase

R415 Technology Sharing, A-2

R425 Engineering Technical Services, Local Purchase , A-2, A-4

R504 Studies/Chemical-Biological, A-2

R551 mobilization/Preparedness Studies, A-2

R702 Data Collection Services, A-6 

R706 Logistics Support Services, A-2, A-4

R707 Procurement and Acquisition Support Services, A-3

S UTILITIES AND HOUSEKEEPING SERVICES

S201 Custodial-Janitorial, Local Purchase

S203 Food Service, Local Purchase

S205 Garbage Collection, Local Purchase

S206 Guard Services, Local Purchase

S208 Landscaping and Ground keeping, Local Purchase

T PHOTOGRAPHIC, MAPPING, PRINTING, AND PUBLICATION
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T013 TECHNICAL WRITING, A-3, A-4

V
TRANSPORTATION AND TRAVEL [Note: Specialized services and specialized 
suppliers, A-8

W LEASE OR RENTAL OF EQUIPMENT

W038 Rental of Construction Equipment, A-12

W070 Rental of ADP Equipment, Local Purchase

W074 Rental of Office Machines, Local Purchase

X LEASE OR RENTAL OF FACILITIES

X173 Rental of Fuel Storage Buildings, D-3

Y CONSTRUCTION - A-3, A-12

Z MAINTENANCE AND REPAIR OF REAL ESTATE - A-21, and Local Purchase

Note: For information on Department of Navy and Air Force use same internet address.

 

__________

Note: If you have special capability in connection with particular items or lines of equipment, you 
should let the producer of that equipment be aware of your interest in working with it. You may 
be able to get subcontract work or to learn of DoD locations that have the equipment.
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PART 3: RESEARCH AND DEVELOPMENT 
SALES OPPORTUNITIES

MAJOR MILITARY RESEARCH AND DEVELOPMENT 
ACTIVITIES

The DoD encourages participation by small concerns, including those owned 
by women and by disadvantaged persons, in its R&D programs. DoD seeks 
the most advanced scientific knowledge attainable and the best possible 
equipment and systems that can be devised and produced. It is the 
government's policy (FAR 35.008), in awarding an R&D contract, to select 
the organization ". . . that proposes the best ideas or concepts and has the 
highest competence in the specific field of science or technology involved." 
You should evaluate your firm critically before seeking a government R&D 
contract. Be sure that your firm is as well qualified as others who may want 
the same award. The telephone numbers in the lists which follow are for the 
small business specialists at the research organizations. Also, refer to Part 1 
of this book, for information on the DoD Small Business Innovation Research 
(SBIR) program.

DEPARTMENT OF THE ARMY

U. S. Army Space & Missile Defense Command (205) 955-3412

PO Box 1500

Huntsville, AL 35807-3801

Principal interests: Manages technology base research and development for 
Ballistic Missile Defense Organization and provides significant technical and 
program support to the Army Program Executive Office for Air and Missile 
Defense; supports Army space requirements; develops and demonstrates 
technologies required for kinetic energy weapons, directed energy weapons, 
structures, materials; conducts lethality and vulnerability analysis of various 
threat objects; conducts research in the areas of optics, radar and laser radar 
technology, high-performance electronics, sensor phenomenology, analysis, 
and measurement programs; develops theater and strategic missile targets for 
all of DoD; pursues innovative, high-risk, high-payoff research programs in 
acoustic-optical processing, laser satellite communications, radar range-
doppler images, and threat destruction mechanisms.
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U. S. Army Research Office (919) 549-4271

AMXRO-PR

PO 12211

Research Triangle Park, NC 27709-2211

Principal interests: Research proposals on a competitive basis, from 
educational institutions, nonprofit organizations, and private industry in the 
fields of mathematics, physics, engineering, chemistry, electronics, materials, 
biology and geoscience.

U. S. Army Research Laboratory (301) 394-3692

AMSCL-SB

2800 Powder Mill Road

Adelphia, MD 20783-1197

Principal interests: Research and technology development efforts provide 
scientific and technological innovation in ten fields of technical endeavor; 
lethality; survivability enhancement, assessment; sensors, signatures and 
signal processing, power resources; materials and structures; battlefield 
environmental effects; human factors; advanced computing and advanced 
electronics.

U. S. Army Aviation and Missile Command (205) 876-5441

ATTN: AMSAM-SB

Redstone Arsenal

Huntsville, AL 35898-5150

Principal Interests: R&D of new helicopter systems, support of qualification 
testing of turbine engines, development and evaluation of prototype hardware 
for fueling and defueling equipment for use in combat areas and solving fuel 
contamination problems. Conducts research in both exploratory and advanced 
development in subsonic areas of application. R&D associated with free 
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rockets, guided missiles, ballistic missiles, targets, air defense weapons 
systems, fire control coordination equipment, related special purpose and 
multisystem test equipment, missile launching and ground support equipment, 
metrology and calibration equipment, and other associated equipment.

Associated Installations:

Propulsion Directorate (216) 433-3703

NASA/Lewis Research Center 

2100 Brookpart Road

Cleveland, OH 44135-3127

Aerostructures Directorate (804) 864-2447

NASA/Langley Research Center

Hampton, VA 23665-5225

Aviation Applied Technology Directorate (804) 878-2208

Fort Eustis, VA 23604-5577

U. S. Army Soldiers Systems Command (508) 233-4995

ATTN: AMSS-C-SB

Kansas Street

Natick, MA 01760-5008

Principal interests: R&D in the physical and biological sciences and 
engineering to meet military requirements in commodity areas of textiles, 
clothing, body armor, footwear, insecticides and fungicides, subsistence, 
containers, food service, equipment (as assigned) tentage and equipage, and 
air delivery equipment.

U. S. Army Communications-Electronics Command (908) 532-4511
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ATTN: AMSEL-SB

Fort Monmouth, NJ 07703-5005

Principal interests: R&D and acquisition, to include first production and 
initial fielding of communications, tactical data, and command and control 
systems. R&D programs related to communications, electronics intelligence, 
electronic warfare, reconnaissance surveillance, target acquisition, night 
vision, combat identification, position locations, tactical satellites, maneuver 
control, common hardware/software, sensors, power sources and other 
associated equipment.

U. S. Army Tank Automotive & Armaments Command (810) 574-5388

ATTN: AMSTA-CB

Warren, MI 48397-5000

Principal interests: R&D associated with combat tactical and special purpose 
vehicles. R&D programs related to advanced concepts, development and 
engineering of combat and tactical vehicles, including automotive subsystems 
and components. Component programs involved engines, transmissions, 
suspensions, electrical and miscellaneous vehicular components.

U. S. Army Armament Research, (201) 724-4106

Development and Engineering Center

AMSTA-AR-SB

Picatinny Arsenal, NJ 07806-5000

Principal interests: Product development/improvement of munitions, 
weaponry, and fire control systems; testing and analysis; and technical 
support for fielded armament systems.

U. S. Army Test & Evaluation Command (410) 278-1201

ATTN AMSTE-PR

Aberdeen Proving Ground, MD 21005-5005
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Associated installations:

U. S. Army Garrison (410) 278-1548

ATTN: STEAP-SB

Aberdeen Proving Ground, MD 21005-5001

Principal Interests: R&D, production and post production testing of weapons, 
systems, ammunition, combat and support vehicles, and individual equipment.

 

U. S. Army Dugway Proving Ground (801) 831-2102

ATTN: STEDP-DBO-DOC

Dugway, UT 84022-5202

Principal interests: Conducts field and laboratory tests to evaluate chemical 
and radiological weapons and defense systems and materiel, as well as 
defense research.

U. S. Army White Sands Missile Range (505) 678-1401

ATTN: STEWS-SBA

White Sands, NM 88002-5031

Principal interests: Conducts testing and evaluation of Army missiles and 
rockets. Operates the United States only land based national range to support 
missile and other testing for the Army, Air Force, Navy, and National 
Aeronautics and Space Administration.

U. S. Army Yuma Proving Ground (602) 328-6285

ATTN: STEYP-CR

Yuma Proving Ground, AZ 85365-9102
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Principal interests: R&D, production and post production testing of weapons, 
systems, ammunition, and combat and support vehicles. Conducts 
environmental tests, air drop and air delivery tests, and participates in 
engineering testing of combat end support items

U. S. Army Engineer Waterways Experiment Station (601) 634-2424

3909 Halls Ferry Road

Vicksburg, MS 39180-6199

Principal interests: Research in support of the civil and military mission of the 
Chief of Engineers and other Federal agencies, through the operation of 
laboratories in the broad fields of hydraulics, soil mechanics, concrete, 
engineering geology, rock mechanics, pavements, expedient construction, 
nuclear and conventional weapons, protective structures, vehicle mobility, 
environmental relationships, aquatic weeds, water quality, dredge material 
and nuclear and chemical explosives excavation.

U. S. Army Cold Regions Research and (603) 646-4324

Engineering Laboratory

72 Lyme Road

Hanover, NH 03755-1290

Principal interests: Research pertaining to characteristics and events unique to 
cold regions, especially winter conditions, including design of facilities, 
structures, and equipment and methods for building, traveling, living, and 
working in cold environments.

 

U. S. Army Construction-Engineering Research (217) 373-6748

Laboratory

2902 Newmark Drive

Campaign, IL 61826-1305
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Principal interests: Research in the materials, utilities, energy, and structures 
of all buildings except those specifically designed for cold regions. Conducts 
systems oriented R&D on the life-cycle requirements of military facilities and 
their management (the life cycle includes all the processes of planning, 
design, and construction through maintenance and disposition). Integrates 
technological developments into construction. Develops corrosion mitigation 
systems for structures utilizing improved organic coatings, cathodic 
protection methods, and alternative materials selection. Develops procedures 
and technology to protect and enhance environmental quality.

U. S. Army Topographic Engineering Center (703) 428-6608

7701 Telegraph Road, Building 2592

Fort Belvoir, Virginia 22301-3864

Web Site: http://www.tec.army.mil

Principal interests: R&D in the topographic sciences including mapping, 
charting, geodesy, space research, remote sensing, spectral characterization 
and analysis, point positioning, surveying and land navigation, environmental 
support, computer image generation and 3-D battlefield visualizations, 
modeling and simulation, and distributed interactive simulations. Provides 
scientific and technical advisory services to support geographic intelligence 
and environmental resources requirements.

U. S. Army Medical Research & Materiel Command (301) 619-2471

U. S. Army Medical Research Acquisition Activity

MCMR-AAU

820 Chandler Street

Ft. Detrick, MD 21702-1014

Principal interests: Basic and applied medical research and product 
development. Medical laboratory and logistical support services, supplies, 
equipment, and telecommunications.

Associated Activities:
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U. S. Army Aeromedical Research Laboratory (334) 255-6908 

MCMR-UAC-E

Fort Rucker, AL 36362-5292

U. S. Army Institute of Surgical Research (210) 916-2250

MCMR-USX

3400 Rayley E. Chambers Avenue

Fort Sam Houston, TX 78234-6315 

U. S. Army Medical Materiel Development Activity (301) 
619-7584

MCMR-UMS-R

622 Neiman Street

Fort Detrick, MD 21702-5009

U. S. Army Medical Research Institute of (410) 671-1834

Chemical Defense

MCMR-UV-RC

Aberdeen Proving Ground, MD 21010-5425

U. S. Army Research Institute of Environmental (508) 651-4817

Medicine

MCMR-UE-RP

Natick, MA 01760-5007

U. S. Army Medical Research Institute of (301) 619-2775
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Infectious Diseases

MCMR-UIZ-M

1425 Porter Street

Fort Detrick, MD 21702-5011

Walter Reed Army Institute of Research (202) 782-3061

MCMR-UWZ-C

Bldg 40, Walter Reed Army Medical Center

Washington, D. C. 20307-5100

Telemedicine Research Laboratory (301) 619-7917

MCMR-AT

504 Scott Street

Fort Detrick, MD 21702-5012

 

 

DEPARTMENT OF THE NAVY

Office of Naval Research (703) 696-8528

ONR 362 SBIR

800 North Quincy Street, Room 502

Arlington, VA 22217-5000

Principal interests: Basic research and technology. Contracts are generally 
awarded in response to unsolicited proposals. The major areas of interest are: 
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mathematical and physical sciences; environmental sciences; engineering 
sciences; life sciences; aviation and aerospace technology; undersea 
technology; integrated antisubmarine warfare; surface warfare and supporting 
technologies; manpower, personnel, and training technology; and advanced 
conformal submarine acoustic sensor. 

 

Navy Personnel Research and Development Center (619) 553-7805

Code 022

San Diego, CA 92152-6800

Principal interests: Research in manpower, personnel, education and training, 
and human factors engineering in development and operation of Navy 
personnel systems.

National Naval Medical Center (301) 295-0285

Procurement Department

8901 Wisconsin Avenue, Bldg. 54

Bethesda, MD 20889-5000

Principal interests: Research, development, test, and evaluation in the 
following technology areas: submarine medicine, aviation medicine, 
electromagnetic radiation, human performance, fleet health care, infectious 
diseases, oral and dental health. 

Naval Air Systems Command (703) 692-0935

Code 02E, Room 424 

1421 Jefferson Davis Highway

Arlington, VA 22243-2000

Principal interests: Design, development, testing, and evaluation of airframes, 
aircraft engines, components, and fuels and lubricants; airborne electronic 
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equipment, pyrotechnics, and mine countermeasures equipment; air launched 
weapons systems and underwater sound systems; aircraft drone and target 
systems; catapults, arresting gear, visual landing aids, meteorological 
equipment, ground handling equipment, parachutes, flight clothing, and 
survival equipment. 

Space and Naval Warfare Systems Command (619)524-7701

Code SPA-OOK 

4301 Pacific Highway

San Diego, CA 92110-3127

Principal interests: RDT&E for command, control and communications; 
undersea and space surveillance; electronic warfare; navigational aids; 
electronic test equipment; electronic materials, components and devices. 

Naval Facilities Engineering Command (703) 325-8549

Code FAC-OOJ 

200 Stovall Street, Room 11N59

Alexandria, VA 22332-5000

Principal interests: R&D for new or improved materials, equipment, or 
engineering techniques to resolve specific engineering problems pertaining to 
design, construction, operation, and maintenance of shore facilities. 

 

Naval Sea Systems Command (703) 602-1964

Code SEA-02K

2531 Jefferson Davis Highway

Arlington, VA 22242-5160

Principal interests: R&D, procurement, and logistics support and other 
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material functions for all ships and craft, shipboard weapon systems and 
ordnance, air launched mines and torpedoes, shipboard components such as 
propulsion sonar search radar and auxiliary equipment; procurement, 
technical guidance, and supervision of operations related to salvage of 
stranded or sunk ships and craft. 

Naval Supply Systems Command (717)790-3575

Building 9

P.O. Box 2050

Mechanicsburg, PA 17055-0791

Principal interests: R&D in supply systems management techniques, 
including mathematical and statistical analyses, materials handling, clothing 
and textiles, transportation, and logistics data processing systems. 

Naval Research Laboratory (202) 767-6263

Contracts Division, Code 3204, Bldg. 57

4555 Overlook Avenue, SW

Washington, DC 20375-5326

Principal interests: Scientific research and advanced technology development 
for new and improved materials, equipment, techniques, systems and related 
operational procedures for the Navy. Fields of interest include space science 
and systems; environmental sciences; plasma physics; acoustics; radar; 
electronic warfare; marine technology; chemistry; materials; optical and 
radiation sciences; electronics and information technology. 

Naval Construction Battalion Center (805) 982-5066

Code 10G/27G, Bldg 41

1000 23rd Avenue

Port Hueneme, CA 93043-4301
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Principal interests: RDT&E center for shore and seafloor facilities and for the 
support of Navy and Marine Corps construction forces. 

Naval Underwater Warfare Center (401) 841-2442

Code OOSB Ext. 270

1176 Howell Street, Bldg. 11

Newport, RI 02840

Principal interests: Submarine warfare analysis, combat systems engineering 
and integration, acoustic reconnaissance and search systems, electronic 
warfare systems, command and control systems, combat control systems, 
submarine unique communications systems, submarine launchers, submarine-
launched torpedoes, submarine unique antisubmarine warfare tactical missile 
systems, underwater acoustics for system performance prediction, subsurface 
target simulators, and undersea range development and operation. 

Naval Air Warfare Center (301) 342-7567

Aircraft Division, Code 20C00W Ext. 103 

Contracts Building 588, Suite 2

22347 Cedar Point Road, Unit 6

Patuxent River, MD 20670-1161

Principal interests: RDT&E of aircraft weapons systems, command and 
control systems, subsystems and components, external stores ordnance and 
explosive devices for aircraft, electrical and electronics both air and ship 
systems, instrumentation, data management and analyses, reliability and 
maintainability (R&M), integrated logistics support (ILS), systems 

safety, simulation planning and analysis, flight services and program 
operation, flight services and program operation, program training 
management, computer programming and operations, software/hardware 
integration and analysis, electronic, computer, and communication laboratory 
operational support, software/hardware risk management. 
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Naval Air Warfare Center (760) 939-2712

Weapons Division, Code 00K000D

One Administration Circle

China Lake, CA 93555-6001

Principal interests: RDT&E center for air warfare systems (except 
antisubmarine warfare systems) and missile weapons systems including 
missile propulsion, warheads, fuses, avionics and fire control, missile 
guidance, and the national range/facility for parachute test and evaluation. 

Naval Air Warfare Center (407) 380-8253

Training Systems Division 

Code 86D1/27B

12350 Research Parkway

Orlando, FL 32826-3224

Principal interests: Research investigations and exploratory development in 
simulation technology and techniques, investigations and studies in the fields 
of training psychology, human factors and human engineering, design and 
engineering development of training devices, weapons system trainers and 
simulators, and technical data and related ancillary support materials and 
services. 

 

Naval Surface Warfare Center (301) 227-2871

Carderock Division

Building 30, Code 303 

9500 McArthur Blvd, Room 1

West Bethesda, MD 20817-5700
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Principal interests: New vehicle concepts, ship and aircraft compatibility, ship 
trials and the development of vehicle technology. Areas addressed include 
hull form; structures; systems development and analysis; Marine Corps 
systems; fleet support; survivability, vulnerability, protection and weapons 
effects; propulsion; silencing; maneuvering and control auxiliary machinery; 
structural, propulsion and machinery materials; environmental effects, 
pollution abatement, alternate energy sources (non nuclear); logistics research 
and information systems; engineering development and design of specialized 
testing equipment; computer techniques and software for analysis, design and 
manufacturing, and numerical mechanics. Provides RDT&E support to the U.
S. Maritime Administration and the maritime industry. 

Naval Air Warfare Center (609) 538-6640 

Aircraft Division

P.O. Box 7176, Code SUA

1440 Parkway Avenue

Trenton, NJ 08628-0176

Principal interests: RDT&E of aircraft propulsion systems and components 
and accessories and fuels and lubricants. 

Naval Surface Warfare Center (812) 854-1542

Crane Division 

Code SB

300 Highway 121, Building 221A

Crane, IN 47522-5001

Principal interests: Design, engineering, evaluation, and analysis programs 
required in providing support for ships and crafts, shipboard weapons 
systems, and expendable and non expendable ordnance items. 

Naval Surface Warfare Center (301) 743-6604
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Indian Head Division

Code SB

101 Strauss Avenue

Indian Head, MD 20640-5035

Principal interests: Research, development, pilot manufacture, test, and 
evaluation and fleet support of gun propellants, cartridges, cartridge actuated 
devices, and weapon system simulators. Provides process development, pilot 
manufacture and engineering in the transition of rocket engines and warheads 
from development to production. Provides design support, in-service 
engineering and acquisition engineering support for Navy rocket engines. 

Naval Weapons Station (804) 887-4644

Supply Department, Code 113 

P.O. Box 140

Yorktown, VA 23691-0140

Principal interests: Development of weapons and explosive loading 
equipment.

Naval Oceanographic Office (601) 689-8369

Contracts Office, Code N4212, Bldg. 9134

Stennis Space Center, MS 39522-5001

Principal interests: R&D in oceanographic, hydrographic, and geodetic 
equipment, techniques, and systems. 

Naval Surface Warfare Center (703) 663-4806

Dahlgren Division, Code C6

Dahlgren, VA 22448-5000
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Principal interests: Provide RDT&E, engineering and fleet support for surface 
warfare systems, surface ship combat systems, ordnance, mines, amphibious 
warfare systems, mine countermeasures special warfare systems, and strategic 
systems. 

Naval Surface Warfare Center (904) 234-4347

Dahlgren Division

Coastal Systems Station, Code 20D

6703 West Highway 98

Panama City, FL 32407-5000

Principal interests: Provide RDT&E for mines and countermeasures, special 
warfare, amphibious warfare, diving and other naval missions that take place 
primarily in the coastal region. 

Naval Air Warfare Center (805) 989-8914

Weapons Division, Code P65 

Point Mugu, CA 93041-5000

Principal interests: Performs test and evaluation, development and follow-on 
engineering; provides logistics and training support for naval weapons, 
weapon systems, and related devices; and provides major range, technical, 
and base support for fleet users and other DoD and government agencies. 
Functions relate to guided missiles, rockets, free-fall weapons, fire control 
and radar systems, drones and target drones, computers, electronic warfare 
devices and countermeasures equipment, range services and instrumentation, 
test planning simulations, and data collection. 

 

Space and Navy Warfare System Center (619) 553-4326

RDT&E Division, Code 02202

53570 Silvergate Avenue
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San Diego, CA 92152-5113

Principal interests: RDT&E for command control, communications, ocean 
surveillance, surface and air-launched undersea weapon systems, submarine 
arctic warfare, and supporting techniques. 

DEPARTMENT OF THE AIR FORCE

Space and Missile System Center (SMC/BC) (310) 363-2855

155 Discoverer Blvd, Ste 2017

Los Angeles AFB CA 90245-4692 

Principle interests: The mission of SMC is to plan, program, and manage 
AFMC programs to acquire space systems, subsystems, support equipment, 
and related hardware and software; provide for the maintenance, construction, 
alteration, and security of launch, tracking, and support facilities; conduct 
research, exploratory development, and advanced development programs to 
support future space missions; provide for and conduct launch and flight test 
and evaluation support of major DoD programs and programs of other federal 
agencies; perform the functions of launch, launch control, deployment 
checkout prior to turnover, and sustaining engineering; perform on-orbit test 
and evaluation of systems, subsystems and components, discharge AF 
responsibilities for designated AF, DoD, and international space programs; 
plan, program, and acquire test facilities and other test investments required 
by AFMC programs at all locations (test centers ancontractor facilities); plan 
and provide for security on all systems and information requiring safeguards 
consistent with AF and DoD security directives; provide management 
oversight for commercial expendable Launch Vehicle Activity; conduct 
launch agreement negotiations with commercial space launch operators; 
provide system engineering management support for selected space systems, 
subsystems, facilities, support equipment, and related hardware and software; 
support other product divisions and federal agencies with technologies 
derived from its subordinate laboratories.

While there are no AF aircraft assigned to Los Angeles AFB, the operational 
contracting directorate does contract for all other work necessary for the 
operation and 

maintenance of the base. 
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HQ Air Force Space Command (HQ AFSPC/LGCM) (719)554-5324

150 Vandenberg St, Ste 1105

Peterson AFB, CO 80914-4350

Principle interests: HQ AFSPC awards and administers contracts for AF 
Space Command services and associated supply requirements to support 
major operational defense systems, space launch operations and maintenance, 
satellite control, and satellite operations. This includes associated engineering 
and technical support services, as well as local purchase requirements for the 
following bases: 

Buckley ANGB, Colorado

Falcon AFB, Colorado

FE Warren AFB, Wyoming

Malmstrom AFB, Montana

Onizuka AFB, California

Patrick AFB, Florida

Peterson AFB, Colorado

Vandenberg AFB, California

 

Human Systems Center/BC (AFMC) (210)536-4348

8106 Chennault Rd, Bldg 1160

Brooks AFB, TX 78235-5318

Principle interests: The Human Systems Center has the role of integrating and 
maintaining people in AF systems and operations. People are the enabling 
factor in AF operations. Recognizing this, the center was established as the 
AF agent for human-centered research, development, acquisition, and 
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specialized operational support. * (Also cover AF-wide environmental 
restoration and base closure efforts.)

The center prepares, maintains, protects, and enhances human capabilities and 
human-system performance, from the scope of the individual to the entire 
forces. The center works in four functional areas to meet current and future 
human-centered operational requirements: 

Crew-system integration 

Crew protection 

Environmental protection 

Force readiness (human resources and aerospace medicine) 

The Armstrong Laboratory, Human Systems Program Office, the USAF 
School of Aerospace Medicine and an air base group are major units of the 
center.

HSC/BC also provides contract support to the AF Center for Environmental 
Excellence (AFCEE) which provides a full range of technical services in 
environmental areas, including contracting for full service remediation/
remedial action, worldwide environmental services, preliminary assessment/
site inspections, tank removals, environmental support, community relations, 
general systems engineering and integration (GSE&I), information clearing 
house, and Installation Restoration Program Information Management System 
(IRPIMS).

The Operational Contracting Division acquires supplies, equipment, services, 
construction, and utilities in support of Brooks AFB and tenant organizations. 

 

Armstrong Laboratory (210)536-4348

c/o Human Systems Center/BC 

Brooks AFB, TX 78235-5320 

Principle interests: Ensuring that the AF's weapon systems and the people 
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operating them are compatible. The laboratory researches and develops 
technology for maintaining, protecting, and enhancing human capabilities 
during AF operations. The seven major components of the Armstrong 
Laboratory and its related technical concerns are:

Aerospace Medical Research Laboratory Directorate, Wright-Patterson AFB, 
OH, conducts and directs R&D in aerospace biotechnology. Activities are 
directed toward advancing technology in man-machine integration, 
physiological tolerances, protection requirements, toxic hazards, and the 
influence of noise, vibration, and acceleration.

School of Aerospace Medicine (SAM) plans and conducts R&D on work 
dealing with applied aeromedical research including medical education and 
training, clinical evaluation/consultations, and special support activities.

Human Resources Directorate conducts exploratory and advanced 
development programs for manpower and personnel, operational and 
technical training, simulation, and logistics systems in four research divisions. 
Their goal is to assist the AF in achieving the best methods for acquiring 
enlisted and officer members; training and maintaining this force at peak 
readiness.

Occupational and Environmental Health Directorate provides professional 
consultation, specialized laboratory services, and operational field support to 
assist the AF in meeting its worldwide responsibilities in the management of 
occupational, radiological, and environmental health problems. It is a 
technical center for the AF's Installation Restoration Program and host for the 
AF Radiation Assessment Team.

Human Systems Program Directorate conducts advanced and full-scale 
development and acquisition programs in crew-system integration, personnel 
protection, air base support, computer based training systems, and clothing 
design in response to Air Force needs. This office is also responsible for 
aeromedical casualty, manpower, and personnel programs; advanced anti-G 
system for fighter aircraft, life support/survival equipment, chemical defense, 
hazardous waste cleanup, integrated aircrew protection, space crew 
enhancement technology, cockpit design, helmet mounted systems (night 
vision, etc.), crew escape technology, and noise (sonic boom impact) 
technology.

Science, Technology and Operational Aeromedical Support Program Office 
develops technology for future warfighting capabilities by generating the 
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strategy to produce the enabling human centered technology options.

Drug Testing Directorate implements the AF drug abuse program, conducts 
testing for known drugs of abuse, such as cocaine, amphetamines, 
barbiturates and marijuana for CONUS AF members and Army personnel in 
the South Central US, as well as research and testing on other drugs to ensure 
drug users are deterred from switching to substances not currently being 
analyzed.

Phillips Laboratory (PL/BC) (505)846-8515

2000 Wyoming Blvd SE, Bldg 2064

Kirtland AFB, NM 87117-5060 

The Phillips Laboratory provides contracting support to its own activities 
which include the following Laboratories:

PL/GP Geophysics PL/WS Adv Weapons and Surveillance

PL/RK Propulsion PL/SX Space Experiments

PL/VT Space and Missiles Technology

PL/LI Lasers and Imaging

In addition, support is provided for acquisition of research and development 
projects and major support contracts to other Government agencies such as: 
The Air Force Operational Test and Evaluation Center (AFOTEC), Defense 
Advanced Research Agency(DARPA), Theater Air Command Computer 
Simulation Facility (TACCSF), AirBorne Laser Program Office (ABL), 
Space and Missile Systems Center’s Space and Missile Test and Evaluation 
Directorate (SMC/TE), San Antonio Air Logistics Center’s Nuclear Weapons 
Integration Facility (SA-ALC/NWI), and the U.S. Army’s BIG CROW 
Program Office.

The Phillips Laboratory establishes and maintains comprehensive in-house 
resources for research, development, testing, and evaluation; manages 
activities of the various 

Phillips Laboratory centers; integrates technology products and conducts 
configuration research; develops and tests experimental space systems and 
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subsystems, nonconventional and advanced weapons, and rocket propulsion 
systems to acquire design data and demonstrate new and integrated 
technology; acts as focal point or lead organization for designated programs 
or activities involving two or more AF or DoD organizations, or DoD and 
NASA organizations; acts in coordination with space test programs; 
advocates and sponsors space experimentation and test of assigned 
technologies in space. 

The operational contracting division contracts for supplies, equipment, and 
work necessary for the operation and maintenance of Phillips Laboratory and 
Kirtland AFB. 

Wright Laboratory (937)255-5422

Directorate of R&D Contracting

c/o Aeronautical Systems Center (ASC/BC)

2196 D St

Wright-Patterson AFB OH 45433-7201 

Principle interests: This directorate provides business and contracting support 
for Wright Laboratory (WL). Contracts are written for requirements of the 
following directorates: 

 

Aero Propulsion and Power Directorate is responsible for development of 
airbreathing propulsion and aerospace power technology needed for future 
AF systems, as well as providing assistance to the "product divisions" of 
AFMC in acquiring new systems and in helping to resolve developmental and 
operation problems.

Avionics Directorate conducts R&D programs for aerospace reconnaissance, 
weapons delivery, electronic warfare systems, navigation, communication 
and avionics integration.

Solid State Electronics Directorate is responsible for electronic device R&D 
for future AF systems needs in the areas of microelectronics, microwaves, 
and electro-optics. Research extends from fundamental semiconductor layer 
growth and device fabrication through analog and digital integrated circuits; 
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also included is the computer-aided design software and work stations needed 
to pursue sample hybrid and monolithic integrated circuits.

Flight Dynamics Directorate pursues AF flight vehicle technologies to 
support aircraft, missiles and space systems in the technical areas of 
structures, vehicle subsystems, flight control, aeromechanics and 
experimental flight vehicle testbeds. Materials Directorate explores new 
materials and processes for advanced aerospace applications. Its current focus 
is on thermal protection materials, metallic and nonmetallic structural 
materials, aerospace propulsion materials, fluids and lubricants, 
electromagnetic and electronic materials and laser hardened materials.

Manufacturing Technology Directorate focuses on process technologies and 
integrated manufacturing. This directorate is responsible for a new initiative 
which integrates design and manufacturing technologies to stimulate a new 
focus on design for producibility, design for quality, and design for life cycle 
costs. Key elements of this concurrent engineering involve development of 
advanced tools in computer aided design and computer aided manufacturing 
for analyses of design for weapon performance and low cost manufacturing.

Plans and Programs Directorate is made up of cockpit integration, which 
involves research to advance the state of the art crew systems technologies for 
all classes of aerospace vehicles; and signature technology, which includes 
planning, formulating, and executing USAF exploratory and advanced 
development programs for vehicle signature reduction technology and 
counter low observable technology.

Armament Directorate develops conventional armament technology and 
integrates these technologies into air vehicle platforms and other delivery 
platforms. The directorate provides conventional armament technology for 
four major thrusts that include advanced guidance, weapon flight mechanics, 
ordnance, and conventional strategic defense.

AF Flight Test Center (AFFTC/BC) (805)277-3900 x2275

5 South Wolfe Ave, Bldg 2800

Edwards AFB, CA 93524-1185 

Principles interests: Test and evaluation of new and research aircraft. The 
center's contracting activity provides the contracting support necessary to 
accomplish the test mission and to provide operational support for base 
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personnel/facilities, including the USAF Test Pilot School. Test mission 
procurements include telemetry equipment; flight test instrumentation; 
computer hardware and software; engineering, scientific and technical 
services, including management of the Edwards AFB Range; precision 
milling machines; aircraft maintenance; and radar components. Support to the 
test pilot school includes contracting for simulator training, glider training, 
and flight training/lectures. In addition, the AFFTC Contracting Center 
provides contracting support to the Propulsion Directorate of the Phillips 
Laboratory, a major tenant organization. Propulsion Directorate requirements 
include basic research, exploratory development and advanced development 
for strategic, tactical and space system propulsion. 

The directorate also contracts for multiple space vehicle technologies 
including structures, structure dynamics, controls and power systems and is 
heavily involved in the Space Defense Initiative (SDI) program. The 
operational contracting division contracts for supplies, equipment, and work 
necessary for the operation and maintenance of Edwards AFB. 

Electronic Systems Center (ESC/BC) (617)377-4973

275 Randolph Rd

Hanscom AFB, MA 01731-2818 

Principle interests: Plans and manages the acquisition and related engineering 
development of command, control, communications, and intelligence 
systems, subsystems and equipment including surveillance systems, 
navigation systems, air traffic control and landing systems, intelligence 
systems, electronic physical security surveillance and intrusion detection 
systems and weather systems, information and management systems until 
transfer of responsibility to the using command or agency. Evaluates using 
command requirements against available technology and potential costs and 
recommends necessary revisions. R&D contracts are also initiated by the 
Geophysics Division of the AF Laboratory in the environmental, physical and 
engineering sciences. The Geophysics Division performs research and 
exploratory and advanced Development in geophysics that is essential to the 
enhancement of AF operational capabilities. The work pursued may be 
categorized generally as falling within the following functional areas: Space 
Physics, Ionospheric Physics, Terrestrial Science, Upper Atmospheric and 
Stratospheric operations, Optical/IR Backgrounds and Targets, Weather 
Specification and Prediction. Close liaison is maintained with AF operational 
elements, system development activities, and other AF laboratories, to 

http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/selling/part3.htm (25 of 35)7/6/2005 1:12:28 PM



PART 3

identify research and technology needs and to accelerate the integration of 
scientific advances into AF technology. Geophysics Division carries out its 
assigned R&D mission responsibilities with in-house as well as contractual 
support.

While there are no AF aircraft assigned to Hanscom AFB, the operational 
contracting directorate does contract for all other work necessary for the 
operation and maintenance of the base.

Rome Laboratory (RL/BC) (315)330-3311 

26 Electronic Parkway

Griffis AFB, NY 13441-4514 

Principle interests: AFMC laboratory specializing in the development of 
technologies for command, control, communications and intelligence 
systems. The laboratory's focus is to develop AF command and control 
systems, advanced computers and microchips, communication devices and 
techniques, software engineering, intelligence gathering and processing 
devices, surveillance systems, advanced radar, super conductivity, infrared 
sensors, cryogenics, artificial intelligence applications, and related 
technologies. It is the AF Center of Excellence in photonics research and the 
DoD focal point for reliability and compatibility.

AF Development Test Center (AFDTC/BC) (904)882-2843

205 West D Ave, Ste 449

Eglin AFB, FL 32542-6863

Principles interests: Plans, directs, and conducts the test and evaluation of 
nonnuclear munitions, electronic combat, and navigation/ guidance systems. 
Related ASC System Program Offices (SPOs) are also located here and 
supported by AFDTC/BC. To accomplish this mission, AFDTC manages the 
large land test ranges that are located on the 724 square mile Eglin complex 
as well as the 86,500 square miles of water ranges located in the adjacent 
Gulf of Mexico. Major tests on or above AFDTC's ranges cover aircraft 
systems, subsystems, missiles, guns, rockets, targets and drones, high-
powered radars, and electronic countermeasures equipment. AFDTC's unique 
assets include the Guided Weapons Evaluation Facility (GWEF), the Preflight 
Integration of Munitions and Electronic Systems (PRIMES),and the 
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McKinley Climatic Laboratory, a facility capable of testing military hardware 
as large as aircraft in environments ranging from minus 65 to plus 165 
degrees Fahrenheit with 100 mph winds,icing clouds, rain, and snow. AFDTC 
also is responsible for the 46th Test Group at Holloman AFB NM, with its 
high speed test track, two radar target scatter measurement facilities, and the 
Central Inertial Guidance Test Facility (CIGTF).

The operational contracting division contracts for supplies, equipment, and 
work necessary for the operation and maintenance of Eglin AFB. 

Arnold Engineering Development Center (AEDC/BC) (615)454-7841

100 Kindel Dr, Ste A332

Arnold AFB, TN 37389-1332 

Principle interests: Provides aerodynamics R&D of power plants related to 
operation and test of air breathing propulsion systems (turbojet, ramjet, and 
turboprop); simulation of conditions of atmospheric, ballistic, orbital, and 
space flight; problems associated with high temperature materials; unique 
mechanical, electrical, and thermodynamic problems related to the 
construction of wind tunnels; high altitude propulsion test cells; space 
simulation chambers; impact and ballistic ranges and research units. 
Procurements include pumps and compressors (axial); compressors 
(centrifugal), rotors, and diffusers; high pressure airducting; wind tunnel 
accessories; test instrumentation; electromagnetic generators; test facility 
construction and modernization; high speed cameras; high temperature 
materials, cores, and bricks; architectural engineering services; ADP 
equipment; laboratory equipment; shop machinery.

Air Force Civil Engineering Center (904)882-2843

Support Agency

Tyndall AFB, FL 32401

Principal interests: Contracts for the Air Force Engineering Service Center 
(AFESC). AFESC conducts planning, engineering development, investigative/
applications engineering, and specialized civil engineering functions to 
enhance the technology and capabilities of AF civil engineering. The Center’s 
capability complements the integral capabilities of major air commands, base 
level civil engineering organizations, and the civil engineering R&D 
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community. The Center manages applied technology programs and introduces 
new technology into civil engineering operations through translation of state 
of the art research into usable systems, hardware, and techniques. Specific 
programs and areas of interest are mobility shelters; pre-engineered and 
relocatible facilities; modular facilities; snow and ice removal equipment and 
materials; corrosion abatement techniques and materials; fire/crash rescue 
equipment and materials; and other facilities, equipment materials, and 
techniques with potential application to the overall AF civil engineering area.

AF Office of Scientific Research (AFOSR/PK) (202)767-4946

110 Duncan Ave, Ste B115

Bolling AFB, DC 20332-8050

Principle interests: Encourages and supports fundamental research designed 
to increase the understanding of the natural sciences and to stimulate the 
recognition of new scientific concepts. Particularly desired are original and 
unique scientific approaches likely to clarify or extend understanding of the 
sciences which are of interest to the principal technical directorates of 
AFOSR. The AFOSR scientific directorates and areas of interest are:

Directorate Of Aerospace And Material Sciences (NA) (202)767-4987

Structural mechanics; mechanics of materials; particulate mechanics; external 
aerodynamics and hypersonics; turbulence and internal flows; airbreathing 
combustion; space power and propulsion; metallic structural materials; 
ceramics and nonmetallic structural materials; organic matrix composites.

Directorate Of Physics And Electronics (NE) (202)767-4985 

Electromagnetic devices; novel electronic components, optoelectronic 
information processing: devices and systems; quantum electronic solids; 
semiconductor materials; electromagnetic materials; photonic physics; optics; 
atomic and molecular physics; plasma physics; imaging physics.

Directorate Of Chemistry And Life Sciences (NL) (202)767-5021

Chemical reactivity and synthesis; polymer chemistry; surface science; 
theoretical-chemistry molecular dynamics; chronobiology and neural 
adaptation; perception and cognition; sensory systems; bioenvironmental 
sciences. 
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Directorate Of Mathematics And Geosciences (NM) (202)767-5025 

Dynamics and controls; physical mathematics and applied analysis; 
computational mathematics; optimization and discrete mathematics; signal 
processing, probability, and statistics; software and systems; artificial 
intelligence; electromagnetic; meteorology; atmospheric sciences; space 
sciences.

Directorate Of Academic And International Affairs (NI) (202)767-8073

Sponsors researcher assistance programs that stimulate scientific and 
engineering education and increase the interaction between the broader 
research community and the Air Force laboratories.

The directorate is also responsible for managing the Small Business 
Innovative Research (SBIR) and the Small Business Technology Transfer 
(STTR) programs for AFOSR. Specific research topics are selected for each 
solicitation. Industrial concerns and nonprofit organization having research 
capabilities in major scientific fields, and those whose personnel include 
competent scientific investigators, may submit basic research proposals. 
General questions about the Department of Defense SBIR/STTR programs 
should be referred to the SBIR/STTR Help Desk at (800)382-4634. AFOSR 
specific questions should be referred to the SBIR/STTR program manager in 
AFOSR/NI, (202)767-6962.

New World Vistas

AFOSR is specifically, but not exclusively, interested in sponsoring basic 
research that supports the science and technology areas identified in the Air 
Force Scientific Advisory board's New World Vistas report. The New World 
Vistas report identifies science and technology needed to support six future 
Air Force capability areas. The Air Force intends to invest in basic research 
that supports some or all of these subareas in the near future.

Global Awareness (202)767-7899 

Network data fusion for global awareness; lightweight antenna structures; 
low-cost, lightweight membrane structures; in situ sensors; global awareness 
virtual testbed; low noise/high-uniformity broadband sensors.

Dynamic Planning And Execution Control (202)767-7899 
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Planning and scheduling; communications; knowledge bases; intelligent 
agents for Air Force battlefield and enterprise information assistants; 
information warfare; new models of computation; domain-specific 
component-based software development.

Global Mobility In War And Peace (202)767-0467 

Precision air delivery; composite materials and structures; low-specific-fuel-
consumption propulsion; aerodynamics and controls subsystems integration/
power; advanced landing gear; microelectromechanical systems; active 
defense systems; battlefield awareness/weather predictions; human systems 
interface and training.

Projection Of Lethal And Sublethal Power (202)767-0467 

Uninhabited aerial vehicles; hypersonics; lethal andsublethal directed-energy 
weapons; energy-coupling modeling and simulation.

Space Operations (202)767-4984 

Microsatellites; distributed functionality; precision deployable large antennas/
optics; high efficiency electrical laser sources; space object identification and 
orbit prediction; high-energy-density propellants; jam-proof, area-deniable 
propagation; nanosecond global clock accuracy; hypervelocity dynamics; low-
cost, lightweight structures and materials; power generation and storage.

People (202)767-4278

Human-machine interface; team decision making; cognitive engineering.

 

ADVANCED RESEARCH PROJECTS AGENCY

 

The Advanced Research Projects Agency (ARPA) is the central research and 
development organization for the Department of Defense (DoD). It manages 
and directs selected basic and applied research and development projects for 
DoD, and pursues research and technology where risk and payoff are both 
very high and where success may provide dramatic advances for traditional 
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military roles and missions and dual-use applications.

ARPA's primary responsibility is to help maintain U.S. technological 
superiority and guard against unforeseen technological advances by potential 
adversaries. Consequently, the ARPA mission is to develop imaginative, 
innovative, and often high risk research ideas offering a significant 
technological impact that will go well beyond the normal evolutionary 
developmental approaches; and to pursue these ideas from the demonstration 
of technical feasibility through the development of prototype systems.

The challenge of the ARPA mission is met by a small group of technical 
program managers with flexibility for quick implementation of R&D 
initiatives. The current ARPA Technical Program has been organized around 
the following major thrusts, selected because of their importance to national 
defense and dual-use applications.

· Technology Reinvestment Project

· High Performance Computing

· Advanced Simulation

· Smart Weapons

· Microelectronics Production Technology

· Joint Biomedical Technology Program

· Acoustic Warfare and Submarine Stealth

· Software and Intelligent Systems

· Advanced Satellite Technology

· Special Materials

Entities seeking R&D support from ARPA should explore the 
Agency's interests in research 

by reviewing sources such as the Commerce Business Daily (CBD), 
open literature,

http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/selling/part3.htm (31 of 35)7/6/2005 1:12:28 PM



PART 3

published testimony before Congressional committees, and the 
Department of Defense 

Small Business Innovation Research (SBIR) Program Solicitation. 
Inquiries regarding 

ARPA technologies may be addressed to:

Director

Advanced Research Projects Agency (703) 696-2448

3701 North Fairfax Drive

ATTN: OASB

Arlington, VA 22203-1714

Defense Technical Information Center (703) 767-8226

ATTN: DTIC, Suite 0944 Toll-free:

8725 John J. Kingman Road (outside DC area)

Fort Belvoir, VA 22060-6218 1 (800) DOD SBIR

DoD's central facility for the distribution of scientific and technical reports 
generated by defense-funded efforts in virtually all areas of R&D; operates 
computer-based data bank of management and technical information and is 
responsible for the development of information storage and retrieval systems. 
Data banks cover the past, present, and future defense R&D programs. The 
services offered are available to defense and other federal activities and to all 
their contractors, subcontractors, and grantees.

 

GUIDE FOR PREPARING UNSOLICITED PROPOSALS

An unsolicited proposal is a written proposal independently originated and 
developed by the offeror and submitted to DoD for the purpose of obtaining a 
contract. To be considered for acceptance, an unsolicited proposal must be 
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innovative and unique and in sufficient detail to allow a determination that 
DoD support would benefit the agency's mission responsibilities. An 
unsolicited proposal is not a response to an agency request or an advance 
proposal for an agency requirement that could be met by competitive 
methods. 

There is no particular format to be followed in preparation of unsolicited 
proposals. Elaborate proposals are discouraged. The proposal should contain 
the following information to permit consideration in an objective and timely 
manner: 

Basic Information. Offeror's name, address, and type of 
organization; e.g., profit, nonprofit, educational, small business, 
minority business, women-owned business. 

Names and telephone numbers of technical and business 
personnel to be contacted for evaluation or negotiation 
purposes. 

Names of other Federal, State, and local agencies, or other 
parties, if any, receiving the proposal or funding the proposed 
effort. 

Date of submission and signature of a person authorized to 
represent and contractually obligate the offeror. 

Technical Information. A concise, descriptive title and an 
abstract (200-300 words) stating the basic purpose, summary of 
work, and expected end result of the proposed effort. 

A reasonably complete narrative in which the relevance of the 
proposed work to the DoD mission is discussed. State the 
problems to be addressed; the specific objectives of the 
research, and the expected consequences of successful 
completion of the research, including potential economic and 
other benefits. 

Provide a full and complete description of the work to be 
performed, the method of approach, and the extent of effort to 
be employed. Indicate an estimated period of time in which to 
accomplish the objectives, and criteria by which success of the 
project can be evaluated. 
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Names and biographical information on the key personnel who 
would be involved in the project. 

Any support needed from the agency; e.g., facilities, 
equipment, material. 

Supporting Information. A breakdown of the proposed cost or 
price in sufficient detail for meaningful evaluation. Show the 
estimated cost of materials and how you established it. Show 
the estimated costs of labor by category (engineering, 
manufacturing, test, etc.) and show the salary rates for each 
category. Show the indirect expense rates (manufacturing and 
engineering overheads, general and administrative expenses) to 
be applied. Explain the basis for the labor and indirect expense 
rates included in your cost breakdown (e.g., current 
experienced rates, projected from current experience, 
budgetary, etc.). Identify and explain the basis for any other 
cost elements included in your proposal. 

A statement as to the proposed duration of the effort, the type 
of contract preferred, and the length of time for which the 
proposal is valid (a 6 month minimum is suggested). 

A brief description of any previous or ongoing R&D work 
performed in the field or in related fields. Describe briefly the 
facilities and any special equipment available to perform the 
proposed effort. 

Unsolicited proposals may include proprietary data which the offeror does not 
want disclosed to the public or used by the Government for any purpose other 
than proposal evaluation. DoD cannot assume responsibility for use of such 
data unless it is specifically and clearly marked with the following legend on 
the title page: 

Use and Disclosure of Data

The data in this proposal shall not be disclosed outside the Government and 
shall not be duplicated, used, or disclosed in whole or in part for any purpose 
other than to evaluate the proposal; provided that if a contract is awarded to 
the offeror as a result of or in connection with the submission of these data, 
the Government shall have the right to duplicate, use, or disclose the data to 
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the extent provided in the contract. This restriction does not limit the 
Government's right to use information contained in the data if it is obtainable 
from another source without restriction. The data subject to this restriction are 
contained in Sheets _____. Each restricted sheet should be marked with the 
following legend: "Use or disclosure of proposal data is subject to the 
restriction on the title page of this proposal." 
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PART 4: SPECIAL PURCHASING OFFICES

 

There are three categories of goods and services which are purchased 
by special purchasing offices. These are merchandise for defense 
commissary stores, resale merchandise for the military exchange 
services, and motion pictures and videotape production.

The Defense Commissary Agency (DeCA)

DeCA Is a chain of supermarkets (commissaries) providing quality 
goods at the lowest possible cost to authorized patrons. We have three 
regional offices in the United States and one in Europe. For more 
information see website http://www.deca.mil/default.htm 

DeCA Is Not associated with any other military resale or retail 
activity. Other entities operate and manage these activities known as 
club systems, ship stores, or exchanges. DeCA is also not associated 
with dining facilities (mess halls, dining halls, galleys, etc.). The 
dining facilities are operated by the individual Armed Services to 
provide prepared meals for their members.

 

What We Buy 

Grocery Products-- Our resale products are those traditionally sold in 
commercial supermarkets. Commodities and products sold in the 
commissaries are restricted to those authorized by the U.S. Congress. 
(See the "Resale" section for more information.)

Operational Support-- Equipment, supplies and services required to 
support the operation of individual commissaries (stores). 

Administrative Support - Supplies and services to support the overall 
operation of the Agency.

DeCA has a preference for commercial type products. 

Resale Focus 
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Resale includes both brand name and non-brand name products. 
Brand name products are those that have identifiable customer 
recognition, and are marketed, merchandised and commercially 
available and sold based on that brand. We carry these products 
because the commissary patron prefers the brand name. Non-brand 
name products are products for which there is no customer preference 
and include meat, eggs, etc. and in-store resale operations (deli/
bakery). They are procured competitively using commercial 
descriptions. (See the "Resale" section for more information.)

Other Than Resale Focus 

Other than resale means operational and administrative support items 
as defined above. (See the "Operational and Administrative Support 
Items" section for more information.) These acquisitions account for 
less than 5 percent of DeCA’s total contractual awards.

Your Market Key for Brand Name Items

The first step in selling us a brand name product is to make an item 
presentation to one of our buyers. The presentation is your opportunity 
to market your product and provide any unique information. Before 
selection, a brand name product must have a universal product code 
(UPC) and be sold in commercial supermarkets. For more information 
regarding product UPC, you can contact Uniform Code Council Inc. 
at (937) 435-3870 or see web cite http://www.uc-council.org . Details 
of your offer must be summarized on DeCA Form 40-33, Item 
Presentation Form, which may be obtained from a local commissary 
or from one of the points of contact under the "Getting Started" 
section.

For brand name resale items, your product's performance determines 
whether it remains in our stock assortment. We continuously analyze 
product sales information and if sales trends indicate your product is 
moving, then replenishment quantities are ordered; if not, your 
product will be removed from our shelves. Specific time frames for 
measuring product performance will be explained during your 
presentation.

Products for national distribution are normally presented at our 
corporate headquarters at Fort Lee, VA. Products with regional or 
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local distribution may be presented at one of our region offices or an 
individual commissary. Our small business specialists, category 
managers, or region buyers can help you decide which location is best 
for your presentation.

Points of Contact/DeCA Headquarters /Ft Lee

LOCATION TOPIC NAME TELEPHONE

Acquisition 
Management 
(AM)

Small 
Business

General 
Information

(804) 734-8740

Internet E-Mail 
(smallbus@hqlee.
deca.mil)

Contract 
Management 
Business Unit 
(CBU) 

Operational 
Items

Small 
Business 
Specialist

(804) 734-8255

nformation 
Management 
(IM)

Electronic 
Data 
Interchange 
(EDI)

Jeffrey 
Perry, EDI 
Coordinator

(804) 734-8482 

Internet E-mail 
(perryjc@hqlee.
deca.mil)

Marketing 
Business Unit 
(MBU) 

Resale Items

Perishable 
Market 

(804) 734-9979

Semi-
Perishable 
Market 

(804) 734-9980

Local/
Regional 
Buying 

(804) 734-9947

 

DeCA Region Locations and Points of Contact 

REGION LOCATION AREA COVERED
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Eastern 
Region

5151 Bonney Road,  
Suite 201 
Virginia Beach, VA 
23462-4314 

Northern Area 
Office

2257 Huber Rd 
Fort Meade, Md 20755-
5220

Small Bus Spec*   
(301) 677-9893 

Resale  
(301) 677-9265

Maine, New Hampshire, 
Vermont, Rhode Island 
Massachusetts, Connecticut, 
New York, New Jersey, 
Pennsylvania, Maryland, 
Delaware, Virginia, West 
Virginia, Kentucky, 
Missouri, Ohio, Washington 
DC,

Southern Area 
Office

60 West Maxwell Blvd. 
Maxwell AFB, AL 
36112-6307

Small Bus Spec* 
(334) 953-3136 

Resale 
(334) 953-7795 

Illinois, Indiana, Wisconsin, 
Minnesota,  Michigan, 
Iowa, Arkansas, Tennessee, 
North  Carolina, Louisiana, 
Mississippi, Alabama, 
Georgia, South Carolina, 
Florida, Caribbean and 
Central America

Midwest 
Region

300 AFCOMS Way 
Kelly AFB, TX 78241-
6132

Small Bus Spec* 
(210) 925-5924 

Resale 
(210) 925-6459

North Dakota, South 
Dakota, Wyoming,  Kansas, 
Oklahoma, New Mexico, 
Texas, Colorado, Nebraska

Western/
Pacific 
Region

3401 Beech Street 
McClellan AFB, CA 
95652-1164

(916) 643-0222 - 
Small Bus Spec*

(916) 569-4827 - 
Resale

Washington, Oregon, 
Idaho, Montana, 
California,  Utah, 
Arizona, Alaska, Hawaii, 
Far East, Nevada
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European 
Region

Gebaude 2780, 
Zimmer 109, Kapun 
AS, 
67661 Vogelweh/
Kaiserslautern GE

011-49-0631-3523-
105 Resale

Small Business 
Specialist

Germany, United 
Kingdom, Italy, Greece, 
Turkey,  The Netherlands, 
Belgium Spain, Azores, 
Saudi Arabia, Egypt

 

Defense Commissary Agency

Acquisition Management

1300 E Avenue, Building 11200

Fort Lee, Virginia 23801-1800

(804) 734-8740 

 

 

MILITARY EXCHANGE SERVICES

The categories of merchandise and price limitations on goods sold by 
military exchange services in the continental United States are 
established by regulations approved by Congress. These limitations do 
not apply to overseas exchanges. 

The buying offices and procedures for dealing with the exchanges are 
set forth below. 

Army and Air Force Exchange Service

To sell to the Army and Air Force Exchange Service a firm must offer 
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its product to the appropriate buyer at the Headquarters or the 
exchange region office. No merchandise is purchased by individual 
exchanges. The Headquarters buyers purchase all resale merchandise 
that is commonly stocked in post and base exchanges in the CONUS, 
and all resale merchandise of United States origin for overseas 
exchanges. Merchandise peculiar to single exchange regions is 
purchased by these four exchange regional offices, each of which has 
approximately 36 exchanges located in its geographical area.

Central Region 
Army and Air Force Exchange 
Service 
P. O. Box 650454 
Dallas, TX 75265-0454 
(972) 277-7203 

Eastern Region 
Army and Air Force Service 
P. O. Box 650455  
Dallas, TX 75265-0455 
(972) 277-7103

Southern Region  
Army and Air Force Exchange 
Service 
P. O. Box 65044 
Dallas, TX 75265-0447 
(972) 277-7300

Western Region 
Army and Air Force Exchange 
Service 
P. O. Box 650429  
Dallas, TX 75265-0429 
(972) 277-7403

 

The Navy Exchange Program

The Navy Exchange Program is a Navy retailing operation that 
provides quality products and a variety of services to the men and 
women of the Armed Forces, with special emphasis on serving 
members of the U.S. Navy and their families. Navy Exchanges are 
located at U.S. Navy bases in the United States and in 19 countries 
around the world.

Navy Exchanges are self-supporting and do not receive tax dollars for 
their operation. Net profits generated by Navy Exchange sales are 
returned to Navy bases to help support local and Navy-wide recreation 
and morale programs. These include such on-base activities as 
physical fitness centers; swimming pools; child care centers; libraries; 
intramural sports programs; special entertainment events and other 
activities. Please note that additional information on the Navy and 
Marine Exchange program can be found by accessing the World Wide 
Web at: http://www.adm.rda.hq.navy.mil/. 
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Navy Exchanges

Navy Exchanges consist of retail and services departments and are 
operated in a similar manner to commercial retail enterprises, within 
limitations established by Congress and the Department of Defense. 
Exchanges provide basic staple merchandise and a selection of other 
items to meet the needs of authorized customers. There are 133 Navy 
Exchanges worldwide. 

Services available to authorized Navy exchange customers include: 
automotive service centers; fast food outlets; snack bars; cafeterias, 
food carts, mobile canteens; laundry and dry cleaning; vending 
machines; optical shops; photo finishing, specialty stores; barber and 
beauty salons; flower shops; video and car rental; and other 
personalized services. 

Contacting NEXCOM Buyers

The NEXCOM Command maintains an open door policy in meeting 
with all potential suppliers. Open Vendor Day is held the first 
Wednesday of each month for those vendors who are not currently 
doing business with the Navy Exchange System. Sales personnel are 
invited to call the appropriate buyer to schedule an appointment. 
Appointments are taken on a first-come, first-serve basis between 9:00 
am - 3:00 p.m.

Inquiries and correspondence should be directed to a retail or services 
buyer at the address below: 

Navy Exchange Service Command 
3280 Virginia Beach Boulevard 
Virginia Beach, VA 23452-5724 
Phone: 757-631-6200

The Small Business Office provides information about how to go 
about doing business with the Navy Exchange System. The small 
business specialist can be contacted at 804-631-3582.

The locations of NEXCOMs and the Navy Exchanges that each 
supports is shown in the following list: (Numbers in parenthesis show 
the number of Navy exchanges in that particular area):
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NEXCEN Norfolk

Eastern/Tidewater Area 
Navy Exchange Service 
Command  
3280 Virginia Beach 
Command 
Virginia Beach, VA 23452-
5724 
Phone: 757-440-4500 
Fax: 757-440-4526 

NEXCEN Norfolk Exchanges 

Lakehurst, NJ Colts Neck, NJ

Brunswick, ME Cutler, ME 

Newport, RI Winter Harbor, ME 

Norfolk, VA 
(3)  

Portsmouth, VA (2)

Oceana, VA Chesapeake, VA

Yorktown, VA Dahlgren, VA

Dam Neck, VA Little Creek, VA

Patuxent River, 
MD

Annapolis, MD

Indian Head, 
MD

Bethesda, MD

Washington, DC Sugar Grove, WV

Philadelphia, 
PA (2)

Willow Grove, PA

Arlington, VA Bermuda

South 
Weymouth, MA

Mechanicsburg, PA

Mitchel Field, 
NY

Warminister, PA

Portsmouth, NH Scotia, NY

Keflavik, 
Iceland

New London, CT

Cheltenham, 
MD

NEXCEN Jacksonville 
Southern/Florida Area  
Navy Exchange Service 
Center 
Box 13 
Naval Air Station 
Jacksonville, FL 32212 
Phone: 904-777-7075 
Fax: 904-777-7008

NEXCEN Jacksonville Exchanges

Jacksonville, 
FL 

Key West, FL

Mayport, FL Cecil Field, FL

Orlando, FL Athens, GA

Kings Bay, GA Beaufort, SC
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Charleston, SC 
(2) 

Antigua

Roosevelt 
Roads, PR

Guantanamo Bay, Cuba

Sabana Seca, 
PR 

NEXCEN San Diego 
California/Pacific Northwest 
Navy Exchange Service 
Center 
Naval Station, Box 368150 
San Diego, CA 92136-5150 
Phone: 619-237-5601 
Fax: 619-237-5609

NEXCEN San Diego Exchanges

Concord, CA Coronado, CA

San Diego, CA 
(4) 

Stockton, CA

San Nicholas, 
CA 

Treasure Island, CA

Port Hueneme, 
CA 

Hamilton-Novato, CA

China Lake, CA Alameda, CA (2)

El Centro, CA Mare Island, CA

Imperial Beach, 
CA 

Oakland, CA (2)

Long Beach, 
CA 

Ferndale, CA

Miramar, CA Lemoore, CA

North Island, 
CA (2)

Moffett Field, CA

Point Mugu, 
CA 

Monterey, CA

Fallon, NV Bangor, WA

Bremerton, WA Everett, WA

Smokey Point, 
WA 

Whidbey Island, WA

NEXCEN Pearl Harbor 
Hawaii Area 
Navy Exchange Service 
Center 
Box 133 
Pearl Harbor, HI 96860 
Phone: 808-423-3201  
Fax: 808-422-7897

NEXCEN Pearl Harbor Exchanges

Barbers Point, 
HI

Pearl Harbor, HI

Kauai, HI Wahiawa, HI 

Laulualei, HI Christchurch, New 
Zealand
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Independent Exchanges 
- Domestic  
Great Lakes, Illinois

Navy Exchange 
2701 Sheridan Rd., Building 
111 
Naval Training Center 
Great Lakes, IL 60085-5129 
Phone: 847-578-6103 
Fax: 847-578-6301

Great Lakes Exchanges

Glenview, IL Crane, IN

Great Lakes, IL 
(2)

Pensacola, Florida 
Navy Exchange 
Naval Air Station 
250 Chamber Ave. 
Pensacola, FL 60085-5129 
Phone: 904-578-6100

Pensacola Exchanges

Pensacola, FL 
(2)

Meridian, MS

Panama City, FL Gulfport, MS

Whiting Field, 
FL

New Orlean, LA

Pascagoula, MS

Dallas, Texas 
Navy Exchange 
Naval Air Station 
Dallas, TX 75211-9501 
Phone: 214-266-6411 
Fax: 214-266-6414

 

Memphis, Tennessee 
Navy Exchange 
Naval Air Station, Memphis 
7800 3rd Avenue 
Millington, TN 38054-6024 
Phone: 901-872-7716 
Fax: 901-872-7718

Corpus Christi, Texas

Navy Exchange 
Naval Air Station 
651 Lexington Blvd. 
Corpus Christi, TX 78419 
Phone: 512-939-2033 
Fax: 512-939-8529

Corpus Christi Exchanges

Corpus Christi, TX

Kingsville, TX

Ingleside, TX
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Independent Exchanges 
- Overseas

U.S. Navy Exchange Guam  
PSC 455, Box 178  
FPO AP 96540-1000 
Phone: 011-671-339-3251 
Fax: 011-671-564-3215

Guam Guam Exchanges

Agana, Guam (3)

Singapore

 

Military Sealift Command (MSC) Exchanges

 

MSC Atlantic Area

Commander, Military Sealift 
Command 
Military Ocean Terminal 
Building 42, Room 4.131 (code 
N43) 
Bayonne, NJ 07002-5399 
Phone: 201-823-7615 or 7479 
Fax: 201-823-6573 (ATTN: Code 
N43)

MSC Pacific Area

Commander, Military Sealift 
Command 
Naval Supply Center 
Building 310-1E (Code N43) 
Oakland, CA 94625-5010 
Phone: 510-302-6212 or 6214 
Fax: 510-302-6940 (ATTN: Code 
N43)

 

Navy Uniform Program

As program manager for Navy Uniforms, the Navy Uniform Program 
is the only authorized source of certified Navy Uniforms. The Navy 
Uniform Program encompasses the management of government issue 
uniform items.

Information regarding Navy Uniform procurement procedures, 
inquiries and correspondence should be directed to Ms. Becky Adkins, 
Director of Navy Uniforms, at the address and numbers listed below:

Navy Uniforms 
1545 Crossways Boulevard 
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Suite 100 
Chesapeake, VA 23320 
POC: Director, Ms. Becky Adkins 
Phone: 757-420-9116 
Fax: 757-420-4094

Ships Store Program

To meet the needs of the afloat sailor, ships stores carry basic 
toiletries and sundries, high demand items such as soft drinks and 
candy bars, and "nice to have" items which include consumer 
electronics merchandise. The limited cube and space on board each 
ship restricts selection to those items that are the most popular. 
However, sailors have the ability to special order almost any item a 
Navy Exchange carries. The Ship’s Supply Officer or an appointed 
Ships Store Officer supervises and initiates the purchasing for the 
ships store based on the crew’s needs and inventory limitations using 
the Ships Store Afloat Catalogs (SSAC), Contract Bulletins or by 
initiating a special purchase order. Inquiries and correspondence 
should be directed to Mr. Charles Vaughn, Director of Ship Stores 
Program, at the address and numbers listed below:

Ship Stores Program 
3280 Virginia Beach Boulevard 
Virginia Beach, VA 23452 
POC: Director, Mr. Charles Vaughn (Code A) 
Phone: 757-445-6899 
Fax: 757-445-6920

The Marine Corps Exchange Program 

Marine Corps Morale, Welfare and Recreation (MWR) is a diverse 
collection of activities, services, and programs which support the 
quality of life of the Marine Corps community, active duty, reserves 
and retired.

 

Marine Corps Market Points of Contact
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MCLB Barstow, CA 
MWR Director 
Marine Corps Logistics Base  
Building 44 
Barstow, CA 92311-5018 
Phone: 619-577-6733

HQMC, HQBN Arlington, 
Virginia 
MWR Director 
Headquarters Battalion 
Henderson Hall 
Arlington, VA 22214-5003 
Phone: 703-979-0972 Ext. 324

MCAGCC Twentynine 
Palms, CA 
MWR Director  
Marine Corps Air Ground 
Combat Center 
Box 788150 
Twentynine Palms, CA 92278-
8150 
Phone: 619-830-6870

MCCDC Quantico, Virginia 
MWR Director 
Marine Corps Base 
Building 2034 
Quantico, VA 22134-5000 
Phone: 703-784-3007

MCAS El Toro/Tustin, CA  
MWR Director 
Marine Corps Air Bases West 
Building 75 
Marine Corps Air Station El Toro 
Santa Ana, CA 92709-5018 
Phone: 714-726-2571

MCSFBN, Norfolk, Virginia 
MWR Director  
MCSFBN 
1320 Piercy Street 
Norfolk, VA 23511 
Phone: 757-423-1187

MCB Camp Pendleton, CA  
MWR Director 
Marine Corps Base 
P. O. Box 555020 
Camp Pendleton, CA 92055-5020 
Phone: 619-725-5551

MCAS Cherry Point, NC 
MWR Director  
PSC Box 8009 
Marine Corps Air Station 
Building 400 
Cherry Point, NC 28533-809 
Phone: 919-466-2430

MCRD San Diego, CA  
MWR Director 
Marine Corps Recruit Depot/
WRR 
Building 10 
San Diego, CA 92140-5196 
Phone: 619-524-4433

MCB Camp Lejeune, North 
Carolina 
MWR Director 
Marine Corps Base 
Building 1 
Camp Lejeune, NC 28542-5001 
Phone: 910-451-2524

MCAS Yuma, AZ  
MWR Director 
Marine Corps Air Station 
Building 633 
Yuma, AZ 85369-5000 
Phone: 520-341-3531

MCAS New River, North 
Carolina 
MWR Director  
Marine Corps Air Station, New River 
Building 208 
Jacksonville, NC 8545-5001

http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/selling/part4.htm (13 of 17)7/6/2005 1:12:30 PM



PART 4

MCAS Beaufort, South 
Carolina  
MWR Director 
Marine Corps Air Station 
Building 408 
Beaufort, SC 29904-5003 
Phone: 803-522-7572

MCAS Iwakuni, Japan 
MWR Director  
Marine Corps Air Station, Iwakuni 
PSC 561, Box 1867 
FPO AP 96310-1867 
Fax: 011-81-827-21-4181

MCRD Parris Island, South 
Carolina  
MWR Director 
Marine Corps Recruit Depot/ERR 
Building 202 
P. O. Box 5100 
Parris Island, SC 29905-5003 
Phone: 803-525-3301

MCB Camp Butler, Okinawa, 
Japan 
MWR Director  
Marine Corps Base Camp Butler 
Unit 35023 
FPO AP 96373-5023 
Fax: 011-81-98-893-8329 

MCLB Albany, Georgia  
MWR Director 
Marine Corps Logistics Base 
814 Radford Boulevard 
Building 7520 
Albany, GA 31704-1128 
Phone: 912-439-5267

MCAS Kansas City, Missouri 
MWR Director  
Richards-Gebaur 
Marine Corps Support Activity 
1500 East Bannister Road 
Kansas City, MO 64197-0501 
Phone: 816-843-3800

MCB Hawaii  
MWR Director 
Marine Corps Base Hawaii 
Building 1404 
Kaneohe Bay, HI 96863-5018 
Phone: 808-254-7500

MCAS Guantanamo Bay, Cuba 
MWR Director  
Marine Barracks 
U. S. Naval Base, Guantanamo Bay, 
Cuba 
Box 32 
FPO AE 09596-0120 
Fax: 011-53-99-3237

 

COMPUTER SYSTEMS

Activities Involved in Procurement of ADPE,

Software, Maintenance and Services
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Department of the Army  
CECOM Acquisition Center Navy 
Information System and Acquisition 
Agency  
Washington Operation Office 
2461 Eisenhower Ave. 
Alexandria, VA 22331-0700 
Tel: (703) 325-5793

Department of the Navy 
Management Center 
Code OOX1, Bldg. 176-4  
Washington Navy Yard 
Washington, DC 20374-5070 
Tel: (202) 433-4337

Department of the Army  
Defense Supply Service-Washington 
5200 Army Pentagon 
Washington, DC 20310-5210 
Tel: (703) 697-6024

Naval Fleet and Industrial 
Supply Center  
Long Beach Detachment 
Code, PA, Bldg. 53, 2nd Floor 
Long Beach, CA 90822-5074 
Tel: (310) 901-3794

CECOM - Acquisition Center  
ATTN: AMSEL-IE-SB 
Fort Huachuca, AZ 85613-5000 
Tel: (520) 538-7870

Naval Fleet and Industrial 
Supply Center  
Washington Navy Yard, 
Building 200 
901 M Street S. E., Code OOA 
Washington, DC 20374-2000 
Tel: (202) 433-2957

Department of Air Force  
Electronic System Division 
275 Randolph Road 
Hanscom AFB, MA 01731-5000 
Tel: (617) 377-4973

Naval Fleet and Industrial 
Supply Center 
Code 09B 
Philadelphia Detachment  
Philadelphia, PA 19112-5083 
Tel: (215) 697-9555 

SSC/PK  
375 Libby Street  
Maxwell AFB 
Gunter Annex, AL 36114-3207 
Tel: (334) 416-5614

Defense Information 
System Agency  
701 South Courthouse Road  
Arlington, VA 22204-2199 
Tel: (703) 607-6920 

Defense Logistics Agency  
Administrative Support Center 
Office of Contracting  
ATTN: Deputy for Small Business  
8725 John J. Kingman Road 
Suite 0119, Room 1134 
Fort Belvoir, VA 22206-6220 
Tel: (703) 767-1161
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MOTION PICTURE AND VIDEOTAPE PRODUCTIONS

 

Motion picture and videotape productions are purchased only from 
qualified producers. To obtain an application form for acceptance on 
the Qualified Film Producers List or the Qualified Videotape 
Producers List, contact the Joint Visual Information Activity Office, 
601 North Fairfax Street, Room 334, Alexandria, Virginia 22314-
2007, telephone (703) 428-0636. They serve as an executive agent for 
all Federal agencies, including the Department of Defense. To become 
qualified, producers submit sample films or videotapes to a review 
board. Ultimately, contracts are placed by authorized procurement 
offices of the Army, Navy and Air Force. In order for a producer to 
receive a contract from an authorized procurement office, the 
producer must first be approved for the appropriate qualified list.

Note that audiovisual services such as processing or graphics, and 
audiovisual equipment are purchased by the requiring post, camp, 
station, or installation. 

Authorized Military Service procurement offices are:

Army

Joint Visual Information Activity Washington - Contracting 
601 N. Fairfax Street, Room 334 
Alexandria, VA 22314-2007  
703-428-1122

 

Joint Visual Information Activity - Production 
601 N. Fairfax Street, Room 334 
Alexandria, VA 22314-2007  
703-248-1118
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Navy and Marine Corps

Navy Imaging Command 
Anacostia Naval Station 
Production Contracting Department 
Building 168 
Washington, DC 20374-1681 
(202) 433-5775
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PART 5: BUYING PROPERTY FROM THE U.S. 
GOVERNMENT

 

The Federal Government sells large quantities of many kinds of real and 
personal property including critical and strategic materials which become 
surplus to its needs. 

Surplus personal property normally is sold on a competitive bid basis to the 
highest acceptable bidder. Most sales are made by sealed bids solicited by the 
selling office. Some sales are effected by auction or by spot bid sales. 
Military surplus personal property is marketed by the Defense Reutilization 
and Marketing Service. Civilian surplus personal property is sold by GSA 
personal property sales offices, each of which maintain its own bidders lists. 

Surplus real property generally is advertised for sale by GSA on a 
competitive bid basis. Land and improvements held by the Departments of 
Defense, Agriculture, and Interior that have a value of less than $1,000 are 
offered for sale by these Departments. Otherwise the sales are made through 
the GSA Real Property Sales Offices which widely publicizes scheduled 
sales. 

DEFENSE REUTILIZATION AND MARKETING SERVICE

The Defense Reutilization and Marketing Service (DRMS) of the Defense 
Logistics Agency is responsible for managing the Department of Defense 
(DoD) Government Sales Program. Excess personal property from U.S. 
military units is turned over to more that 190 Defense Reutilization and 
Marketing Offices (DRMOs) located on major military installations around 
the world. The property is first looked at for reutilization or reuse within 
DoD. When property cannot be reused, it is offered for transfer or donation to 
other Federal agencies and qualified state and local agencies. The remaining 
property is declared surplus and offered for sale to the public.

Property varies in type and value and includes tents, typewriters, computers, 
vehicles, aircraft components and accessories, engine accessories, office 
furniture and equipment, clothing, household paints and thinners, recyclable 
materials such as iron, aluminum, copper, paper, and much more. DRMS 
does not sell real estate.
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DoD Government Surplus Sales are held at DRMOs which are designed 
similar to a local retail store where property is offered at a fixed price. All 
property is sold "As Is, Where Is." The method of payment is "cash and 
carry." The buyers pay for merchandise and remove the property at the time 
of sale.

National International Sales are conducted by the DRMS International Sales 
Office in Memphis, TN, and includes: international auctions; sealed bids, 
which allow bidders to enter their written bids during a specified time; and 
negotiated sales in certain circumstances. International sales include such 
items as aircraft, ships, hazardous property having wide commercial 
applications.

FOR MORE INFORMATION:

To request the free booklet "How to Buy Surplus Personal Property from 
DoD", which lists the DRMS regional offices worldwide and includes almost 
20 categories of goods, call 1(888)352-9333, or see the DRMS Home Page, at 
http://www.drms.dla.mil .

If you are interested in local sales, call 1(800)-GOVT BUY to obtain the 
phone number of your nearest DRMO.

If you are interested in National/international sales, call 1(888)352-9333 or 
write the International Sales Office, 2163 Airways Blvd., Memphis, TN 
38114-5211.

GSA REGIONAL PERSONAL PROPERTY SALES OFFICES ( More 
information can be obtained through the World Wide Web on http://www.gsa.
gov:80/regions.htm .

WASHINGTON, DC, METROPOLITAN AREA 
Chief, Personal Property Program  
470 L' Enfant Plaza, Suite 8214 
Washington, DC 20407 
(703) 557-7796

 

SAN FRANCISCO, CALIFORNIA 
American Samoa, Arizona, California, Guam, Hawaii, and Nevada 
Property Management Branch  
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450 Golden Gate Ave., West Side 
P.O. Box 36018 
San Francisco, CA 94102-3400 
(415) 522-2891 or 1(800) 676-7253

 

DENVER, COLORADO 
Colorado, Montana, North Dakota, South Dakota, Utah, Wyoming 
Property Management Branch 
Denver Federal Center, Bldg. 41 
P.O. Box 25506 
Denver, CO 80225-0506  
(202)236-7705

 

ATLANTA, GEORGIA 
Alabama, Florida, Georgia, Kentucky, Mississippi, North Carolina, South 
Carolina, and Tennessee,  
Property Management Branch 
401 West Peachtree Street 
Atlanta, GA 30365-2550 
(404) 331-5177, ext. 100 

 

CHICAGO, ILLINOIS 
Illinois, Indiana, Michigan, Minnesota, Ohio, Wisconsin 
Property Management Branch 
230 South Dearborn Street 
Chicago, IL 60604  
(312)353-0246

 

BOSTON, MASSACHUSETTS 
Connecticut, Maine, Massachusetts, New Hampshire, Rhode Island, Vermont 
Property Management Branch 
10 Causeway Street 
3rd Floor, Room 347 
Boston, MA 0222-1076 
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(617)565-7326

 

KANSAS, CITY, MISSOURI 
Iowa, Kansas, Missouri, Nebraska 
Property Management Branch 
1500 East Bannister Road 
Room 1102 
Kansas City, MO 64131

 

NEW YORK, NEW YORK 
New Jersey, New York, Puerto Rico, Virgin Islands 
Property Management Branch 
Room 20-112, Box 10 
26 Federal Plaza 
New York, NY 10278  
(212)264-4823 or 1(800) 488-7253

 

PHILADELPHIA, PENNSYLVANIA 
Delaware, Maryland and Virginia, Pennsylvania, West Virginia 
Property Management Branch 
Wanamaker Building 
100 Penn Square East 
Philadelphia, PA 19107-3396

 

FORT WORTH, TEXAS 
Arkansas, Louisiana, New Mexico, Oklahoma, and Texas 
Property Management Branch 
819 Taylor Street 
Fort Worth, TX 76102-6105 
(817) 978-2352 or 1(800) 495-1276

 

DEFENSE NATIONAL STOCKPILE CENTER 
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The Defense National Stockpile Center (DNSC) of the Defense Logistics 
Agency is responsible for managing the nation's reserves of strategic and 
critical materials for times of national emergency. Procures and sells 
aluminum, beryllium, cobalt, germanium, lead, manganese, mercury, mica, 
and rubber. To obtain further information on doing business with the Defense 
National Stockpile Center, call (703) 767-6500 or visit the DNSC Home Page 
at http://www.dnsc.dla.mil 
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PART 6: OFFICES PROVIDING ASSISTANCE 
TO SMALL BUSINESSES FOR DEFENSE 

PROCUREMENT

 

DEFENSE CONTRACT MANAGEMENT COMMANDS (DCMCs)

The contract management commands can help you find subcontracting 
opportunities and assist you in identifying DoD contracting offices likely to 
buy your products or services. The DCMCs are not buying offices and 
therefore SF 129s should not be sent to these activities.

 

EAST

DCMD East 

495 Summer Street 

Boston, MA 02210-2184 

(617) 753-4317 or 4318

Toll Free: (800) 321-1861

DCMC Atlanta

805 Walker Street

Marietta, GA 30060-2789

(770) 590-6197/6418

Toll Free: (800) 932-3561

DCMC Baltimore 

200 Towsontown Blvd., 

Towson, MD 21204-5299 

(410) 339-4809 

DCMC Birmingham

West Burger Phillips Centre

1910 3rd Ave., North, Rm. 201

Birmingham, AL 35203-3502

(205) 716-7403
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DCMC Boston

495 Summer Street 

Boston, MA 02210-2184 

(617) 753-3467/4110 

DCMC Clearwater

Gadsden Building

9549 Koger Blvd., Suite 200

St. Petersburg, FL 33702-2455

(813) 579-3093

DCMC Cleveland 

555 E. 88th Street 

Cleveland, OH 44199-2064 

(330) 522-5446/6582 

DCMC Dayton

Building 30

1725 Van Patton Drive

Wright-Patterson AFB, OH 45433

(513)656-3104 

DCMC Detroit 

Building 231 

Warren, MI 48397-5000

(810) 574-4474 

DCMC Grand Rapids

Riverview Center Building

678 Front Street, NW

Grand Rapids, MI 49504-5352

(616) 456-2620

DCMC Hartford 

130 Darlin Street 

E. Hartford, CT 06108-3234 

(860) 291-7705/7715 

DCMC Indianapolis

8899 E. 56th Street

Indianapolis, IN 46249-5701

(317) 510-2015/2088
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DCMC Long Island 

605 Stewart Avenue 

Garden City, Long Island, NY 
11530-4761 

(516) 228-5722 

DCMC New York

Ft. Wadesworth

207 New York Avenue

Staten Island, NY 10305-5013

(718) 390-1016/1017

DCMC Orlando 

3555 Maguire Boulevard 

Orlando, FL 32803-3726 

(407) 228-5113/5260 

DCMC Philadelphia

2800 South 20th Street

P. O. Box 7699

Philadelphia, PA 19145

(215) 737-5818/3560

DCMC Pittsburgh 

1612 William Moorhead Federal 
Bldg. 

1000 Liberty Avenue 

Pittsburgh, PA 15222-4190 

(412) 395-5926

DCMC Reading

201 Penn St., Suite 201

Reading, PA 19601-4054

(610) 320-5012

DCMC Springfield 

Building 1, ARDEC 

Picatinny, NJ 07806-5000 

(201) 724-8204 

DCMC Stratford

550 Main Street

Stratford, CT 06497-7574

(203) 385-4416
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DCMC Syracuse 

615 Erie Boulevard, West

Syracuse, NY 13204-2408

(315) 448-7897/7809

 

WEST

DCMD West 

222 N. Sepulveda Boulevard 

El Segundo, CA 90245-4320 

(310) 335-3260/3262/3265/3285 

Toll Free: (800) 624-7372 

DCMC Dallas

1200 Main Street

Dallas, TX 75202-4399

(214)670-9205

Toll Free: (800)255-8574, x1205

CA Only: (800) 233-6521 

DCMC Chicago 

O’Hare International Airport 

PO Box 66911 5975 

(773)825-6021/6866 

Toll Free: (800) 637-3848 

DCMC Denver 

Orchard Place 2, Suite 200

Greenwood Plaza Blvd.

Englewood, CO 80110-4715

(303) 843-4300

Toll Free: (800)772-8975
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DCMC Phoenix 

Two Renaissance Square 

40 N. Central Ave., Suite 400 

Phoenix, AZ 85004 

(602) 594-7809, x231 

DCMC San Antonio

615 E. Houston Street

P. O. Box 1040

San Antonio, TX 78294-1040

(210) 472-4650

DCMC San Diego 

7675 Dagget St., Suite 100 

San Diego, CA 92111-2241 

(619) 637-4922 

DCMC San Francisco

1265 Borregas Avenue

Sunnyvale, CA 94089

(408) 541-7042

DCMC Santa Ana 

34 Civic Center Plaza 

P. O. Box C-12700 

Santa Ana, CA 92712-2700 

(714) 836-2700 

DCMC Seattle

3009 112th Avenue, N.E.

Suite 200

Bellevue, WA 98004-8019

(425) 889-7317/7318

DCMC St. Louis 

1222 Spruce Street 

St. Louis, MO 63103-2811 

(314) 331-5476 

Toll Free: (800) 325-3419

DCMC Twin Cities

3001 Metro Dr., Suite 200

Bloomington, MN 55425-1573

(612) 814-4103
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DCMC Van Nuys 

6230 Van Nuys Boulevard 

Van Nuys, CA 91401-2713 

(818) 756-4444, x201 

DCMC Wichita

217 West Third Street, North

Suite 6000

Wichita, KS 67202-1212

(316) 299-7218

 

DEFENSE CONTRACT MANAGEMENT DISTRICT 
INTERNATIONAL

DCMC Puerto Rico 
209 Chapel Drive  
Navy Security Group Activity 
Sabana Seca, PR 00952 
(787) 795-3202

 

Defense Distribution Region West 
ATTN: ASCW-PSS  
Building S-4, Sharpe Site  
Lathrop, CA 95331-5108  
(209) 982-2435 

 

Defense Distribution Region East 
ATTN: ASCE-PA 
New Cumberland, PA 17070 
(717) 770-7107

 

SMALL BUSINESS ADMINISTRATION - PROCUREMENT 
ASSISTANCE OFFICES

These Procurement Assistance Offices of the SBA work closely with the 
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principal buying agencies of the Federal Government. They can help you 
find the offices which are most likely to buy your products or services. 
They investigate the merits of appeals from unfavorable determinations 
of responsibility by contracting officers , and issue certificates of 
competency where warranted.

 

Area I

Small Business Administration 
10 Causeway Street,  
Room 265  
Boston, MA 02222-0193 
(617) 565-5622

 

Connecticut, Maine, Massachusetts, 
New Hampshire, RI, Vermont 

Small Business Administration  
26 Federal Plaza, Room 3108  
New York, NY 10278  
(212) 264-1452 

 

New Jersey, New York, Puerto Rico, 
Virgin Islands 

Area II

Small Business Administration 
Allendale Square - Suite 201  
475 Allendale Road  
King of Prussia, PA 19406 
(610) 962-3706

 

District of Columbia, Delaware, 
Maryland, Pennsylvania, Virginia, 
West Virginia 

Area III

Small Business Administration  
1720 Peachtree Street, N.W.,  
Suite 496  
Atlanta, GA 30309-2482  
(404) 347-4483 

 

Alabama, Florida, Georgia, Kentucky, 
Mississippi, North Carolina, South 
Carolina, Tennessee

Area VI
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Small Business Administration  
Office of Government Contracting  
500 West Madison St., Suite 1250  
Chicago, IL 60661-2511 
(312) 353-7381

 

Illinois, Indiana, Michigan, 
Minnesota, Ohio, Wisconsin 

Small Business Administration  
Office of Government Contracting  
323 West 8th Street, Suite 501 
Kansas City, MO 64105 
(816) 374-6815 

 

Iowa, Kansas, Missouri,Nebraska

Area V

Small Business Administration  
4300 Amon Carter Boulevard, 
Suite 116  
Ft. Worth, TX 76155  
(817)334-5902

 

Arkansas, Louisiana, New Mexico, 
Oklahoma, Texas 

Small Business Administration  
Office of Government Contracting  
721 19th Street, Suite 447  
Denver, CO 80202-2599  
(303-844-0510 

 

Colorado, Montana, North Dakota, 
South Dakota, Utah, Wyoming

Area VI

Small Business Administration  
455 Market Street, Suite 2200  
San Francisco, CA 94105  
(415) 744-8429

 

Arizona, California, Guam, Hawaii, 
Nevada 

Small Business Administration  
1200 Sixth Avenue, Suite 1805  
Seattle, WA 98101-1128  
(206) 553-6850

Alaska, Idaho, Oregon, Washington 
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GENERAL SERVICES ADMINISTRATION BUSINESS SERVICE 
CENTERS

 

These Centers of the GSA are the "front doors" to contracting with 
GSA. Each center is staffed with Business Specialists who can provide 
you with information or assistance.

General Services Administration  
7th & D Streets, SW  
Washington, DC 20407  
(202) 708-5804 

National Capital Region, District 
of Columbia, nearby Maryland 
and Virginia

Region I

General Services Administration  
O'Neill Federal Office Building  
10 Causeway Street  
Boston, MA 02222  
(617) 565-8100 

Connecticut, Maine, Massachusetts, 
New Hampshire, Rhode Island 
Vermont 

Region II

General Services Administration  
Jacob K. Javits Building  
Business Service Center  
26 Federal Plaza  
New York, NY 10278  
(212) 264-1234 

New Jersey, New York, Puerto Rico, 
Virgin Islands 

Region III

General Services Administration  
Wanamaker Building  
100 Penn Square East  
Philadelphia, PA 19107  
(215) 656-5525

Delaware, Maryland, Pennsylvania, 
West Virginia, Virginia

Region IV
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General Services Administration  
Business Service Center  
401 West Peachtree Street, Suite 
2900  
Atlanta, GA 30365-2550  
(404) 331-5103 

Alabama, Florida, Georgia, 
Kentucky, Mississippi, North 
Carolina, South Carolina, Tennessee 

Region V

General Services Administration  
230 South Dearborn Street  
Chicago, IL 60604  
(312) 353-5383 

Illinois, Indiana, Michigan, 
Minnesota, Ohio, Wisconsin

Region VI

General Services Administration  
Office of Business & Support 
Services  
1500 East Bannister Road  
Kansas City, MO 64131-3088  
(816) 926-7203

Iowa, Kansas, Missouri, Nebraska

Region VII

General Services Administration  
819 Taylor Street, Room 11A05  
Fort Worth, TX 76102  
(817) 978-3284 

Arkansas, Louisiana, New Mexico, 
Oklahoma, Texas 

Region VIII

General Services Administration  
Denver Federal Center, Building 41  
Business Service Center  
P. O. Box 25006, Room 2530  
Denver, CO 80225-0506  
(303) 236-7408 

North Dakota, Colorado, South 
Dakota, Utah, Wyoming, Montana

Region IX

General Services Administration  
450 Goldgate Avenue, Room 0405  
San Francisco, CA 94102  
(415) 522-2700 

Northern California, Hawaii, and all 
of   Nevada except Clark County 

General Services Administration  
300 North Los Angeles Street  
Room 3259  
Los Angeles, CA 90012-2000  
(213) 894-3210

Los Angeles, Southern California, 
Arizona, Neveda, Clark County
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Region X

General Services Administration  
15th & C Street, SW  
Room 9AB-10  
Auburn, WA 98001  
(253) 931-7956

Alaska, Idaho, Oregon, Washington  
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APPENDIX A: ADDITIONAL SOURCES OF 
INFORMATION

REGULATIONS

"Federal Acquisition Regulation"

Available on a subscription basis from the Superintendent of 
Documents, U.S. Government Printing Office, Washington, D.
C. 20402. 

"DoD Federal Acquisition Regulation Supplement"

Available on a subscription basis from the Superintendent of 
Documents, U.S. Government Printing Office, Washington, D.
C. 20402. 

These regulations can also be found on the internet at: http://www.acq.osd.
mil/sadbu , click on "Links".

MARKETING INFORMATION

"Commerce Business Daily (CBD)" 

A daily list of proposed Federal Government procurements 
estimated to exceed $25,000. Also contains lists of 
subcontracting leads, sales of surplus property, and foreign 
business opportunities. Subscriptions may be made through the 
Superintendent of Documents, U.S. Government Printing 
Office, Washington, D.C. 20402. You can also access the 
CBDNet at http://cbdnet.gpo.gov . CBDNet is the official Free 
online listing of Government contracting opportunities which 
are published in the CBD.

"U.S. Government Purchasing and Sales Directory" 

Provides a listing of products and services bought by all 
Federal agencies, keyed to the purchasing offices that buy 
them. Also provides information on Government sales of 
surplus property. Available from the Superintendent of 
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Documents, U.S. Government Printing Office, Washington, D.
C. 20402. Stock No. 045-000-00272-1, Cost $24.00

"Subcontracting Opportunities with DoD Major Prime Contractors" 

Provides company name and address, product or service line, 
and name and telephone number of company's small business 
liaison officer for DoD prime contractors that have plans and 
goals (set forth in their prime contracts) for subcontracting with 
small business and small disadvantaged business concerns. 
Available from the Superintendent of Documents, U.S. 
Government Printing Office, Washington, D.C. 20402. The 
DoD reference number is 4205.1-D. This regulations can also 
be found on the internet at: http://www.acq.osd.mil/sadbu , 
click on "Publications"

"A Guide for Private Industry" 

Tells how to obtain information regarding specifications and 
standards from the DoD Single Stock Point for Specifications 
and Standards. Available from the Naval Publications and 
Forms Center, 5801 Tabor Avenue, Philadelphia, PA. 19120. 

AIDS FOR SMALL BUSINESSES

"Small Business Specialists" 

On a nationwide basis, lists DoD specialists by name, location, 
and phone number. For sale by the Superintendent of 
Documents, U.S. Government Printing Office, Washington, D.
C. 20402. The DoD reference number is DoD 4205.1-H. This 
regulations can also be found on the internet at: http://www.acq.
osd.mil/sadbu , click on "Publications"

Procurement Marketing and Access Network (Pro-Net) 

Pro-Net is an electronic source of procurement information – 
for and about small businesses. It is a search engine for 
contracting officers, a marketing tool for small firms and a 
"link" to procurement opportunities and important information. 
It is designed to be a "virtual" one-stop-procurement-shop. 
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Pro-Net is an Internet-based database of information on small, 
disadvantaged, 8(a) and women-owned businesses. It is free to 
federal and state government agencies as well as prime and 
other contractors seeking small business contractors, 
subcontractors and/or partnership opportunities. 

Guidelines on how to register with Pro-Net is located at: http://
www.sba.gov .

"Management Aids" 

Short papers providing specific guidance on various topics. 

Available from nearest SBA office. 

"A Handbook for DoD and Small Business: Forging a Partnership Through 
EDI"

The purpose of this handbook is to acquaint small business 
with the concepts of electronic data interchange (EDI) and how 
EDI will be used in the future by the Department of Defense to 
conduct business. The handbook introduces the reader to EDI, 
discusses how and why EDI is used in business, and explains 
what is needed to start using EDI in a small business. Available 
for purchase from the National Technical Information Service, 
(703) 487-4650, order number is. ADA-261-373, and cost 
$27.00.

 

"Department of the Army's Electronic Capabilities" 

The Army fully supports Electronic Commerce (EC) and its 
wide range of procuring government commodities 
electronically. Ninety-four percent (94%) of our contracting 
sites are Interim FACNET certified which allow small 
businesses to conduct transactions via Electronic Data 
Interchange (EDI). These type purchases are exclusively 
designated for small businesses procuring within the micro-
purchase threshold ($2500 to $100K). In addition, we are 
taking full advantage of the INTERNET technology while 
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several of our contracting activities have bulletin boards (BB) 
on the net. The business opportunities under these BBs can be 
found at the "Business Opportunity Section" of the Army’s 
home page (http://acqnet.sarda.army.mil )  or use "http://acqnet.
sarda.army.mil/busopp/default.htm " to go directly to the 
Business Opportunity Section. If you have any questions 
regarding how to conduct business with the Army 
electronically, please call LTC David F. Bell (703) 681-9087 or 
email: belld@sarda.army.mil.

"Department of the Navy's Electronic Capabilities" 

Marketing information is now available from the DoN Market 
Research Information Service on the World Wide Web 
(WWW). The database will help prospective contractors 
determine which supplies and services are being purchased at 
navy and Marine Corps contracting centers located throughout 
the United States. In addition to this marketing information, the 
DoN Long Range Acquisition Estimates is also on the WWW. 
The Internet address is http://www.abm.rda.hq.navy.mil/ .

"Department of the Air Force's Electronic Capabilities" 

The Long Range Acquisition Estimate (LRAE) is a searchable 
database, which covers over 2,000 projected "Requests for 
Proposals", with buying activities, estimated dollar amounts, 
award dates, points of contact and other information potential 
suppliers need to formulate marketing strategies. Information 
on the LRAE is on Department of Air Force home page. The 
internet address is http://www.safsb.hq.mil/index.html . 

With this system, small businesses can identify all Air Force 
activities, with a description of what they buy, current contacts, 
addresses and telephone numbers. An E-mail capability 
between all users and counselors is available, as is an extensive 
electronic library for downloading reference and training 
materials. Real-time conferences are conducted with 
recognized experts on marketing specific activities and on areas 
of special interest.

For more information, contact the Department of Air Force, Small and 
Disadvantaged Business Office.
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APPENDIX B: OTHER FEDERAL AGENCIES  
SMALL AND DISADVANTAGED BUSINESS 

UTILIZATION OFFICES

Department of Agriculture

14th & Independence Ave., SW 
Room 1323, South Bldg  
Washington, DC 20250-9400 
Telephone: (202) 720-7117 
FAX: (202) 720-3001 
www.usda.gov/da/smallbus.html   

Department of the Treasury

1500 Penn. Ave., NW 
Room 6100 Annex 
Washington, DC 20220 
Telephone: (202) 622-0530 
FAX: (202) 622-2273 
www.ustreas.gov/sba

Department of Commerce 

14th & Constitution Ave., NW  
Room 6411 
Washington, DC 20230  
Telephone: (202) 482-1472  
FAX: (202) 482-0501 
www.osec.doc.gov/osdbu 

Environmental Protection Agency

401 M Street, SW, Code A-1230-C 
Washington, DC 20460 
Telephone: (703) 305-7777 
FAX: (703) 305-6462

Corporation for National & Comm. 
Service 

1100 Vermont Avenue, NW 
Suite 2101 
Washington, DC 20525 
Telephone: (202) 606-5020 
FAX: (202) 606-5126

Executive Office of the President

725 17th St., NW,Room 5001 
Washington, DC 20503 
Telephone: (202) 395-7669 
FAX: (202) 395-1155

Agency for International Dev. 

Ronald Reagan Bldg.  
1300 Penn. Ave., NW 
Telephone: (202) 712-1500 
FAX: (202) 216-3056  
www.info.usaid.gov

Department of Education

600 Independence Ave., SW 
Room 3120, ROB 3 
Washington, DC 20202-0521 
Telephone: (202) 708-9820 
FAX: (202) 401-6477 
www.ed.gov/offices/ODS
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General Services Administration 

18th & F St., NW, Room 6029 
Washington, DC 20405 
Telephone: (202) 501-1021 
FAX: (202) 208-5938  
www.gsa.gov/oed 

Department of Energy

1000 Independence Ave., SW 
Room 5810 
Washington, DC 20585 
Telephone: (202) 586-8383 
FAX: (202) 586-3075 
www.hr.doe.gov/ed/osdbu.htm

Civic Transportation Board 

12th & Constitution Ave., NW 
Room 3148 
Washington, DC 20423  
Telephone: (202) 565-1674/1596

Depart. Of Health & Human 
Service

200 Independence Ave., SW 
Room 517-D 
Washington, DC 20201 
Telephone: (202) 690-7300 
FAX: (202) 690-8772

Export-Import Bank of the U.S. 

811 Vermont Ave., NW, Room 
1017 
Washington, DC 20571  
Telephone: (202) 565-3338 
FAX: (202) 565-3528 

Depart. Of Housing & Urban Dev.

451 7th Street, SW, Room 3130 
Washington, DC 20410 
Telephone: (202) 708-1428 
FAX: (202) 708-7642 
www.hud.gov/osdbu/osdbu.html

Federal Trade Commission 

6th & Penn. Ave., NW  
Room H-700  
Washington, DC 20580  
Telephone: (202) 326-2258  
FAX: (202) 326-3529 
www.ftc.gov

Department of the Interior

18th & C ST., NW, Room 2727 
Washington, DC 20240 
Telephone: (202) 208-3493 
FAX: (202) 208-5048 
www.doi.gov/osdbu/osdbu.html

Nuclear Regulatory Commission 
Mail Stop T2 F-18 
Washington, DC 20555 
Telephone: (301) 415-7380  
FAX: (301) 415-5953 

Department of Justice

1331 Penn. Ave., NW 
National Place Bldg., Room 1010 
Washington, DC 20530 
Telephone: (202) 616-0521 
FAX: (202) 616-1717 
www.usdoj.gov/jmd/pss/homeosd.
htm 
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Office of Personnel Management 

1900 E St., NW, Room 5542  
Washington, DC 20415 
Telephone: (202) 606-2180  
FAX: (202) 219-0167

Department of Labor

200 Constitution Ave, NW 
Room C 2318 
Washington, DC 20210 
Telephone: (202) 219-9148 
FAX: (202) 606-1464  
www.dol.gov/dol/osp/

National Aeronautics & Space 
Administration 

Headquarters Code K, Room 9K 70 
300 E. Street, SW 
Washington, DC 20546 
Telephone: (202) 358-2088 
FAX: (202) 358-3261 
www.hq.nasa.gov/office/codek 

Department of Veterans Affairs

810 Vermont Ave., NW 
Washington, DC 20420 
Telephone: (202) 565-8124 
FAX: (202) 565-8156 
www.va.gov/osdbu 

National Science Foundation

4201 Wilson Blvd. 
Arlington, VA 22230  
Telephone: (703) 306-1390  
FAX: (703) 306-0337  
www.eng.nsf.gov/sbir/index.html   

U.S. Postal Service

475 L’Enfant Plaza West, SW 
Room 3821 
Washington, DC 20260-5616 
Telephone: (202) 268-6578 
FAX: (202) 268-6573 
www.usps.gov 

Department of State 

Room 633 (SA-6)  
Washington, DC 20522-0602  
Telephone: (703) 875-6824  
FAX: (703) 875-6825  
www.statebuy.inter.net/ 

R.R. Retirement Board

844 N. Rush St. 
Chicago, IL 60611 
Telephone: (312) 751-4565 
FAX: (312) 751-4923 
www.rrb.gov/osdbul.htm 

Department of Transportation 

400 7th St., SW, Room 9414 
Washington, DC 20590 
Telephone: (202) 366-1930 
FAX: (202) 366-7228 
http://osdbuweb.dot.gov 

Office of Federal Procurement 
Policy

725 17th St., NW, Room 9013 
Washington, DC 20503 
Telephone: (202) 395-3302 
FAX: (202) 395-5105 
www.arnet.gov
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Small Business Administration 

409 3rd St., SW, Eight Floor 
Washington, DC 20416 
Telephone: (202) 205-7701  
FAX: (202) 693- 7004 
www.sba.gov 

Procurement Technical Assistance 
Center Program

George Mason University 
7960 Donegan Dr., Sudley North 
Blg. B  
Manassas, VA 22110 
FAX: 703-330-5458

Federal Emergency Management 
Agency

500 C St., SW, Room 726  
Washington, DC 20472 
Telephone: (202) 646-3743 
FAX: (202) 646-3846  
www.fema.gov/ofm 

U.S. Information Agency

Donahue Bldg., Room 1725 
400 6th St., SW 
Washington, DC 20547 
Telephone: (202) 205-9662 
FAX: (202)401-2410

Smithsonian Institute 

915 L’Enfant Plaza, SW 
Washington, DC 20506  
Telephone: (202) 287-3588 
FAX: (202) 287-3492

Tennessee Valley Authority

1101 Market St. 
EB2B 
Chattanooga, TN 37402-2801 
Telephone: (423) 751-7203 
FAX: (423) 751-7613

Army Corps of Engineers

20 Massachusetts Ave., NW 
Washington, DC 20314  
Telephone: (202) 761-0725  
FAX: (202) 761-4609 

Minority Business Dev. Agency 

Department of Commerce 
Room 5093 
14th & Constitution Ave., NW 
Washington, DC 20230 
Telephone: (202) 482-1712 
FAX: (202) 482-5117
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APPENDIX C

 

All DoD forms that are cited in this publication are located in Part 253 of the 
Defense Federal Acquisition Regulation Supplement (DFARS). To obtain a 
copy of these forms, contact a DoD purchasing activity in your area.

 

Standard Form 129 Solicitation Mailing List Application

 

Standard Form 254 Architect-Engineer and Related Services Questionnaire

 

Standard Form 255 Architect-Engineer and Related Services Questionnaire 
for Special Project

 

DD 1425 Specifications and Standards Requisition

DD 2051 Request for Assignment of a Commercial and Government Entity 
(CAGE) Code

DoD Central Contractor Registration EZ Sample Form 
(This form is on the World Wide Website at: http://www.acq.osd.mil/ec ). For 
further information call the Electronic Commerce Information Center at 1(800)334-
3414

 

READER'S COMMENT SHEET

 

When Selling to the Military is next revised, we will consider the comments 
and suggestions submitted by you, the customer. You may submit your 
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comments via regular mail to:

  

Publications Review (Mary A. Perry)

Directorate of Small and Disadvantaged Business Utilization

Room 2A338, Pentagon 

3061 Defense Pentagon

Washington, DC 20301-3061

 

You may submit your comments through this online form:

 

Name:

Address:

Company:

Telephone Number:

Email Address:

CLARIFICATION NEEDED (Cite any section that required 
further explanation or elimination):
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ADDITIONAL SUBJECTS (Suggest any topics for inclusion in 
future editions):

NOT NEEDED (Suggest deletion of any topics of no interest to 
you):

GENERAL COMMENTS
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Welcome to the SADBU Home page

DoD SADBU Home

Search

Doing Business 
with DoD

Overview of 
Programs

Conferences

Publications

Policies

Statistics

FAQs

Links

Contact Us

SADBU Extranet 

(.MIL access only) 

The Front-Line of Innovation 

Quick Links:

Hot Topics

Programs

News

Resources

Our Mission

Advise the Secretary of Defense on all matters related to small business.

Represent the Secretary of Defense on major small business matters addressed at the 
OSD level. 

Develop DoD-wide small business policy and provide oversight to ensure compliance 
by all military departments and defense agencies. 

Provide Military Departments, Defense Agencies, and Procurement Technical 
Assistance Centers (PTACs) with training and tools to foster an environment that 
encourages small business participation in defense acquisition. 

 
Hot Topics: 

Guide to DoD Contracting Opportunities 
 
A step-by-step approach to the DoD marketplace. 
... more.

SBA Proposes New Streamlined & Simplified Small Business Size Standards. 
 
The U.S. Small Business Administration (SBA) has proposed new small business size standards, 
which would reduce the number of small business size standards from 37 to 10. 
... more.
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New Preference Program for Service-Disabled Veteran-Owned Small Business Concerns 
 
The Civilian Agency Acquisition Council and the Defense Acquisition Regulations Council have 
agreed on an interim rule amending the Federal Acquisition Regulation (FAR) to implement Section 
308 of the Veterans Benefits Act of 2003, Procurement Program for Small Business Concerns 
Owned and Controlled by Service-Disabled Veterans (Pub. L. 108-183).

The interum rule, effective May 5, 2004, establishes procurement preferences for service-disabled 
veteran-owned small business concerns.

Specifically, the program allows contracting officers to restrict requirements to service-disabled 
veteran-owned small business concerns when the contracting officer has a reasonable expectation 
that two or more service-disabled veteran-owned small businesses will likely bid on the requirement, 
be responsive to the terms and conditions of that contract, and be able to make the award at a fair 
market price.

The second preference provides contract officers the ability to do a sole-source requirement with a 
service-disabled veteran-owned small business concern if there is only one known service-disabled 
veteran-owned small business that can perform the requirements at a fair market price and the 
estimated total value of the contract is less than $3,000,000 for services or $5,000,000 for 
manufacturing.

For more information, see Federal Register - May 5, 2004, pages 25274-25280.

 
News:

New Defense Transportation Coordination Initiative (DTCI) will Benefit Small Businesses

President Bush signed H.R. 2297, the Veterans Benefits Act of 2003

 
Resources:

http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/index.htm (2 of 3)7/6/2005 1:12:36 PM

javascript:if(confirm('http://a257.g.akamaitech.net/7/257/2422/14mar20010800/edocket.access.gpo.gov/2004/pdf/04-9752.pdf  \n\nThis file was not retrieved by Teleport Ultra, because it is addressed on a domain or path outside the boundaries set for its Starting Address.  \n\nDo you want to open it from the server?'))window.location='http://a257.g.akamaitech.net/7/257/2422/14mar20010800/edocket.access.gpo.gov/2004/pdf/04-9752.pdf'
javascript:if(confirm('http://www.vba.va.gov/ro/south/spete/news/notes/0401/1.htm  \n\nThis file was not retrieved by Teleport Ultra, because it is addressed on a domain or path outside the boundaries set for its Starting Address.  \n\nDo you want to open it from the server?'))window.location='http://www.vba.va.gov/ro/south/spete/news/notes/0401/1.htm'


Welcome to the SADBU Home page

DoD Benefit Analysis Guidebook to Assist Acquisition Planners Before Contract Bundling

Manufacturing in America: A comprehensive Strategy to Address the Challenges to U.S. 
Manufacturers (U.S. Dept. of Commerce, January 2004).

DoD Value Engineering Program

Small Business Opportunities in Iraq

Procurement Technical Assistance Centers (PTACs)  
PTACs are located in most states and are partially funded by DoD to provide small business concerns 
with information on how to do business with the Department of Defense. They provide training and 
counseling on marketing, financial, and contracting issues at minimal or no cost.

SBA Defense Economic Transition Assistance Program (DETA) 
The DETA program is designed to assist defense-dependent business communities in analyzing 
economic opportunities in all possible government and commercial markets and to provide assistance 
for the transition into additional strategic markets. DETA centers are located across the US and 
provide free one-on-one counseling, entrepreneurial training, business libraries and information 
resources.

This is an official United States Government System for authorized, unclassified use only. Do not discuss, enter, 
transfer, process, or transmit classified/sensitive national security information of greater sensitivity than that for which 

this system is authorized. Send email to Webmaster. 

Last Updated August 31, 2004 
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Department of Defense: SBIR/STTR/Fast Track - Main Page

 
 
 

• Main Page
• Overview
• Solicitations
• Proposal Submission
• Sample Proposals
• Model Contracts
• Fast Track
• Awards
• Successes
• Contracting & Payment 

Desk Reference
• Commercial & Legal 

Resources
• Conferences & Outreach
• Press Info
• Resource Center
• Acquisition Liaisons
• Other SBIR Sites
• Site Index
• E-mail Help Desk
 

  

●     The FY04.4 SBIR Solicitation is now in pre-release. The solicitation will begin accepting 
proposals on September 15, 2004 and will close to proposals on October 15th, 2004 at 
6 a.m. EST.

●     Abstracts of Phase I proposals selected for award from 2003.2 SBIR solicitation
●     Abstracts of Phase I proposals selected for award from 2003 STTR solicitation

 

●     New DoD SBIR/STTR Help Desk phone number: 866-SBIRHLP (866-724-7457).
●     New DoD SBIR/STTR Help Desk E-mail Form for help via e-mail

 

●     The STTR Program has now been reauthorized (P.L. 107-50) through 2009.
●     The SBIR Program has been reauthorized (P.L. 106-554) through 2008.

 

●     The Department of Defense (DoD) SBIR and STTR programs fund a billion dollars 
each year in early-stage R&D projects at small technology companies -- projects that 
serve a DoD need and have commercial applications. 
 

●     Small companies retain the intellectual property rights to technologies they develop 
under these programs. 
 

●     Funding is awarded competitively, but the process is streamlined and user-friendly.

So if you have a great idea for an innovation 
with defense and commercial applications, read on!

The SBIR Program 
provides up to $850,000 in 
early-stage R&D funding 
directly to small technology 
companies (or individual 
entrepreneurs who form a 
company);

The STTR Program 
provides up to $850,000 in 
early-stage R&D funding 
directly to small companies 
working cooperatively with 
researchers at universities 
and other research 
institutions;

Fast Track provides a 
higher chance of SBIR/
STTR award, and 
continuous funding, to 
small companies that can 
attract outside investors. 
For the investors, Fast 
Track offers an opportunity 
to obtain a match of 
between $1 and $4 in DoD 
SBIR/STTR funds for every 
$1 the investor puts in.
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Questions? Please contact the SBIR/STTR Help Desk 
by telephone 866-SBIRHLP (866-724-7457), or Email.

Comments/Suggestions for improving, these 
programs? Please contact the DoD SBIR/STTR 
Program Manager

If you wish to be notified via email of future DoD SBIR/STTR solicitations and events, then subscribe to our listserv.

 
This page was last modified on August 19, 2004 

 
If you encounter problems with this website, please e-mail the webmaster.
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Doing Business with DoD 

GUIDE TO DoD CONTRACTING OPPORTUNITIES 
"A Step-by-Step Approach to the DoD Marketplace" 

PDF (Printer-Friendly) Version

1. Identify Your Product or Service

It is essential to know the Federal Supply Class or Service FSC/SVC codes and North 
American Industry Classification System (NAICS) codes for your products or services. 

2. Register Your Business

 Obtain a DUNS Number

The Data Universal Number System (DUNS) Number is a unique nine character 
identification. If you do not have a DUNS Number, contact Dun and Bradstreet to obtain one. 

 Register with Centralized Contractor Registration (CCR/PRO-Net)

You must be registered in Centralized Contractor Region (CCR) to be awarded a contract 
from the DoD. CCR is a database designed to hold information relevant to procurement and 
financial transactions. CCR affords you the opportunity for fast electronic payment of your 
invoices.

On January 1, 2004, CCR assumed all of SBA's PRO-Net search capabilities and functions. 
Small businesses will now only need to register with CCR.

3. Identify Your Target Market within DoD

The DoD Directorate for Information Operations and Reports (DIOR) produces a report 
(ST28) of products and services purchased each fiscal year by the DoD. Data on the ST28 are 
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sorted by FSC/SVC code and provide name and location of DoD contracting offices. This 
report is found at the bottom of the Procurement Statistics page and can be cross-referenced 
with the list of Small Business Specialists provided on our website to identify points of 
contact for each target activity. 

4. Identify Current DoD Procurement Opportunities

Identify current procurement opportunities in your product or service area by checking the 
Federal Business Opportunities website, which can assist you in identifying DoD, as well as 
other Federal procurement opportunities.

5. Familiarize Yourself with DoD Contracting Procedures

Be familiar with Federal Acquisition Regulations (FAR) and the Defense Federal Acquisition 
Regulation Supplement (DFARS).

6. Investigate Federal Supply Schedule (FSS) Contracts

Many DoD purchases are, in fact, orders on Federal Supply Schedule (FSS) contracts. Contact 
the General Services Administration (GSA) for information on how to obtain a FSS contract.

7. Seek Additional Assistance as Needed

There are several important resources that are available to assist you in the DoD marketplace:

 Procurement Technical Assistance Centers (PTACs) are located in most states and are 
partially funded by DoD to provide small business concerns with information on how to do 
business with the Department of Defense. They provide training and counseling on marketing, 
financial, and contracting issues at minimal or no cost.

 Electronic Business (eBusiness) provides assistance on getting started in the DoD 
electronic marketplace.

 Small Business Specialists (SBS) are located at each DoD buying activity and can provide 
assistance on how to market to the DoD. 

 DefenseLink provides links to the homepages of every DoD activity. This information can 
be invaluable in researching the DoD marketplace and identifying your target market.
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Doing Business with DoD

 Additional procurement-related resources are located in the Links section of our web site.

8. Explore Sub-contracting Opporunities

Regardless of your product or service it is important that you do not neglect our very large 
secondary market, Subcontracting Opportunities with DoD Prime Contractors. This website 
lists all major DoD prime contractors by state and provides a point of contact (Small Business 
Liaison Officer) within each firm. We encourage you to investigate potential opportunities 
with these firms. Many also have websites that may be useful and we encourage you to 
explore teaming options. 

The SBA's SUB-Net is another valuable resource for obtaining information on subcontracting 
opportunities. Solicitations or notices are posted by prime contractors as well as other 
government, commercial, and educational entities.

9. Investigate DoD Small-Business Programs

There are several programs that may be of interest to you, such as the DoD Mentor-Protégé 
Program, the Small Business Innovation Research Program, and the Historically Black 
Colleges and Universities and Minority Institutions Program. Information on these and other 
programs is available on the DoD Small and Disadvantaged Business Utilization Office 
website. 

10. Market Your Firm Well!!!

After you have identified your customers, researched their requirements, and familiarized 
yourself with DoD procurement regulations and strategies, it is time to market your product or 
service. Present your capabilities directly to the DoD activities that buy your products or 
services. Realize that, like you, their time is valuable and if the match is a good one, you can 
provide them with a cost-effective, quality solution to their requirements. Good luck! 
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SADBU Programs 

 Mentor-Protégé Program

●     Website: www.acq.osd.mil/sadbu/mentor_protege 
●     E-mail: programinformationmp@osd.mil 
●     Phone: (703) 588-8635

 
The Department of Defense (DoD) Pilot Mentor-Protégé Program seeks to encourage major DoD prime contractors 
(mentors) to develop the technical and business capabilities of small disadvantaged businesses (SDBs) and other eligible 
protégés. 

 
 Small Business Innovation Research (SBIR) 
 Small Business Technology Transfer (STTR) 

●     Website: www.acq.osd.mil/sadbu/sbir/homepg.htm 
●     E-mail: sbirhelp@brtrc.com
●     Phone: (866) 724-7457

 

The Department of Defense (DoD) SBIR and STTR programs fund $900 million each year in early-stage R&D projects 
at small technology companies -- projects that serve a DoD need and have commercial applications.
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 Indian Incentive Program

●     Website: www.acq.osd.mil/sadbu/iip/index.htm  
●     Phone: (703) 588-8631 

 

The Indian Incentive Program (IIP) is a congressionally sponsored program that provides a 5 percent rebate, on the total 
amount subcontracted to an Indian-Owned Economic Enterprise or Indian Organization, back to the prime contractor in 
accordance with FAR 26.1, FAR Clause 52.226-1 and DFARS Clause 252.226-7001. Through the generation of 
subcontracts to the abovementioned entities, the IIP fulfills its purpose as an economic multiplier for Native American 
communities. DoD prime contractors, regardless of size of contract, that contain the above referenced clause(s) are 
eligible for incentive payments under the FY 2003 program. 

DoD prime contractors with a contract of $500,000.00 or more, that contain the above referenced clause(s), are eligible 
for incentive payments under the FY2004 program. 

 
Areas of Policy Focus

 
 Women-Owned Small Business (WOSB)

●     Website: www.acq.osd.mil/sadbu/wosb/index.htm 
●     Phone: (703) 588-8631
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The DoD Women-Owned Small Business Program (WOSB) highlights the DoD efforts to achieve the 5% goal for 
prime and subcontract awards to Small Business concerns owned and controlled by women.

The program objectives are: 

●     To facilitate, preserve, and strengthen full participation for WOSB concerns in the DoD acquisition programs for 
goods and services.  

●     Through programs and activities, including outreach and technical assistance, support the growth of women-
owned small business concerns. 

 HBCU/MI Technical Assistance Program

●     Website: www.acq.osd.mil/sadbu/hbcumi/Home.htm 
●     Phone: (703) 588-8631

 

This office oversees the HBCU/MI programs of the military services and other defense agencies. Their information is 
also collected and compiled into an annual report that is sent to several Presidential Advisory Boards.

 
 Comprehensive Subcontracting Plan Test Program

●     Website: www.acq.osd.mil/sadbu/csp/index.html 
●     Phone: (703) 588-8631
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The DoD Comprehensive Subcontracting Plan Test Program authorizes the negotiation, administration, and reporting of 
subcontracting plans on a plant, division, or company-wide basis as appropriate. The purpose of the test is to determine 
whether comprehensive subcontracting plans will result in increased subcontracting opportunities for Small and 
Disadvantaged Business while reducing the administrative burdens on contractors.

 
Regional Councils

●     Website: www.acq.osd.mil/sadbu/programs/regional/index.html 
●     Phone: (703) 588-8631

 

The DOD Regional Councils for Small Business Education and Advocacy are a nationwide network of small business 
specialists organized to promote the National Small Business Programs of the United States.

 
 Veteran-Owned Small Business Program

●     Website: www.acq.osd.mil/sadbu/programs/veterans/index.htm
●     For other sources of information please contact the Veterans Corporation at www.

veteranscorp.org 
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The Department of Defense (DoD) has undertaken an aggressive outreach effort to identify small business concerns that 
are owned and control by veterans and service-disabled veterans. The purpose of the DoD outreach effort is to improve 
prime and subcontracting opportunities for veteran and service-disabled veteran owned small business concerns. The 
DoD believes that the sacrifices made by veterans in the service of our country needs to be recognized at all levels of 
government. Moreover, the Defense Department is committed to make the maximum practicable prime and 
subcontracting opportunities available to such firms.

 
HUBZones

●     Website: www.acq.osd.mil/sadbu/programs/hubzones/index.htm
●     Comprehensive HUBZONE information can be obtained from SBA HUBZONE. 
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DEPARTMENT OF DEFENSE FEDERAL AGENCIES  
AND INDUSTRY CONFERENCE SCHEDULE 

(Dates and Events are Subject to Change)

Date City State Type of Conference Sponsor Contact Point

30 Nov - 1 Dec Perry GA

2nd Annual Requirements 
Symposium 
http://www.wrcoc-aic.org 
http://pkec.robins.af.mil 

The Warner Robins 
Area Chamber of 
Commerce, 
Aerospace Industry 
Committee and Air 
Logistics Center

Zack Osborne 
Program Manager 
Georgia Tech Procurement 
Assistance Center 
478-953-1460 
zack.osborne@edi.gatech.
edu 

30 Nov - 2 Dec Arlington VA

8th Annual US Army 
Corps of Engineers Small 
Business Conference

US Army Corps of 
Engineers
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Publications 

 
Selling to the Military 

This handbook is an introduction to the broad subject of contracting with agencies of 
DoD. It is intended to be useful to those who manage the marketing efforts of small 
businesses, especially firms that have not previously had government contracts. The 
handbook contains general information about contracting. It provides lists of products 
and services, keyed to particular major buying offices, and it also provides a 
geographically arranged list of all DoD buying offices. 

Subcontracting Opportunities with DoD Major Prime Contractors

This directory provides the names and addresses of DoD prime contractors and the 
names and telephone numbers of Small Business Liaison Officers (SBLOs), who are 
contractor employees responsible for the success of subcontracting programs at 
various plant sites. Also, this directory cites products and services supplied to the 
DoD.

Small Business Specialists

The location of Army, Navy, Air Force, Defense Logistics Agency, and other DoD 
procurement and contract management offices, together with the names of the Small 
Business Specialists, are listed in this publication by state and city, alphabetically.

Guide to DoD Contracting Opportunities

This publication offers a step-by-step guide to doing business within the DoD arena.

Other Publications

DISA Deskbook  
DoD Contract Consolidation Report
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Policies 

Quick Links:

 Regulations 
 Legislation 
 Memorandums of Understanding and Partnership Agreements 
 Other Policy Directives

REGULATIONS

Defense Federal Acquisition Regulation Supplement (DFARS) 
DFARS Part 219 - Small Business and Small Disadvantaged Business Concerns 
DFARS Part 226 - Other Socioeconomic Programs 
DFARS Part 252.219 - Clauses 
DFARS Appendix I - DoD Pilot Mentor-Protégé Program 

DFARS Class Deviations  

CD 2004-O0001 - Suspension of the Price Evaluation Adjustment for Small Disadvantaged 
Businesses

CD 2003-N0001 - Request for Deviation from DFARS 230.7002  
CD 2003-O0001 - Suspension of the Price Evaluation Adjustment for Small Disadvantaged 
Businesses 
CD 2002-O0002 - Suspension of the Price Evaluation Adjustment for Small Disadvantaged 
Businesses 
CD 2001-O0001 - Suspension of the Price Evaluation Adjustment for Small Disadvantaged 
Businesses 
 

Federal Acquisition Regulation (FAR) 
FAR Part 19 - Small Business Programs 
FAR Part 52.219 - Small Business Programs Provisions and Clauses
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Other Code of Federal Regulations (CFR) (Selected Sections) 
32CFR169 - Part 169a Commercial Activities Program Procedures 
32CFR392 - Part 392 Director of Small and Disadvantaged Business Utilization

 
LEGISLATION 

United States Code (Codification of Public Law) 

Major Public Laws 

●     Federal Acquisition Reform Act of 1996 (Clinger-Cohen Act)
●     Small Business Innovation Research Program (P.L. 106-554)
●     Federal Acquisition Streamlining Act of 1994
●     Small Business Research and Development Enhancement Act (P.L. 102-564)
●     Defense Department Mentor-Protégé Program (P.L. 101-510)
●     Women's Business Ownership Act (P.L. 100-533)
●     Base Closure and Realignment Act (P.L. 100-526)
●     Small Business Act (P.L. 85-536) 15 U.S.C. 631 et seq

 
MEMORANDUMS OF UNDERSTANDING AND PARTNERSHIP AGREEMENTS

DoD - SBA Partnership Agreement - 8(a) Program

The partnership agreement provides Department of Defense contract activities with a greater 
amount of involvement and responsibility in awarding 8(a) contracts. The agreement 
streamlines and adds flexibility to the 8(a) program creating greater opportunity for DoD 
activities to select and award 8(a) contracts.

 
OTHER POLICY DIRECTIVES
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White House  
(Executive Orders) 
(President's Management Agenda on Small Business) 

Office of Management and Budget  
OMB Circular A-76 
(Other OMB Circulars)

Office of Federal Procurement Policy (OFPP) 

●     OFPP Policy Letter 80-1 Public Law 95-507 January 24, 1980 - Agency Coordination with the Small 
Business Administration Resident Procurement Center Representatives 

●     OFPP Policy Letter 80-2 Regulatory Guidance on Section 211 of Public Law 95-507 April 29, 1980 - 
Utilization of Small Business and Small Disadvantaged Business Concerns 

●     OFPP Policy Letter 80-4 April 29, 1980 - Women's Business Enterprise Program 
●     OFPP Policy Letter 99-1 Small Business Procurement Goals November 8, 1999 
●     OFPP Policy Letter 79-1 March 7, 1979 - Implementation Guidance on Section 15(k) of the Small 

Business Act and Organization Placement and Functions of the Office of Small and Disadvantaged 
Business

Department of Defense (DoD) 

●     DoD 4100.15 Commercial Activities Program 
●     DoD Directive 4205.1 - DoD Small Business and Disadvantaged Business Utilization Programs 
●     DoD 4205.1-M - Selling to the Military 
●     DoDD Directive 5134.4 - Director of Small and Disadvantaged Business Utilization 
●     5025.1-M - DoD Directives System Procedures 
●     7750.5 - Management and Control of Information Requirements
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 Small Business Program Goals 
 Small Business Program Performance History 
 Federal Supply/Service Class Awards (FSC)

SMALL BUSINESS PROGRAM GOALS 

 
Prime Contracting Goals FY 2003 FY 2004

Small Business 23.0% 23.0% 

HUBZone Small Business 3.0% 3.0% 

Service-Disabled Veteran-Owned Small Business 3.0% 3.0%

Small Disadvantaged Business * 5.2% 5.7%

Women-Owned Small Business 5.0% 5.0%

Historically Black Colleges & Universities and Minority Institutions ** 5.0% 5.0%
 
Subcontracting Goals FY 2003 FY 2004

Small Business 40% 42.0%

HUBZone Small Business *** ***

Service-Disabled Veteran-Owned Small Business 3.0% 3.0%

Small Disadvantaged Business 5.0% 5.0%

Women-Owned Small Business 5.0% 5.0%

Historically Black Colleges & Universities and Minority Institutions ***** 5.0% 5.0%

* Small disadvantaged business awards include 8(a) awards. 

** Base for HBCU/MI measurement is awards to Higher Educational Institutions 

http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/statistics/goals.htm (1 of 4)7/6/2005 1:12:44 PM

javascript:if(confirm('http://extranet.acq.osd.mil/sadbu/  \n\nThis file was not retrieved by Teleport Ultra, because it is addressed on a domain or path outside the boundaries set for its Starting Address.  \n\nDo you want to open it from the server?'))window.location='http://extranet.acq.osd.mil/sadbu/'
javascript:if(confirm('http://extranet.acq.osd.mil/sadbu/  \n\nThis file was not retrieved by Teleport Ultra, because it is addressed on a domain or path outside the boundaries set for its Starting Address.  \n\nDo you want to open it from the server?'))window.location='http://extranet.acq.osd.mil/sadbu/'
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/statistics/goals_printerfriendly.htm


DoD Program Goals and Statistics

*** HUBZone subcontracting program does not require a DoD-wide goal but  
requires the negotiation of HUBZone goals in all DoD contracts and subcontracts  
that require "Small Business Subcontracting Plans." 

**** Defense Components are not required by DoD to establish separate HBCU/MI  
subcontracting targets. Instead these awards should be included when developing  
the subcontracting targets for Small Disadvantaged Business. 

 
SMALL BUSINESS PROGRAM PERFORMANCE HISTORY

 
Prime Contract Awards

Dollars in Billions 

Fiscal 
Year

Total 
Prime

SB 
Awards

% of 
Total

SDB 
Awards

% of 
Total

WOSB 
Awards 

% of 
Total

HUBZone 
Awards 

% of 
Total 

SDVOSB 
Awards 

% of 
Total 

2003 $187.5 $42.0 22.4 $11.8 6.3 $4.7 2.5 $2.9 1.6 $0.3 0.2

2002 $157.1 $33.3 21.2 $9.1 5.8 $4.1 2.6 $1.7 1.1 $0.2 0.1

2001 $135.8 $28.3 20.8 $7.8 5.7 $3.0 2.2 $1.1 0.8 $0.1 0.1

2000 $122.4 $26.9 21.9 $7.0 5.7 $2.6 2.1 $0.5 0.4 N/A **

1999* $116.7 $25.1 21.5 $7.0 6.0 $2.3 1.9 $0.0 0.0 N/A **

1998 $109.7 $23.0 21.0 $6.5 6.0 $2.0 1.8 N/A ** N/A **

1997 $106.9 $24.5 22.9 $6.7 6.3 $1.8 1.7 N/A ** N/A **

1996 $109.5 $25.4 23.2 $6.9 6.3 $2.0 1.8 N/A ** N/A **

1995 $110.0 $25.3 23.0 $6.9 6.2 $2.0 1.8 N/A ** N/A **

1994 $112.0 $24.8 22.1 $6.1 5.5 $1.9 1.7 N/A ** N/A **

1993 $116.0 $24.9 21.4 $6.2 5.3 $1.7 1.5 N/A ** N/A **

1992 $117.2 $24.0 20.5 $5.2 4.4 $1.6 1.4 N/A ** N/A **

1991 $125.9 $25.9 20.6 $4.4 3.5 $1.5 1.2 N/A ** N/A **

1990 $123.8 $24.0 19.3 $4.1 3.4 $1.3 1.1 N/A ** N/A **

1989 $120.0 $22.8 19.0 $4.0 3.3 $1.3 1.1 N/A ** N/A **

SB=Small Business, WOSB=Women-Owned Small Business, SDB=Small Disadvantaged Business, 
HUBZone=Historically Underutilized Business Zone, SDVOSB=Service-Disabled Veteran-Owned 
Small Business

* FY 1999 is the first year that GSA Federal Supply Schedule awards are included. 

** Data not available. 
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Subcontract Awards

Dollars in Billions 

Fiscal 
Year

Total 
Prime

SB 
Awards

% of 
Total

SDB 
Awards

% of 
Total

WOSB 
Awards 

% of 
Total

HUBZone 
Awards 

% of 
Total 

SDVOSB 
Awards 

% of 
Total 

2003 $86.5 $32.0 37.0 $4.1 4.7 $4.2 4.8 $0.9 1.0 $0.3 0.3

2002 $75.5 $25.8 34.1 $3.5 4.6 $3.3 4.3 $0.6 0.7 $0.2 0.3

2001 $60.5 $23.5 38.8 $3.0 4.9 $2.5 4.1 $0.3 0.5 $0.07 0.1

2000 $54.9 $21.6 39.4 $3.0 5.4 $2.3 4.3 $0.2 0.3 N/A --

1999 $52.3 $21.5 41.0 $2.9 5.6 $2.0 3.9 $0.0 0.1 N/A --

1998 $53.1 $22.3 41.9 $3.0 5.6 $2.4 4.5 N/A -- N/A --

1997 $54.4 $22.5 41.4 $3.0 5.6 $1.9 3.4 N/A -- N/A --

1996 $47.4 $19.8 41.8 $2.8 5.9 $1.6 3.3 N/A -- N/A --

1995 $45.0 $19.2 42.5 $2.6 5.8 $1.2 2.7 N/A -- N/A --

1994 $45.4 $17.4 38.3 $2.3 5.0 $1.0 2.3 N/A -- N/A --

1993 $44.9 $16.9 37.6 $1.9 4.3 $0.9 2.1 N/A -- N/A --

1992 $47.3 $18.2 38.4 $1.8 3.8 $0.8 1.7 N/A -- N/A --

1991 $57.1 $19.4 34.0 $1.5 2.7 $0.8 1.4 N/A -- N/A --

1990 $54.7 $21.5 39.3 $1.6 2.9 N/A -- N/A -- N/A --

1989 $56.0 $22.0 39.3 $1.3 2.3 N/A -- N/A -- N/A --

SB=Small Business, WOSB=Women-Owned Small Business, SDB=Small Disadvantaged Business, 
HUBZone=Historically Underutilized Business Zone, SDVOSB=Service-Disabled Veteran-Owned 
Small Business

 
FEDERAL SUPPLY/SERVICE CLASS AWARDS (FSC)

 
Federal Supply/Service Class Awards (FSC) provides historical information on awards by FSC in the 
following areas: Research, Development and Engineering, Supplies and Equipment or Services and 
Construction.
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FAQs 

  

Q: If I have further questions about participating in the SBIR/STTR Programs, whom should I 
contact?

A: 
The DoD SBIR/STTR help desk, at 1-866-724-7457. 

SBIR/STTR Home page 
  
Q: Does the OSD SADBU office award contracts?

A: 

No. The vast majority of DoD contracts are awarded by DoD field organizations. SADBU publishes two 
useful guides to these organizations -- Small Business Specialists, which lists the small business points 
of contact for each organization, and Selling to the Military, which describes the principal interests of 
each organization. Both guides are available in the "Publications" section of this web site.

  

Q: How do I find the Federal Supply Classification Code (FSC) or the North American Industry 
Classification System (NAICS) code?

A: 

It is helpful to know the Federal Supply Classification Code (FSC) for your product or service. Many 
government product/service listings and future procurements are identified by FSC (www.dlis.dla.mil/
h2). 
 
Small Business Size Standard for all Federal Government programs associated with SIC codes have 
been placed by those that SBA has established for industries as described in the North American 
Industry Classification System (NAICS). SBA has established a new table of small business size 
standards based on NAICS (www.census.gov/naics).

  

Q: How do I do obtain a DUNS Number and register in the Centralized Contractor Registration 
(CCR) System?

A: 

If you do not have a DUNS Number, contact Dun and Bradstreet to obtain one. You must be registered 
in the Centralized Contractor Registration (CCR) System to be awarded a contract from the DoD. CCR 
is a database designed to hold information relevant to procurement and financial transactions. CCR 
affords you the opportunity for fast electronic payment of your invoices.
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Q: How do I register in the Small Business Administration (SBA) Procurement Marketing and 
Access Network (PRO-Net) system?

A: 

The SBA manages the PRO-Net database of small business concerns. Pro-Net is an Internet-based 
database for and about small businesses used by federal government buying offices as well as many 
large DoD prime contractors. We encourage you to determine if your firm qualifies for 8(a), SDB, or 
HUBZone certification while visiting the SBA website. In addition this site provides information about 
other SBA resources including Small Business Development Centers, Service Corps of Retired 
Executives (SCORE), and Women's Business Development Centers.

  
Q: How can I identify current DoD procurement opportunities?

A: 
You can identify current procurement opportunities in your product or service area by checking the 
Federal Business Opportunities website www.fedbizopps.gov. It can also assist you in identifying DoD, 
as well as other Federal procurement opportunities.

  
Q: Where can I find DoD contracting procedures and contract clauses?

A: There are contained in the Federal Acquisition Regulations (FAR) (www.arnet.gov/far) and the Defense 
Federal Acquisition Regulation Supplement (DFARS) (www.acq.osd.mil/dpap/dfars). 

  
Q: How can I get a Federal Supply Schedule (FSS) contract?

A: Many DoD purchases are, in fact, orders on FSS contracts. Contact the General Services Administration 
(GSA) for information on how to obtain a FSS contract: www.fss.gsa.gov.

  
Q: Where can I find additional assistance in the DoD marketplace?

A: 

There are several important resources that are available to assist you in the DoD marketplace: 

●     Procurement Technical Assistance Centers (PTACs) (www.dla.mil/db/procurem.htm) are located 
in most states and partially funded by DoD to provide small business concerns with information 
on how to do business with the Department of Defense. They provide training and counseling on 
marketing, financial, and contracting issues at minimal or no cost. 

●     Small Business Specialists (www.acq.osd.mil/sadbu/publications/sbs/sbs.html) are located at 
each DoD buying activity and can provide assistance on how to market to the DoD. 

●     The DefenseLink website: www.defenselink.mil provides links to the homepages of every DoD 
activity. This information can be invaluable in researching the DoD marketplace and identifying 
your target maket. 

●     Links to DoD Procurement Forecast

  
Q: How do I identify subcontracting opportunities?
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A: 

Regardless of your product or service it is important that you do not neglect our very large secondary 
market, Subcontracting Opportunities with DoD Prime Contractors (www.acq.osd.mil/sadbu/
publications/subdir/index.html). This website lists all major DoD prime contractors by state and 
provides a point of contact (Small Business Liaison Officer) within each firm. We encourage you to 
investigate potential opportunities with these firms. Many also have websites that may be useful and we 
encourage you and them to team with each other. 
 
The SBA's SUB-Net is a valuable source for obtaining information on subcontracting opportunities. 
Solicitations or notices are posted not only by prime contractors, but the SUB-Net is also used by other 
government, commercial, and educational entities.
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Links 

The following pages contain links to assist in doing business with the Department of Defense and other 
Federal Agencies. 

Some of the links lead to resources outside of the Office of Small and Disadvantaged Business Utilization 
(OSADBU). The information provided should not be interpreted as an endorsement, sanction, approval, or 
authorization by OSADBU.

●     DoD SADBU Office Sites
●     DoD Procurement-Related Sites
●     Other Federal Small Business Sites
●     Other Sites of Interest
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Contact Us 

Office of the Under Secretary of Defense AT&L 
Office of Small and Disadvantaged Business Utilization  

Address: 1777 North Kent St. 
Rosslyn Plaza North Suite 9100 
Arlington, VA 22209-2100

  
Phone: 703-588-8631
Fax: 703-588-7561
  
Web: www.acq.osd.mil/sadbu 
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SBA Proposes New Streamlined & Simplified 
Small Business Size Standards 

The U.S. Small Business Administration (SBA) has proposed new small business size standards, which 
would reduce the number of small business size standards from 37 to 10. This effort should reduce size 
standards confusion among small business and government contracting personnel. Since these proposed 
rules will have an impact on small business eligibility, it is imperative that you read the proposed rule, 
identify your company's NAICS codes, and determine how these changes will impact you.

The proposed new small business size standards rule was published in the Federal Register on Friday, 
March 19, 2004, with a sixty-day comment period. You are highly encouraged to offer comments on this 
major SBA proposal. Public comments are due by May 18th. Note: The comment period for the proposed 
rule has been extended through July 2, 2004.

NOTE: The period for public comments regarding this proposal is now closed.

Download proposal here: 
Small Business Size Standards; Restructuring of Size Standards; Proposed Rule. [Federal Register: March 
19,2004 (Volume 69, Number 54)]
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New Defense Transportation Coordination Initiative (DTCI) 

 
"Small businesses will play an important role" in the department's domestic freight program, Earl Boyanton, 
assistant deputy under secretary of defense for transportation policy, said during an Aug. 6 conference call 
with reporters. Small trucking companies play a major role in shipping goods to DOD installations 
throughout the mainland United States, and some are concerned they will be shut out of business 
opportunities under an initiative that promises centralized freight oversight. DTCI is a joint project between 
the under secretary of defense for acquisition, technology and logistics; U.S. Transportation Command; the 
Defense Logistics Agency; and individual services to refine the way DOD manages domestic freight 
shipments. The initiative will transition freight management to a "third-party" coordinator and help DOD 
adopt commercial "best practices," Military Surface Deployment and Distribution Command deputy Bill 
Lucas said in a briefing during an Aug. 4 "industry day" for the program. 

Each shipping entity within DOD currently operates "discreetly," meaning they do not always communicate 
well with each other, Boyanton said. Consequently, there are few attempts to optimize or consolidate 
shipments, he added. "Multiple information systems are deployed by the services and the DLA to do the 
information technology portion of tracking shipments with commercial carriers. There is no collaboration, 
centralized oversight, coordination or control," he continued. DTCI will promote increased coordination 
between "literally thousands" of DOD entities and shipping destinations, greatly improving the efficiency of 
the department's freight management program, Boyanton said. By centralizing DOD's distribution system 
and assigning control to a single company as a coordinator, the initiative also will "improve delivery 
reliability" and "give us better visibility over freight in order to respond to changes in demand, so that we 
can exploit private sector best practices," he said. 

The initiative is analyzing "how our freight traffic moves" within the United States, Boyanton said. The 
analysis will identify proven commercial practices DOD can adopt within its freight management program, 
and it will be used to create "an acquisition plan that will select a nationwide coordinator" that will provide 
management of domestic U.S. freight moves, he continued. Based on the experience of private-sector 
companies that have implemented similar programs, the cost savings for DOD could be over 10 percent -- a 
considerable amount given that domestic transportation expenses fall within the $700 million per year range, 
Boyanton said. Boyanton said the savings generated will fund the initiative. "It has to be either a wash or net 
savings to the department," he added. The initiative will also allow DOD to spend less money on inventory 
levels by eliminating excess supplies, Boyanton explained. "If we can increase the reliability and visibility 
of what's going on in our supply chain, then we know that, from seeing what happens in the private 
sector . . . operating units will have less of a propensity to spend money on inventory," he said.
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New Defense Transportation Coordination Initiative (DTCI)

Other private-sector practices the initiative will examine include "cross-docking, consolidation, pooling, 
[and] mode conversions -- like from air express next day delivery to surface next day delivery," Boyanton 
said. Boyanton also confronted concerns about the recourse individual transporters and contractors will have 
under the refined system when problems arise with contracting activity. Under existing shipping procedures, 
a private transporter is hired by a DOD transportation office and is then "a prime contractor to the Defense 
Department," Boyanton explained. DOD has not yet decided how transporters will have recourse to the 
department once they become a subcontractor to the coordinator, "but before any contract is let that will be 
dealt with," he said. 

The initiative's success can perhaps be determined by a pilot project run by DLA, which has been chosen as 
the launch customer. DLA, which operates 19 depots and handles 75 percent of DOD freight movement, has 
run the pilot project in Georgia, Alabama and Florida for the past three years, Boyanton said. "DLA is 
highly satisfied with the project and that's why they're the launch customer," he continued. A draft 
acquisition strategy and time line are being developed by a contract team composed of DOD, the Logistics 
Management Institute and GENCO, a private third-party logistics provider, Boyanton said. "We're still a 
long way though from literally putting a request for proposals on the street," he said. Boyanton added a 
"sources-sought" request has been issued and is due back Aug. 23. The request asks private-sector sources to 
introduce themselves and list their qualifications. 

Upon receiving the sources-sought list, DOD will draft a solicitation "after the first of the calendar year," 
Boyanton said. In the meantime, DOD will consult with working groups within the "transportation service 
industry -- the carriers, the brokers and forwarders," he added. The final solicitation is expected around the 
middle of next year, "with an award sometime late in the third quarter of next calendar year," he continued.

 
Source: Inside The Pentagon 
August 12, 2004  
Pg. 3 
Reid Mitenbuler
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Bundling Guidebook 

 

The following documents provide a practical guide to the OUSD (AT&L) bundling policy. 

New Policy Memorandum on Contract Consolidation and Bundling

OUSD (AT&L) issues new policy memorandum on contract consolidation and bundling. New DoD 
Benefit Analysis Guidebook developed to assist acquisition planners.

●     Policy Memorandum on Contract Consolidations and Bundling 
Click here for PDF file (214kb) 
Click here for the Memorandum attachment (PDF, 10kb) 
 

●     Contract Consolidation Guide 
Click here for PDF file (208kb) 
 

●     Click here to send an email for corrections/comments regarding the guidebook 
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DoD Value Engineering Program 

 
The DoD Value Engineering Program (VE) is an analytical system aimed at improving performance and 
costs by incentivizing government and industry participants to achieve best value solutions in their business 
relationships. VE’s focus on quality and cost-saving acquisition practices helps ensure that a viable supplier 
base, including a diverse array of small business suppliers, is ready and available to rapidly meet the needs 
of the DoD. A strengthened industrial base is a prime goal of the Under Secretary of Defense (Acquisition, 
Technology & Logistics). VE trained Small business contracting and program management personnel can 
help meet this goal and are invited to explore opportunities and training programs available in Value 
Engineering. 

Links 

Value Engineering homepage.

Defense Acquisition University (DAU) provides residency courses in Value Engineering.

DAU Course Catalog provides summaries for DAU courses.

DAU Continuous Learning Center provides online versions of VE courses.
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Defense Assigns Acquisition and Program Support for CPA

The Secretary of the Defense has assigned to the Secretary of the Army the authority and responsibility for 
the provision of acquisition and program management support to the Coalition Provisional Authority 
(CPA). 

Acquisition support is intended to include the award, administration and oversight of all contracts, grants, 
and other acquistion actions in direct support of the CPA and any successor entity. Program management 
support comprises all aspects of project oversight, including planning, scheduling and execution.

The Secretary of Defense will continue to determine and prioritize the requirements to be supported.

Click here to download a copy of the DoD memorandum.

 

Excerpts from FedBizOpps Regarding Opportunities in Iraq

The excerpt below is from www.fedbizopps.gov ( Frequently Asked Questions) 
 
10. How do I find out about upcoming opportunities related to reconstruction efforts in Iraq? 

The Department of Defense (DoD) is responsible for the repair and continuity of operations of the Iraqi oil 
infrastructure. The Army is the Executive Agent for this mission and the Army Corps of Engineers 
(USACE) is responsible for awarding and managing contracts required to carry out this mission. The DoD 
Contractor Hot Line for expressing interest in procurements involving the repair and continuity of 
operations of Iraqi oil infrastructure is 1-866-461-5171. There will be a competitive procurement. The 
solicitation will be posted at the FBO website, www.fedbizopps.gov. Information can also be obtained 
from the USACE website, www.hq.usace.army.mil/cepa/iraq/iraq.htm. 

DoD has available an online publication, "Selling to the Military," that identifies the research, 
development, and procurement responsibilities of each DoD organizational activity. The publication 
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provides helpful advice for marketing ideas and other relevant information. The site is located at www.acq.
osd.mil/sadbu/publications/selling.

A DoD small business guide that may be helpful is at www.acq.osd.mil/sadbu/publications/sbs/sbs.html. 
The reconstruction effort may encompass everything from power grids, ports, roads, bridges, and 
telecommunications, to schools and health care facilities. The U.S. Agency for International Development 
(USAID) is involved, and has a number of procurement actions planned and in process. Details can be 
found at www.usaid.gov/iraq/about_reconstruction.html.

The US Department of Commerce provides prime contractor POC information for those seeking 
subcontracting opportunities at www.export.gov/iraq. Commerce also has a hotline (1-866-352-IRAQ).

11. Don't all Iraq reconstruction contract opportunities have to be competitive and/or posted to 
FedBizOpps? 

Thank you for your interest in contract opportunities in Iraq. Contract opportunities will be posted at the 
Government point of entry (GPE), Federal Business Opportunities (FBO) at www.fedbizopps.gov unless a 
statutory exception to synopsis requirements as described in the Federal Acquisition Regulation (FAR) 
applies. Specific exceptions to the posting of proposed contract actions at FBO include, but are not limited 
to, requirements where...

●     Disclosure would compromise the national security.  
 

●     There is unusual and compelling urgency.  
 

●     An order is placed under an existing indefinite delivery (e.g., Multiple Agency Contract, 
Governmentwide Acquisition Contract (GWAC), Federal Supply Schedule contract).  
 

●     Perishable subsistence supplies are needed and advance notice is not appropriate or reasonable.  
 

●     The proposed contract action is made under the terms of an existing contract that was previously 
synopsized in sufficient detail.  
 

●     The proposed contract action is authorized or required by a statute to be made through another 
Government agency. This would include acquisitions from the Small Business Administration 
(SBA) using the authority of section 8(a) -- except for competitive 8(a)s as described in FAR 
19.805.  
 

●     The proposed contract action 
- is for an amount NOT expected to exceed the simplified acquisition threshold; 
- will be made through a means that provides access to the notice of proposed contract action 
through the GPE; and 
- permits the public to respond to the solicitation electronically. 
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For comprehensive coverage of statutory exceptions to posting proposed contract actions, please refer to 
FAR 5.202 and FAR 5.205. For exceptions to posting contract award information, refer to FAR 5.301. 
You may access the FAR online at www.acqnet.gov/far. 

This is an official United States Government System for authorized, unclassified use only. Do not discuss, enter, 
transfer, process, or transmit classified/sensitive national security information of greater sensitivity than that for which 

this system is authorized. Send email to Webmaster. 

Last Updated August 17, 2004 
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DoD 2004.4 SBIR SOLICITATION

August 2, 2004: Solicitation was issued for public release
September 15, 2004: DoD will begin accepting proposals

October 15, 2004: Deadline for receipt of proposals by 6:00 a.m. EST 
-- plan ahead and submit early.

Program Solicitation -- This file contains the proposal preparation instructions and requirements, 
program description, definitions, methods of selection and evaluation criteria, and contracting information. 
The Program Solicitation is available in the following formats:

●     HTML format
●     PDF format -- can be viewed using Adobe Acrobat Reader (download it FREE)
●     MS Word 95, 97, and 2000 format 

Important Note: In addition to following the DoD-wide instructions in the Program Solicitation, 
proposers must also follow the specific instructions of the DoD Component (Navy and MDA) to 
which they are applying -- see Solicitation Topics below.

Solicitation Topics -- These files contain topics, the Component-specific instructions and list of 
DoD scientists and engineers who authored the solicitation topics ("Topic Authors"). The files for the 
participating DoD Components -- Navy and MDA are available in the following formats:

Important Note: A list of modifications made to the solicitation since it's release to the internet is available 
here.

 Navy 
Topics

MDA 
Topics

F 
O 
R 
M 
A 
T

HTML HTML

PDF PDF

MS Word MS Word

Technical Questions: Between August 2 and September 14, 2004, you may talk directly with the 
Topic Authors to ask technical questions about the topics. Their names, phone numbers, and e-mail 
addresses are listed within each solicitation topic above. For reasons of competitive fairness, direct 
communication between proposers and topic authors is not allowed starting September 15, when DoD 
begins accepting proposals for this solicitation. However, proposers may still submit written questions 
about solicitation topics through the SBIR/STTR Interactive Topic Information System (SITIS), in which the 
questioner and respondent remain anonymous and all questions and answers are posted electronically for 
general viewing until the solicitation closes. All proposers are advised to monitor SITIS (04.4 Q&A) during 
the solicitation period for questions and answers, and other significant information, relevant to the SBIR 
04.4 topic under which they are proposing.
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Topics Search Engine: Visit the DoD Topic Search website to quickly and easily find topics by 
keyword across all DoD components participating in this solicitation. Once you find a topic of interest to 
you, remember to read the Component-specific instructions for that topic from the table above.

Proposal Preparation and Submission: All SBIR Proposal Cover Sheets and Company 
Commercialization Reports must be prepared and submitted electronically through the DoD SBIR/STTR 
Electronic Submission Web Site http://www.dodsbir.net/submission/, as described in Sections 3.0 and 6.0 
of the program solicitation. For components requiring complete electronic submission, technical proposals 
must be uploaded through the Submission Website.

If you are unable to download any of these files, please contact our Help Desk (by Email, or phone 
866-SBIRHLP (866-724-7457)) for assistance. If you wish to be notified via email of future DoD SBIR/
STTR solicitations and events, then subscribe to our listserv.

 
This page was last modified on August 2, 2004
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DoD SBIR/STTR Help Desk E-Mail Form

Please fill out this form to request help with the DoD SBIR/STTR solicitation. Make sure to fill out ALL of the 
fields so we can better answer your questions. If you need immediate help, then please call the help desk at 
866-SBIRHLP (724-7457). Thank you.

Your Name: Your Email Address: 

Firm Name: Phone Number: 

Questions (Include any relevant URLs): 

  

This page was last modified on February 4, 2002

http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/sbir/help/index.htm7/6/2005 1:17:24 PM

http://www.acq.osd.mil/sadbu/sbir/homepg.htm
http://www.acq.osd.mil/sadbu/sbir/overview/index.htm
http://www.acq.osd.mil/sadbu/sbir/solicitations/index.htm
http://www.dodsbir.net/submission/SignIn.asp
http://www.acq.osd.mil/sadbu/sbir/proposals/index.htm
http://www.acq.osd.mil/sadbu/sbir/contracts/index.htm
http://www.acq.osd.mil/sadbu/sbir/fasttrack/index.htm
http://www.acq.osd.mil/sadbu/sbir/awards/index.htm
http://www.acq.osd.mil/sadbu/sbir/success/index.htm
http://www.dodsbir.net/deskreference/index.asp
http://www.dodsbir.net/deskreference/index.asp
http://www.acq.osd.mil/sadbu/sbir/otherresources/index.htm
http://www.acq.osd.mil/sadbu/sbir/otherresources/index.htm
http://www.dodsbir.com/conference/default.asp
http://www.dodsbir.net/Materials/
http://www.dodsbir.net/
http://www.acq.osd.mil/sadbu/sbir/liaisons/index.htm
http://www.acq.osd.mil/sadbu/sbir/othersites/index.htm
http://www.acq.osd.mil/sadbu/sbir/sitemap/index.htm
http://www.acq.osd.mil/sadbu/sbir/help/index.htm
javascript: document.emailform.reset()


Department of Defense: SBIR/STTR/Fast Track - Webmaster E-Mail Form

 
 
 

• Main Page
• Overview
• Solicitations
• Proposal Submission
• Sample Proposals
• Model Contracts
• Fast Track
• Awards
• Successes
• Contracting & Payment 

Desk Reference
• Commercial & Legal 

Resources
• Conferences & Outreach
• Press Info
• Resource Center
• Acquisition Liaisons
• Other SBIR Sites
• Site Index
• E-mail Help Desk

DoD SBIR/STTR Webmaster E-Mail Form

Please fill out this form to ask questions about or make suggestions for the DoD SBIR/STTR website.

Your Name: Your Email Address: 

Questions or Comments (Include any relevant URLs): 
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 OFFICE OF THE UNDER SECRETARY OF DEFENSE 
3000 DEFENSE PENTAGON 

WASHINGTON, DC 20301-3000 

ACQUISITION AND 
TECHNOLOGY 

GUIDE TO DoD CONTRACTING OPPORTUNITIES 
"A Step-by-Step Approach to the DoD Marketplace" 

 

1. Identify Your Product or Service  

It is essential to know the Federal Supply Class or Service (FSC/SVC) codes [http://www.dlis.dla.mil/h2] and North 
American Industry Classification System (NAICS) codes [http://www.census.gov/naics] for your products or services. 

 

2. Register Your Business 

 Obtain a DUNS Number 

The Data Universal Number System (DUNS) Number is a unique nine character identification. If you do not have a 
DUNS Number, contact Dun and Bradstreet [http://www.dnb.com] to obtain one.  

 Register with Centralized Contractor Registration (CCR/PRO-Net) 

You must be registered in Centralized Contractor Region (CCR) [http://www.ccr.gov] to be awarded a contract from the 
DoD. CCR is a database designed to hold information relevant to procurement and financial transactions. CCR affords 
you the opportunity for fast electronic payment of your invoices. 

On January 1, 2004, CCR assumed all of SBA's PRO-Net search capabilities and functions. Small businesses will now 
only need to register with CCR. 

 

3. Identify Your Target Market within DoD 

The DoD Directorate for Information Operations and Reports (DIOR) [http://www.dior.whs.mil] produces a report (ST28) 
of products and services purchased each fiscal year by the DoD. Data on the ST28 are sorted by FSC/SVC code and 
provide name and location of DoD contracting offices. This report is found at the bottom of the Procurement Statistics 
page [http://www.dior.whs.mil/peidhome/procstat/procstat.htm] and can be cross-referenced with the list of Small 
Business Specialists  [http://www.acq.osd.mil/sadbu/publications/sbs/sbs.html] provided on our website to identify points 
of contact for each target activity. 

 

4. Identify Current DoD Procurement Opportunities 

Identify current procurement opportunities in your product or service area by checking the electronic version of the 
Federal Business Opportunities [http://www.fedbizopps.gov] website, which can assist you in identifying DoD, as well as 
other Federal procurement opportunities. 

 

5. Familiarize Yourself with DoD Contracting Procedures 

Be familiar with Federal Acquisition Regulations (FAR) [http://www.arnet.gov/far] and the Defense Federal Acquisition 
Regulation Supplement (DFARS) [http://www.acq.osd.mil/dpap/dfars ]. 

 



 

 

6. Investigate Federal Supply Schedule (FSS) Contracts 

Many DoD purchases are, in fact, orders on Federal Supply Schedule (FSS) contracts. Contact the General Services 
Administration (GSA) [http://www.fss.gsa.gov] for information on how to obtain a FSS contract. 

 

7. Seek Additional Assistance as Needed 

There are several important resources that are available to assist you in the DoD marketplace: 

 Procurement Technical Assistance Centers  (PTACs) [http://www.dla.mil/db/procurem.htm] are located in most states 
and are partially funded by DoD to provide small business concerns with information on how to do business with the 
Department of Defense. They provide training and counseling on marketing, financial, and contracting issues at minimal 
or no cost. 

 Electronic Business (eBusiness) [http://www.acq.osd.mil/dpap/ebiz] provides assistance on getting started in the 
DoD electronic marketplace. 

 Small Business Specialists  (SBS) [http://www.acq.osd.mil/sadbu/publications/sbs/sbs.html] are located at each DoD 
buying activity and can provide assistance on how to market to the DoD.  

 DefenseLink [http://www.defenselink.mil] provides links to the homepages of every DoD activity. This information can 
be invaluable in researching the DoD marketplace and identifying your target market. 

 Additional procurement-related resources  are located in the Links section of our web site 
[http://www.acq.osd.mil/sadbu/links ]. 

 

8. Explore Sub-contracting Opporunities 

Regardless of your product or service it is important that you do not neglect our very large secondary market, 
Subcontracting Opportunities with DoD Prime Contractors  [http://www.acq.osd.mil/sadbu/publications/subdir/index.html]. 
This website lists all major DoD prime contractors by state and provides a point of contact (Small Business Liaison 
Officer) within each firm. We encourage you to investigate potential opportunities with these firms. Many also have 
websites that may be useful and we encourage you to explore teaming options .  

The SBA's SUB-Net [http://web.sba.gov/subnet] is a valuable resource for obtaining information on subcontracting 
opportunities. Solicitations or notices are posted by prime contractors as well as other government, commercial, and 
educational entities. 

 

9. Investigate DoD Small-Business Programs 

There are several programs that may be of interest to you, such as the DoD Mentor-Protégé Program, the Small 
Business Innovation Research Program, and the Historically Black Colleges and Universities and Minority Institutions 
Program. Information on these and other programs is available on the DoD Small and Disadvantaged Business 
Utilization Office [http://www.acq.osd.mil/sadbu] website.  

 

10. Market Your Firm Well!!! 
After you have identified your customers, researched their requirements, and familiarized yourself with DoD 
procurement regulations and strategies, it is time to market your product or service. Present your capabilities directly to 
the DoD activities that buy your products or services. Realize that, like you, their time is valuable and if the match is a 
good one, you can provide them with a cost-effective, quality solution to their requirements. Good luck!  



Small Business Specialist Handbook

TABLE OF 
CONTENTS

Foreword

Basic Programs

Source Identification

Small Business 

Small Disadvantaged 
Business Program 

Subcontracting 

Federal Procurement 
Conferences 

Counseling and 
Assisting 

Selling to the Military 

FedBiZOpps 

Additional Source of 
Information 

Geographic Areas 

A-K

Alabama 
Alaska  
Arizona  
Arkansas  
Azores 
California  
Colorado  
Connecticut  
Delaware  
District of Columbia  
Florida  
Georgia  
Guam 

 
                                                                                                                                                October 

2002

 

 

 
Small Business Specialists

 

 

 

 

 

http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs.html (1 of 3)7/6/2005 1:17:29 PM

http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_foreword.html
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_basic_programs.html
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_basic_programs.html#Source_Identification
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_basic_programs.html#Small_Business
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_basic_programs.html#Small_Disadvantaged_Business_Program
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_basic_programs.html#Small_Disadvantaged_Business_Program
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_basic_programs.html#Subcontracting
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_basic_programs.html#Federal_Procurement_Conferences
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_basic_programs.html#Federal_Procurement_Conferences
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_basic_programs.html#Counseling_and_Assisting
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_basic_programs.html#Counseling_and_Assisting
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_basic_programs.html#Selling_To_The_Military
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_basic_programs.html#FedBizOpps
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_basic_programs.html#Additional_Sources
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_basic_programs.html#Additional_Sources
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_a-k.htm#ALABAMA
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_a-k.htm#ALASKA
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_a-k.htm#ARIZONA
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_a-k.htm#ARKANSAS
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_a-k.htm#AZORES
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_a-k.htm#CALIFORNIA
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_a-k.htm#COLORADO
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_a-k.htm#CONNECTICUT
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_a-k.htm#DELAWARE
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_a-k.htm#DISTRICT OF COLUMBIA
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_a-k.htm#FLORIDA
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_a-k.htm#GEORGIA
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_a-k.htm#GUAM


Small Business Specialist Handbook

Hawaii  
Idaho  
Illinois  
Indiana  
Iowa  
Kansas  
Kentucky

L-O

Louisiana  
Maine  
Maryland  
Massachusetts  
Michigan  
Minnesota  
Mississippi  
Missouri  
Montana  
Nebraska  
Nevada  
New Hampshire  
New Jersey  
New Mexico  
New York  
North Carolina  
North Dakota  
Ohio  
Oklahoma  
Oregon 

P-W

Pennsylvania  
Puerto Rico  
Rhode Island  
South Carolina  
South Dakota  
Tennessee  
Texas  
Utah  
Vermont  
Virgin Islands  
Virginia  
Washington  
West Virginia  
Wisconsin  
Wyoming 

http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs.html (2 of 3)7/6/2005 1:17:29 PM

http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_a-k.htm#HAWAII
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_a-k.htm#IDAHO
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_a-k.htm#ILLINOIS
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_a-k.htm#INDIANA
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_a-k.htm#IOWA
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_a-k.htm#KANSAS
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_a-k.htm#KENTUCKY
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_l-o.htm#LOUISANA
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_l-o.htm#MAINE
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_l-o.htm#MARYLAND
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_l-o.htm#MASSACHUSETTS
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_l-o.htm#MICHIGAN
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_l-o.htm#MINNESOTA
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_l-o.htm#MISSISSIPPI
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_l-o.htm#MISSOURI
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_l-o.htm#MONTANA
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_l-o.htm#NEBRASKA
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_l-o.htm#NEVADA
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_l-o.htm#NEW HAMPSHIRE
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_l-o.htm#NEW JERSEY
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_l-o.htm#NEW MEXICO
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_l-o.htm#NEW YORK
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_l-o.htm#NORTH CAROLINA
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_l-o.htm#NORTH DAKOTA
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_l-o.htm#OHIO
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_l-o.htm#OKLAHOMA
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_l-o.htm#OREGON
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_p-w.htm#PENNSYLVANIA
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_p-w.htm#PUERTO RICO
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_p-w.htm#RHODE ISLAND
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_p-w.htm#SOUTH CAROLINA
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_p-w.htm#SOUTH DAKOTA
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_p-w.htm#TENNESSEE
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_p-w.htm#TEXAS
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_p-w.htm#UTAH
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_p-w.htm#VERMONT
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_p-w.htm#VIRGIN ISLANDS
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_p-w.htm#VIRGINIA
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_p-w.htm#WASHINGTON
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_p-w.htm#WEST VIRGINIA
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_p-w.htm#WISCONSIN
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_listing_p-w.htm#WYOMING


Small Business Specialist Handbook

Small Business 
Administration 
Regions 

General Services 
Administration 
Regions 

Reader's Comment 
Sheet 

http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs.html (3 of 3)7/6/2005 1:17:29 PM

http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_sbs.htm#Regional_Office_Directory_SBA
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_sbs.htm#Regional_Office_Directory_SBA
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_sbs.htm#Regional_Office_Directory_SBA
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_sbs.htm#Regional_Office_Directory_GSA
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_sbs.htm#Regional_Office_Directory_GSA
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_sbs.htm#Regional_Office_Directory_GSA
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_reader.html
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/sbs/sbs_reader.html


Subcontracting Directory

TABLE OF 
CONTENTS

Foreword

A-K

Alabama 
Alaska  
American Samoa 
Arizona  
Arkansas  
California  
Colorado  
Connecticut  
Delaware  
District of Columbia  
Florida  
Georgia  
Guam 
Hawaii  
Idaho  
Illinois  
Indiana  
Iowa  
Kansas  
Kentucky

L-O

Louisiana  
Maine  
Maryland  
Massachusetts  
Michigan  
Minnesota  
Mississippi  
Missouri  
Montana  
Nebraska  
Nevada  
New Hampshire  
New Jersey  
New Mexico  
New York  
North Carolina  
North Dakota  

DEPARTMENT OF DEFENSE 
OFFICE OF THE SECRETARY OF DEFENSE 

WASHINGTON, DC 20301

 

 

 

Subcontracting Directory

updated: September 2002 

  

Note: Directory update is based on fiscal year 2001 contractor reported 
information. 

http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/index.html (1 of 2)7/6/2005 1:17:31 PM

http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/forword.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/ala.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/alaska.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/amsamoa.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/ari.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/arkansas.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/califor.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/colorado.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/conn.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/del.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/dc.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/fl.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/ga.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/guam.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/hi.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/id.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/il.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/in.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/ia.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/ks.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/ky.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/la.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/maine.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/md.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/mass.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/mich.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/minn.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/mississippi.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/missouri.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/mont.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/nebraska.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/nevada.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/newhamp.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/nj.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/newmex.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/ny.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/ncarolina.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/ndak.htm


Subcontracting Directory

Ohio  
Oklahoma  
Oregon 

P-W

Pennsylvania  
Puerto Rico  
Rhode Island  
South Carolina  
South Dakota  
Tennessee  
Texas  
Utah  
Vermont   
Virginia 
Virgin Island  
Washington  
West Virginia  
Wisconsin  
Wyoming 

Need More 
Information? Email 

Webmaster.

http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/index.html (2 of 2)7/6/2005 1:17:31 PM

http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/ohio.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/okla.html
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/oregon.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/pa.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/prico.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/ri.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/sc.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/sd.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/tn.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/tx.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/ut.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/vermont.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/virgin.html
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/vi.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/washing.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/westvirgin.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/wisconsin.htm
http://permanent.access.gpo.gov/lps57820/www.acq.osd.mil/sadbu/publications/subdir/wyoming.htm
mailto:webmastersadbu@osd.mil?subject=DoD%20Subcontracting%20Directory
mailto:webmastersadbu@osd.mil?subject=DoD%20Subcontracting%20Directory


DoD OSADBU Mentor-Protégé Program

 
Home
Program 
Manager
How to 
Participate 
Program 
Participants
Conferences / 
Events
Success 
Stories
MP In The News
Frequently 
Asked 
Questions
Links
Site Map
Contact Us
SADBU Home

Mentor-Protégé Home

 
Welcome to the Department of Defense (DoD) Mentor-Protégé Web Site! 
It is our plan to bring you news, emerging ideas, examples of best 
practices, notices of impending legislation, and other items that may 
impact our collective ability to reach our goals. 
 

The DoD Mentor-Protégé (MP) Program was enacted in 1990 (Public Law 101-510) under the direction 
of former Senator Sam Nunn and Secretary of Defense William Perry. This program was established to 
provide incentives for (major) DoD prime contractors (Mentors) to help small disadvantaged businesses 
(SDBs), qualified organizations that employ the severely disabled, and women-owned small businesses 
(Protégés) develop technical and business capabilities. The goal of the program is to assist protégés to 
successfully compete for prime contract and subcontract awards. Successful Mentor-Protégé agreements 
provide a winning relationship for the protégé, the mentor and the DoD. Current participants include 
companies specializing in environmental remediation, engineering services and information technology, 
manufacturing, telecommunications, and health care. 
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●     The FY04.4 SBIR Solicitation is now in pre-release. The solicitation will begin accepting 
proposals on September 15, 2004 and will close to proposals on October 15th, 2004 at 
6 a.m. EST.

●     Abstracts of Phase I proposals selected for award from 2003.2 SBIR solicitation
●     Abstracts of Phase I proposals selected for award from 2003 STTR solicitation

 

●     New DoD SBIR/STTR Help Desk phone number: 866-SBIRHLP (866-724-7457).
●     New DoD SBIR/STTR Help Desk E-mail Form for help via e-mail

 

●     The STTR Program has now been reauthorized (P.L. 107-50) through 2009.
●     The SBIR Program has been reauthorized (P.L. 106-554) through 2008.

 

●     The Department of Defense (DoD) SBIR and STTR programs fund a billion dollars 
each year in early-stage R&D projects at small technology companies -- projects that 
serve a DoD need and have commercial applications. 
 

●     Small companies retain the intellectual property rights to technologies they develop 
under these programs. 
 

●     Funding is awarded competitively, but the process is streamlined and user-friendly.

So if you have a great idea for an innovation 
with defense and commercial applications, read on!

The SBIR Program 
provides up to $850,000 in 
early-stage R&D funding 
directly to small technology 
companies (or individual 
entrepreneurs who form a 
company);

The STTR Program 
provides up to $850,000 in 
early-stage R&D funding 
directly to small companies 
working cooperatively with 
researchers at universities 
and other research 
institutions;

Fast Track provides a 
higher chance of SBIR/
STTR award, and 
continuous funding, to 
small companies that can 
attract outside investors. 
For the investors, Fast 
Track offers an opportunity 
to obtain a match of 
between $1 and $4 in DoD 
SBIR/STTR funds for every 
$1 the investor puts in.
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Questions? Please contact the SBIR/STTR Help Desk 
by telephone 866-SBIRHLP (866-724-7457), or Email.

Comments/Suggestions for improving, these 
programs? Please contact the DoD SBIR/STTR 
Program Manager

If you wish to be notified via email of future DoD SBIR/STTR solicitations and events, then subscribe to our listserv.

 
This page was last modified on August 19, 2004 

 
If you encounter problems with this website, please e-mail the webmaster.

 
Security & Privacy Disclaimer
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FAQ

Contact Us

Return to SADBU

Welcome 

In 1974, Congress enacted Section 504 of the Indian 
Financing Act of 1974 (25 U.S.C. § 1544) authorizing the 
payment of a 5% incentive. Section 504 states: 
"Notwithstanding any other provision of law, a contractor 
of a Federal agency under any Act of Congress may be 
allowed an additional amount of compensation equal to 5 
percent of the amount paid, or to be paid, to a subcontractor 
or supplier, in carrying out the contract if such 
subcontractor or supplier is an Indian organization or 
Indian owned economic enterprise as defined in this 
chapter." 

This authority lay dormant for 15 years, until tribal-owned contractors mounted a successful 
effort to convince Congress to provide $8 million annually for the DoD Indian Incentive 
Program in the DoD Appropriations Act.  

The Department of Defense (DoD) Indian Incentive Program (IIP) strives to provide 
opportunities to Indian organizations and Indian-owned economic enterprises, by providing for 
the payment of 5 percent of the amount subcontracted to an Indian organization or Indian-
owned economic enterprise at any sub-tier, when authorized under the terms of the contract. 
DoD contracts with prime contractors that contain the FAR clause 52.226-1, Utilization of 
Indian Organizations and Indian-Owned Economic Enterprises, are eligible for incentive 
payments under the FY 2003 program. For actions after 13 September 2001, sub-tier 
contractors who subcontract to an Indian-owned firm are eligible for the incentive payments 
by the Prime inserting DFARS Clause 252.226-7001 in the contract. These clauses may be 
added at any time during the performance of the contract by the Prime. The definition of an 
"Indian Organization," is the governing body of any Indian tribe or entity established or 
recognized by the governing body of an Indian tribe for the purposes of 25 U.S.C. Chapter 1 
Section 1603. An "Indian-Owned Economic Enterprise," is any Indian-owned (as determined 
by the Secretary of the Interior) commercial, industrial, or business activity established or 
organized for the purpose of profit, provided that the Indian ownership constitutes not less than 
51% of the enterprise.
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Welcome to HBCU/MI

HBCU/MI Home

Contact Us

Return to SADBU

Welcome 

The Department of Defense has entered into agreements with Historically Black Colleges and 
Universities (HBCUs), Hispanic Serving Institutions (HSIs), Tribal Colleges and Universities (TCUs), 
and other minority institutions of higher education. These agreements will enable the Department of 
Defense (DoD) to provide technical assistance to minority institutions on the Department of Education's 
annual listing of Accredited Postsecondary Minority Institutions as required by Section 2323, Title 10 U.
S.C. and Executive Orders: 13256 (HBCU),13230 (HSI), and 13270 (TCU).

HBCU/MI Executive Summary

HBCU/MI Program Managers

Glossary

Links
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Welcome to Regional Councils

Regional Councils 
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Contact Us
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●     The DOD Regional Councils for Small Business Education and Advocacy are a nationwide 

network of small business specialists organized to promote the National Small Business Programs 
of the United States. 

 
Northeast / Mid-Atlantic / District of Columbia /  

Southeastern / North Central / South Central /  
Pacific Northwest / Western 

●     There are eight Regional Councils sponsored by the DOD Office of Small and Disadvantaged 
Business Utilization (SADBU) governed by individual by-laws. Membership is open to small 
business advocates from the DOD and civilian agencies. Non-voting membership is extended to 
personnel representing small business interests such as Small Business Development Centers and 
Procurement Technical Assistance Centers. Some Councils invite the Small Business Liaison 
Officers representing prime contractors in an effort to promote small business subcontracting. The 
DOD Office of SADBU is an active participant and advisor to each Council; however, each 
Council establishes its own committee structure, meeting schedules and agendas.  
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Welcome to Regional Councils

●     The Councils' primary objective is to promote the National Small Business Programs to include 
small, historically underutilized business zone (HUBZone) small, small disadvantaged, women-
owned small, veteran-owned small business concerns and historically black colleges and 
universities, minority institutions and tribal colleges. Additional objectives include promoting the 
exchange of ideas and experiences, and general information among small business specialists and 
the contracting community; developing closer relationships and better communication among 
Government entities and the small business community; and staying abreast of statutes, policies 
regulations, directives, trends and technology affecting the Small Business Program. 

This is an official United States Government System for authorized, unclassified use only. Do not discuss, enter, 
transfer, process, or transmit classified/sensitive national security information of greater sensitivity than that for which 

this system is authorized. Send email to Webmaster. 
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Welcome to Veteran Owned Small Business

VOSB Home

Return to SADBU
Welcome 

The Department of Defense (DoD) has an outreach effort to identify 
small business concerns that are owned and controlled by veterans and 
service-disabled veterans. The purpose of the DoD outreach effort is to 
improve prime and subcontracting opportunities for veteran and service-
disabled veteran owned small business concerns. The DoD understands 
that the sacrifices made by veterans in the service of our country need to 
be recognized at all levels of government. The Defense Department 
supports prime and subcontracting opportunities for veteran small 
businesses.

Interim Rules:

Procurement Program for Service-Disabled Veteran-Owned Small Business Concerns; 
Small Entity Compliance Guide; Interim Rules 
 
The Civilian Agency Acquisition Council and the Defense Acquisition Regulations Council 
(Councils) have agreed on an interim rule amending the Federal Acquisition Regulation 
(FAR) to implement Section 308 of the Veterans Benefits Act of 2003, Procurement 
Program for Small Business Concerns Owned and Controlled by Service-Disabled Veterans 
(Pub. L. 108-183). 

48 CFR Parts 2, 5, 6, et al. 

Additional Resources: 

●     Department of Veteran Affairs
●     Center for Veterans Enterprise is a small business division of the VA Office of Small and 

Disadvantaged Business Utilization.
●     SBA Veterans Business Development
●     Contact The Veterans Corporation for training, lending, and other assistance.
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Welcome to HUBZones

HUBZones Home

Return to SADBU
Welcome 

●     Comprehensive HUBZONE information can be obtained from SBA 
HUBZONE
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Executive Summary

Many small businesses consider contract consolidation a threat to their existence.
When government requirements—in this case, those of the Department of De-
fense (DoD)—are combined into a single, larger requirement that small busi-
nesses believe they cannot perform, those businesses look for relief. In two
meetings with the House of Representatives Small Business Committee in 1999,
they did just that. Concerned committee members asked DoD to study the effect
of consolidations on small business. DoD pledged to perform the study and report
back to the committee in six months.

DoD then asked the Logistics Management Institute (LMI) to investigate the
problem and prepare a report by the fall of the year 2000. This report is presented
in fulfillment of that pledge.

In the absence of direct data on the extent and effects of consolidations, we inves-
tigated 10 randomly1 selected instances from a pool of examples from the Military
Departments and the Defense Logistics Agency. Although the findings regarding
them are not statistically significant, those 10 cases indicated some clear and pro-
nounced trends that can be safely used to guide future DoD actions.2

“Contract consolidation” and “bundling” are two important terms that require
clarification for the purposes of this study. To begin with, they are not synony-
mous.

                                    
1 Unrestricted random sampling was used to select a probability sample of consolidated con-

tracts for each Military Department and the Defense Logistics Agency. This approach afforded
each contract within the population an equal probability of being selected.

2 No statistics are available to indicate what the true size of the population of contract con-
solidations may be. Furthermore, the set of contract consolidations identified for this study by the
Military Departments and the Defense Logistics Agency, and from which the LMI study sample of
10 cases was selected, is not alleged to be either complete or exhaustive. A randomly selected
sample of only 10 items from a population of unknown (but arguably quite large) size cannot, as a
matter of statistical principles, render any findings or conclusions that can be characterized as sig-
nificant—that is, representative of the true state of nature in the underlying population—to any
level of confidence.
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Here’s why:

Contract consolidation is the broader of the two terms. A 1996 DoD memoran-
dum3 defines it as the “… consolidation of several contracts or requirements into
a single larger contract.…” Therefore, a consolidated contract must meet two cri-
teria. It must

u be consolidated from several contracts or requirements and

u result in one contract.

The definition of a bundled contract under the Small Business Reauthorization
Act is more complex. The Small Business Reauthorization Act states that a bun-
dled contract

u consolidates two or more procurement requirements,

u involves a previous contract performed by small business,4

u results from a solicitation for one contract, and

u is unsuitable for award to a small business.5

A consolidated contract can be suitable for award to a small business—when it is
unsuitable it is a bundled contract.

We found that most of the consolidated contracts we scrutinized did not meet the
statutory definition of bundling. We found some instances in which small busi-
nesses were precluded from participating and other instances in which DoD ac-
tions mitigated some potential negative effects on small businesses.

DoD depends upon private business—both large and small—for most products
and services it needs to perform its mission. For example, last year DoD made
purchases totaling $112.2 billion for products and services from private domestic
business.

Of the $112.2 billion in DoD purchases from private domestic businesses in
FY99, $88.6 billion was acquired from large businesses while $23.6 billion, or 21
percent, came from small businesses. For that same year, DoD has identified
                                    

3 Deputy Secretary of Defense John White revised DoD’s policy on contract consolidation in
an October 28, 1996 memorandum.

4 The legislation states that a “bundled contract” is composed of “separate smaller contracts.”
“15 U.S.C. §632 (o)(3) Separate smaller contract—The term ‘separate smaller contract,’ with re-
spect to a bundling of contract requirements, means a contract that has been performed by one or
more small business concerns or was suitable for award to one or more small business concerns.”

5 “Unsuitable for award,” under the Small Business Act, refers to the diversity, size, or spe-
cialized nature of the elements of the performance specified; the aggregate dollar value of the an-
ticipated award; the geographical dispersion of the contract performance sites; or any combination
of the latter factors.
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5,760 separate large business firms, 18,581 small businesses, and 4,677 small dis-
advantaged businesses that received DoD prime contract awards exceeding
$25,000. The percentage of work going to small business and the number of small
business firms working for DoD have both remained relatively unchanged over
the past five years.

Public policy has always required that the federal acquisition process be open to
all qualified sources, affording them an opportunity to participate in government
work. Recent legislative changes have encouraged agencies to streamline that
process through techniques such as the use of purchase cards and greater utiliza-
tion of multiple-award indefinite-delivery/indefinite-quantity (IDIQ) contracts
under which multiple sources are competitively established to make offers on fu-
ture requirements—as well as by raising the dollar limit for the use of purchasing
procedures.

At the same time that these streamlined and more commercial-like procedures
have been taking hold, DoD has been feeling the effects of other influences. Or-
ganizational and base closures and realignments, outsourcing of commercial ac-
tivities, and—especially—downsizing of the acquisition work force have all been
occurring.

Contract consolidation can produce greater administrative efficiencies, for both
DoD and its contractors. Yet, no definitive way now exists to identify when con-
tract consolidation occurs, whether it actually confers efficiencies, and how it af-
fects small and large businesses. And we have no way of determining whether
consolidations are increasing in the aggregate across DoD.

Our study attempted to identify instances of contract consolidation and to conduct
case studies of a limited but representative (in an inclusionary but not statistical
sense) number of those consolidations. On the basis of these case studies, we have
sought to observe the

u effect of consolidation on small business participation in DoD work,

u benefits of consolidation to DoD,

u methodology for identifying those benefits and weigh them against any
reduction in small business opportunities, and

u techniques employed to mitigate any negative effects on small businesses.

To that end, we compiled as inclusive a pool of potential contract consolidations
as we could develop from the following sources:

u The Small Business Administration contract bundling reporting system
(ALERT).
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u Cases known to the DoD Small and Disadvantaged Business Utilization
representatives.

u Contract actions we submitted to the associated buying offices on the basis
of two indicators of consolidation: increased contract values and increased
utilization of IDIQ awards. Buying offices were asked to identify contracts
that had been consolidated or were in the process of being consolidated.

The pool of potential consolidations consisted of 718 contracts or solicitations.
Ten cases of consolidation were drawn at random from that group—three from
each Military Department and one from the Defense Logistics Agency (DLA).
These cases had the following characteristics: 9 of the 10 contracts were for serv-
ices and 1 was for a product; 4 were definitive contracts while 6 were IDIQ con-
tracts; the lowest contract value was $100,000 while the highest has a potential
value of $1 billion; and 5 were valued between $1.5 million and $7.5 million and
3 between $65 million and $87 million. The contracts selected ranged from those
for routine construction requirements to those for the more complex requirements
for integrating a satellite control network.

As a result of site visits by the study team and document reviews at the contract-
ing organizations, we found the environments shown in Table ES-1 before and
after consolidation.

u In the first three cases in Table ES-1, small businesses were awarded con-
solidated contracts by the Air Force, Army, and DLA that were held pre-
viously by other small businesses. These contracts were for routine
construction services and jet engine tube assemblies. The Army award
went to a large business in a subsequent recompetition of the consolidated
requirement.6 Since federal regulations do not require subcontracting plans
from small business prime contractors, no subcontracting data were avail-
able for these contracts.

u In the fourth case, a large business won a consolidated contract from the
Navy to operate and maintain training ranges. This contract was previ-
ously performed by another large business, but work that could have been
included in the consolidated contract was “broken out” for a small disad-
vantaged business incumbent. After consolidation, both small and large
businesses are participating as subcontractors under this prime contract.

u In cases five and six, work previously awarded by the Army to numerous
small and large businesses was consolidated into larger multiple-award
contracts held by both small and large businesses. These firms provide
field upgrades and maintenance for tactical vehicles as well as engineering
and logistical support services. Set-asides and reservations were used to

                                    
6 Small and large businesses are participating as subcontractors under the recompeted prime

contract.
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ensure small business participation. After consolidation, small and large
businesses are participating as subcontractors under the prime contract.

Table ES-1. Pre- and Post-Consolidation Recipients of Ten Selected Contracts

Military
Service

or
agency Product or service

Before con-
solidation–

contract
awarded to

After consoli-
dation–con-

tract awarded
to:

After consoli-
dation–sub-

contracta

awarded to:

1. Air Force Routine construction SB SB N.A.b

2. Army Routine construction SB SB (recom-
peted award
to LB)

N.A.b

3. DLA Jet engine tube as-
semblies

SB SB N.A.b

4. Navy Operation and main-
tenance of training
ranges

LB LB SB & LB

5. Army Field up-
grades/maintenance
of tactical vehicles

SB & LB SB & LB SB & LB

6. Army Engineering and lo-
gistical support serv-
ices

SB & LB SB & LB SB & LB

7. Navy Housing maintenance SB & LB LB SB & LB

8. Navy Technical and finan-
cial management
support services

SB & LB LB SB & LB

9. Air Force Operation and main-
tenance of communi-
cation systems

SB & LB LB SB & LB

10. Air Force Satellite control net-
work integration

SB & LB LB SB & LB

Note: SB = small business; LB = large business; N.A. = information not available.
a Standard Form 294, the primary data collection form for subcontracting, does not document

the number of small businesses involved in subcontracting.
b Federal regulations do not require subcontracting plans from small business prime contractors.

u In the seventh case, awards previously made to small and large businesses
for Navy housing maintenance were consolidated, and an award was made
to a large business. However, not all of the requirement was consolidated,
and some small business work was broken out. After consolidation, small
and large businesses are participating as subcontractors under the prime
contract.
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u Finally, in one Navy contract (case 8 in the table) and two Air Force con-
tracts (cases 9 and 10), we found contract bundling. In all three cases, in-
dividual contracts had been awarded to both small and large businesses,
but for a variety of reasons, consolidation produced requirements that
were “unsuitable” for small business participation. After consolidation, all
three contracts had small and large businesses participating as subcon-
tractors. 7

Before the consolidation effort, small businesses were involved as prime con-
tractors (but not necessarily as the exclusive prime) in 9 of the 10 cases. Follow-
ing consolidation, small businesses were selected as prime contractors in 5 of the
10 cases. The consolidated work involved fewer prime contractors and culminated
in larger and longer contracts. In 8 of the 10 cases, the number of prime contract-
ing opportunities decreased from multiple contractors to a single prime contractor.

Three of the 10 cases of consolidation constituted “bundling,” since the consoli-
dated requirement was unsuitable for award to small business. We noted some,
but only limited, evidence of lower prices or reduced acquisition cycle time fol-
lowing consolidation.

In some instances, contracting activities instituted explicit actions to mitigate po-
tential negative impacts on small business. Those actions included insertion of
aggressive small business subcontracting goals in the large business’s prime con-
tract, recognition of subcontracting plans as a source-selection criterion, use of
award fees for meeting or exceeding small business goals, and breakout of other-
wise consolidated requirements for performance by small businesses. However,
the process for ensuring contractor compliance with subcontracting goals still
needs improvement.

DoD uses consolidated contracts to improve customer satisfaction, simplify pro-
gram management, compensate for reductions in the acquisition work force, and
gain efficiencies that reduce other costs of awarding and administering contracts.
A benefit analysis is critical to ensuring that inappropriate consolidations that do
not substantially improve efficiency for DoD or that cause considerable loss of
opportunity for small business do not occur. We found no uniform methodology
or guidelines for performing a benefit analysis to support consolidation decision-
making or to validate realized consolidation savings. Consequently, when deci-
sions regarding consolidation are made, care must be taken that they are made in a
consistent manner.

                                    
7 See Appendix B for a detailed summary of each case.
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Chapter 1   
Introduction

STUDY BACKGROUND

This Logistics Management Institute (LMI) report resulted from the House of
Representatives Small Business Committee hearings on contract “bundling” con-
ducted on August 4 and November 4, 1999.1,2

Two years before those hearings, Congress enacted the Small Business
Reauthorization Act (SBRA) of 1997 (P.L. 105-135).

SBRA’s major elements include

u a definition of contract bundling, 3

u a requirement that agencies show measurably substantial benefits to jus-
tify bundling,

u a provision for small business joint venture arrangements, and

u a process for the Small Business Administration (SBA) to initiate appeals
to up to the agency-head level.4

At the House hearings, committee members expressed concern about the effects
of large contract consolidations on the Department of Defense’s (DoD’s) ability
to meet its small business goals. During both hearings, committee members took
note of the testimony of several dissatisfied small business representatives who
argued that small businesses have neither the resources nor the experience to
compete for the larger, consolidated contracts. The small business representatives
further argued that contract bundling would put thousands of small firms out of
business and decrease the quality of service to the federal government.

                                    
1 The August 4th hearings are documented at

www.house.gov\smbiz\hearings\106th\1999\990804
2 The November 4th hearings are documented at

www.house.gov\smbiz\hearings\106th\1999\991104
3 Appendix A presents definitions of consolidation and bundling as used in this report.
4 In August 2000, the House Committee introduced legislation that would require the SBA

Administrator to determine whether contract bundling actually achieves the savings that federal
agencies assume. The bill would also require the Administrator to maintain a database for tracking
the number of small businesses that are displaced as prime contractors because of contract bun-
dling.
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DoD representatives also testified at both hearings, citing the following benefits
from consolidating contracts:

u DoD management efficiencies

u Economies of scale

u Contractor management efficiencies.

At the November hearing, the Principal Deputy Under Secretary of Defense for
Acquisition, Technology and Logistics testified that DoD’s policy for consolidat-
ing contracts provides guidance for ensuring small business participation in DoD
contracts and that DoD’s contracting goal is to strike the appropriate balance be-
tween the greater efficiency that contract consolidation might bring and the need
to offer small business a fair opportunity to compete for government business.

To help determine the impact of contract consolidation on small businesses, DoD
asked the committee for assistance in developing study parameters. The request
for congressional assistance came with a pledge from DoD to conduct a study and
deliver a report within six months. This report fulfills that pledge.

STUDY APPROACH

The study that was conducted had six specific objectives:

u Determine the effect of contract consolidations on small businesses as
prime contractors and as subcontractors.

u Identify any projected benefits to DoD from contract consolidations.

u Single out benefits achieved to date by DoD as a result of consolidations.

u Assess the effect of consolidations on competition.

u Review the extent to which actual practice faithfully implements DoD
policy.

u Identify best practices used in evaluating and executing contract consoli-
dations.

Our study, which was designed to meet those objectives, entailed the following
eight steps:

u Reviewing the legislative history of contract consolidation and prior and
existing DoD policies on it.

u Conducting interviews with small business trade associations and DoD
Small and Disadvantaged Business Utilization (SADBU) representatives
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from the Military Departments and the Defense Logistics Agency (DLA)
to identify consolidation cases known to them.

u Conducting a data call to the Military Departments and DLA to identify
additional cases.

u Compiling a pool of contracts that potentially meet the study’s definition
of consolidation.

u Selecting 10 representative cases from the Military Departments and DLA.

u Preparing interview guides for conducting detailed case studies.

u Conducting field reviews of the 10 cases to determine the effects of con-
tract consolidations on small businesses.

u Assessing the findings.

REPORT CONTENTS

The rest of this report first describes how we identified the pool of candidate cases
of contract consolidations. Specifically, Chapter 2 presents the methodology em-
ployed to pinpoint potential consolidations. Chapter 3 describes the 10 cases we
subjected to intensive review, and it then describes our findings regarding meth-
odologies employed and outcomes from those cases. Chapter 4 presents general-
ized findings regarding the processes employed and the policies followed by
practitioners in the field. More detailed information is presented in three appen-
dixes.
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Chapter 2   
Identifying Contract Consolidations

AGGREGATE DATA TRENDS

Number and Dollar Value of Awards

We initially examined data available from the Defense Contracts Action Data
System—the DD-350 system—to detect trends in contract consolidations and
their impacts on small business. The DD-350 data we first examined are aggre-
gate in nature and are broken out by type of business and by dollar value.

Consolidation should manifest itself at this high level of aggregation in fewer
awards and/or awards with increased average value. Shifts in market share from
small to other (predominately large) types of business would indicate an adverse
effect on small business.

The DD-350 system captures information on all contract actions over $25,000 and
identifies (among other things) the contract action’s dollar value and the type of
contractor performing the work. A separate summary data collection effort occurs
for the 95 percent of all actions that are under $25,000, providing total value and
action count for the aggregation of all actions of less than $25,000.1

Table 2-1 displays the value of awards and the associated number of contract ac-
tions for business firms for work in the United States. We have subdivided the
business firms into small business and other business firms. Contract awards with
other types of contractors (such as educational and nonprofit institutions) or for
work outside the United States and interagency arrangements account for the dif-
ference between the total for all procurements (first row of Table 2-1) and awards

                                    
1 Since the aggregate data used for this chapter’s trend analysis are derived from a database

capturing contract actions over $25,000 only, the dollar volume and transaction count for actions
below that figure are not included in the overall data. While the transaction count for actions under
$25,000 is quite large, their total dollar value is comparatively small. Consequently, instances of
consolidation in this portion of the annual procurement activity should likewise be quite small.
Moreover, instances of consolidation should be especially small with respect to acquisitions made
with purchase cards (DoD procurements made using purchase cards ranged from slightly over
$795 million in FY95 to more than $4.5 billion in FY99). Unfortunately, no descriptive data re-
garding the business size or status of the firms receiving actions under $25,000 are readily avail-
able. However, because of the small business reservation for actions between the micro-purchase
threshold ($2,500) and the simplified acquisition threshold ($100,000), we believe that such sta-
tistics, if available, would show a significant level of participation by small businesses in the years
since the acquisition reforms of FASA (1994) and Clinger-Cohen (1996). Therefore, it appears
that the aggregate data reflect the extent of small business participation at the prime contractor
level.
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to business firms for work in the United States. The latter represent the potential
DoD market for small business.

The bottom of Table 2-1 presents summary statistics on the percentage of work
going to small business and the average size of awards over $25,000. The statis-
tics at the bottom of the table are indicators, at the aggregate level, of trends in
consolidation and their effect on small businesses. Table 2-1 indicates the fol-
lowing trends:

u The dollar value of all DoD procurements (in then-year dollars) remained
relatively flat at about $130 billion over the period FY95 through FY99,
representing, in terms of constant (real) dollars, a declining trend.

u Awards to all business firms for work in the United States also remained
relatively constant, at about $110 billion, from FY94 through FY99.

ä The total dollar value of awards under $25,000 declined from $11.5
billion in FY95 to $8.6 billion in FY99. The number of individual ac-
tions in this category declined significantly, from 8.9 million in FY95
to 4.8 million in FY99, as DoD customers increasingly used purchase
cards to purchase directly from vendors. (Purchase-card transactions
are not included in the DD-350 system data.)

ä The total dollar value of awards over $25,000 increased slightly, from
$98.5 billion in FY95 to $103.6 billion in FY99, while the number of
procurement actions in this category remained relatively constant over
the period at about 225,000 actions annually.

u The relative balance in awards to all business firms for work in the United
States between small business and “other” business remained relatively
constant over the five-year period. Small business received between 21
and 23 percent of the dollar value of awards made to all businesses for
work in the United States.

u The percentage of all actions performed by small businesses declined from
55 percent in FY94 to 49 percent in FY99. That decline is explained by
the decline in the number of actions under $25,000 going to small busi-
nesses (from 5.9 million in FY94 to 2.3 million in FY99), which in turn is
largely due to the great increase in the use of purchase cards. Because pur-
chase-card transactions are not reported in the DD-350 statistics, we can-
not determine how many purchase-card actions went to small businesses
over the period.

u The total number of actions over $25,000 grew slightly over the period,
for both small business and large business.
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Table 2-1. DoD Awards to Business Firms for Work in the United States, by Type of Firma

$B
Actions 

(millions) $B
Actions 

(millions) $B
Actions 

(millions) $B
Actions 

(millions) $B
Actions 

(millions)
Total all procurements $135.20 — $128.80 — $128.40 — $132.20 — $131.40 —

To business firm for work in U.S. $112.20 4.994 $109.90 5.499 $106.90 6.741 $109.50 7.532 $110.00 9.108
     Actions of $25,000 or less $8.60 4.762 $9.10 5.272 $9.80 6.512 $10.70 7.297 $11.50 8.893
     Actions over $25,000 $103.60 0.232 $100.60 0.227 $97.10 0.229 $98.80 0.235 $98.50 0.214
To small business $23.60 2.463 $23.00 2.922 $24.50 3.863 $25.40 4.507 $25.30 6.028
     Actions of $25,000 or less $3.70 2.366 $4.20 2.826 $4.80 3.766 $5.20 4.41 $6.30 5.94
     Actions over $25,000 $19.90 0.096 $18.80 0.0955 $19.70 0.0969 $20.20 0.0971 $19.00 0.0891
To other than small business $88.60 2.531 $86.60 2.578 $82.40 2.878 $84.10 3.025 $84.80 3.079
     Actions of $25,000 or less $4.90 2.395 $4.80 2.446 $5.00 2.746 $5.50 2.887 $5.20 2.953
     Actions over $25,000 $83.70 0.135 $81.70 0.131 $77.40 0.132 $78.60 0.138 $79.60 0.125

Small business percentage of all 
business firm work in U.S. 21% 21% 22.90% 21% 22.90%
Average action value for award over 
$25,000 $0.449 $0.443 $0.424 $0.420 $0.460
     To other than small business $0.620 $0.624 $0.588 $0.569 $0.637
     To small business $0.207 $0.197 $0.203 $0.208 $0.213

a Numbers may not add up because of  rounding.

Note:  Purchase-card transactions are excluded.

Sources:  DoD, Washington Headquarters Services, Directorate for Information Operations and Reports:  number of  procurement actions f rom Summary of  Procurement 
Actions, Format Sum Report, and aw ard volumes f rom DoD Prime Contract Aw ards by Type of  Contractor (Table 1) PO3 Report.

FY95FY99 FY98 FY97 FY96
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On the basis of these observations, we concluded that the aggregate statistics offer
little evidence that consolidation has occurred. The dollar value of contract ac-
tions awarded to small businesses has remained at about 21 to 23 percent, with no
discernable trend. For awards over $25,000, where most of the dollar value oc-
curs, the dollar value awarded to small businesses has remained relatively con-
stant and the number of awards to small businesses has also stayed nearly
constant. Finally, we found no evidence that the average value of individual
awards to small or other types of businesses has increased over the period, and
such an increase would have occurred with contract consolidation.

Prime Contractors with One or More Actions over $25,000

The DD-350 reporting system can also be used to identify the number of distinct
firms with at least one contract action over $25,000. They are counted as falling
into one of 12 business categories. Table 2-2 displays the type of business and the
number of firms involved for six fiscal years.

Table 2-2. Number of DoD Prime Contractors with One or
More Actions over $25,000, by Type of Business, FY94–FY99

Type of business FY99 FY98 FY97 FY96 FY95 FY94

Foreign Military Sales/
Interagency

178 2,361 2,686 3,335 3,086 2,913

Small disadvantaged business 4,677 4,408 4,611 4,468 4,215 3,900

Women-owned business 3,100 2,726 2,700 2,657 2,179 2,113

Other small business 18,581 17,652 18,742 18,945 16,163 16,106

Large business 5,760 5,021 5,339 5,539 4,972 4,836

Workshop 368 369 404 336 285 276

Hospital 21 17 19 9 6 5

Foreign concern/entity 3,862 3,263 3,807 3,285 2,750 2,748

Domestic firm (outside U.S.) 419 352 408 358 377 369

HBCU/MI 53 54 48 79 56 74

Other educational 390 507 516 538 545 520

Other nonprofit 378 410 491 514 420 399

Note: HBCU/MI = Historically Black Colleges and Universities/Minority Institutions.

A firm can be listed in more than one category, depending on its status for a par-
ticular transaction. For example, a small disadvantaged business that is also a
women-owned business would be included in two categories: women-owned
business and a small disadvantaged business. Consequently, it is not valid to add
categories or to total all the categories.
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With that caveat in mind, we can see that the table does display a relatively con-
stant to somewhat increasing count of small businesses and small disadvantaged
businesses awarded DoD contracts (actions over $25,000). While in FY94, 16,106
small business firms were DoD suppliers for contracts over $25,000, that number
had grown to 18,581 by FY99. A similar trend can be observed for small disad-
vantaged businesses (from 3,900 in FY94 to 4,677 in FY99). These trends are in-
consistent with the hypothesis that contract consolidation has had an adverse
effect on small business participation in DoD awards of contracts over $25,000.

In summary, if consolidation were occurring, we would expect to see a trend to-
ward awards with increased average dollar value; no such trend has been observed
in the aggregate data. If small businesses were being adversely affected by current
trends, fewer of those businesses would be participating in the DoD marketplace.
However, as we have seen, the reverse is the case for small businesses with at
least one contract over $25,000.

To discern where consolidation is or might be occurring, we need to examine
these data at a more detailed level. The following section discusses these trends at
the level of commodity and service groups.

DATA CALLS

A key portion of our study entailed identifying potential consolidated contracts
for detailed case study analysis. Many of the candidates were identified through
two data calls to the Military Departments and the Defense agencies. The first
data call was conducted by the Office of the Secretary of Defense (OSD) SADBU
office in March 2000, before LMI became involved in the task. The OSD SADBU
office asked that the Military Departments and Defense agencies review their
contracts and identify any that had been consolidated. In the first data call, 208
candidates were identified.

After LMI was selected to perform the study, the study approach was refined to
define more specifically what constitutes a consolidated contract. A second data
call to the Services and DLA was then issued; it included various definitions of
contract consolidation and bundling. Rather than issuing a blanket request asking
all DoD contracting activities to identify all of their consolidated contracts, LMI
used the approach of analyzing historical DoD contract award data in an attempt
to identify potential consolidated contracts and thereby narrow the scope of the
second data call to more manageable proportions. The second data call took place
in late June 2000; it resulted in the identification of nearly 450 additional candi-
date contracts.

Finally, on the basis of a review of SBA’s contract bundling reporting system and
cases known to the OSD SADBU office and representatives of small business
trade associations, we identified additional cases.
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METHODOLOGY

For every contract action exceeding $25,000, DoD contracting officers are re-
quired to prepare an individual contract action report on DD Form 350. The report
covers a large number of data elements, including contractor name, award
amount, type of contract, business size, competitive status, product or service
category, place of performance, the contracting office that awarded the contract,
and numerous other data. The data are collected from contracting offices through
various automated feeder systems and transmitted to Washington Headquarters
Services’ Directorate for Information Operations and Reports.

For comparative purposes, we used FY85 data, since that was the year with the
highest dollar obligations ($163 billion); FY99 data because that was the most
recent full fiscal year for which data were available; and FY92 data, since that is
the midpoint between 1985 and 1999. The time frame available for our study pre-
cluded a more thorough examination of the intervening years.

No data elements are available in the DD-350 system to specifically identify con-
solidated/bundled contracts.1 Furthermore, no data elements are available to de-
scribe the linkage between a contract and any predecessor contracts, which is a
key to understanding whether a contract is consolidated. That information can be
ascertained at present only by reviewing the actual contract file and interviewing
the contracting officer and other contracting office personnel who know the prac-
tices used at their contracting activity.

At best, the contracting data can be used to make a list of possible consolidation
candidates based on other data elements or combinations of elements. Unless the
team conducts a case study of each possible contract, a data call still relies on the
individual contracting activity to indicate whether any of the candidates are, in
fact, consolidated contracts. The obvious limitation of this approach is that differ-
ent people will have different interpretations of what constitutes consolidation.

For our approach, we elected to review each of the Federal Supply Groups and
service categories to determine whether any areas were especially likely to con-
tain consolidation candidates. The higher-level service and product groupings that
we chose to examine consisted of 102 individual product and service categories.

To generate lists of potential consolidated contracts, we selected two variables for
analysis: average contract award value for definitive contracts,2 and a count of the

                                    
1 Recent legislation (the Small Business Reauthorization Act) calls for the capturing of “data

regarding bundling of contract requirements when the contracting officer anticipates that the re-
sulting contract price, including options, is expected to exceed $5,000,000.”

2 Definitive contracts are for a fixed quantity of products or services. Within DoD, they are
identified by the letter “C” in the ninth position of the contract number.
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number of unique indefinite-delivery/indefinite-quantity (IDIQ) awards3 within
each category of products or services. We compared results from FY85, FY92,
and FY99. For comparing the 1999 average contract values with 1985 and 1992
data, we adjusted the 1999 values to account for the general effects of inflation by
using the DoD Comptroller’s deflators for Defense procurement. In that way, we
were able to see what the FY99 averages would have been in 1985 and 1992 dol-
lars, and compare them with the actual 1985 and 1992 averages.

Our rationale for selecting the two variables above is as follows: We hypothesized
that if more contract consolidations were occurring, the average value of defini-
tive contracts should be increasing over time. We also know from experience that
IDIQ contracts are being used more often by contracting activities and that they
are potential vehicles for contract consolidation. However, average IDIQ order
value is not an appropriate measure—because IDIQ contracts allow for numerous
individual orders to be placed against the contract, average order value could be
greater, smaller, or about the same over time. A better indicator is simply the
number of unique IDIQ contracts that are being issued within each product or
service category.

Other contracting data variables could be analyzed to identify possible consolida-
tion candidates. For example, contracts and/or orders that are coded with multiple
product or service codes, or that indicate multiple places of performance, could
also be the result of consolidation. These variables, however, have some limita-
tions. Multiple codes would most likely be found only on delivery and task or-
ders, since the coding structure only permits one code to appear on any single DD
Form 350. This would tend to eliminate definitive contracts from the analysis,
since the contract would likely have a single entry.4 Also, the choice of a product
or service code is more subject to the contracting officer’s judgment and accuracy
than are entries indicating award dollar values or number of IDIQs. Again, the
time constraints of this study prevented us from examining these other data ele-
ments; however, we believe that the variables we selected would tend to capture
many of the same contracts that would have been identified by an analysis of the
other data elements.

We limited our analysis to the Army, the Navy (including the Marine Corps), the
Air Force, and DLA. Together, the Military Departments and DLA account for
more than 85 percent of the DoD contract dollars obligated in FY99. To make the
second data call more manageable for the Military Departments and DLA, we
                                    

3 IDIQ contracts do not specify the exact amount of products or services to be delivered
and/or time of performance. Delivery orders (for products) and task orders (for services) are issued
by the contracting officer to obtain performance under these contracts. Only the individual deliv-
ery or task orders that obligate (or deobligate) funds are shown in the contracting data, not the
entire contract value itself. DoD IDIQ delivery and task orders are identified with a “D” in the
ninth position of the contract number. The individual delivery and task orders are distinguished
from each other by the addition of a four-position order number used in conjunction with the basic
contract number.

4 The exception would be definitive contracts that are later modified to include additional
work.
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also limited the definitive contracts to those over $250,000, and the number of
unique IDIQ contracts to 25 or greater within a product or service category. For
each Service and DLA, we compared FY99 data with FY85 and FY92 data. If ei-
ther the average definitive contract value or the number of unique IDIQ awards
exceeded the 1985 and/or 1992 values by 10 percent or more, we included that
category as a potential consolidation area.

After identifying the possible consolidation areas for the Departments and DLA,
we identified the contracting activities that collectively were awarding about 75
percent of the total dollars obligated in those categories and created lists of the
FY99 definitive and IDIQ contract actions for each contracting activity. We ex-
cluded from consideration those contracting activities generating fewer than 10
contracts. We prepared spreadsheets of the potential contract consolidations and
forwarded them to the OSD SADBU office, which distributed them to the De-
partments and DLA, asking that they identify consolidated contracts on the lists,
as well as add any that they were aware of but were not on the lists. This proce-
dure resulted in identifying nearly 450 additional potential contract consolidation
candidates.5

                                    
5 On the basis of the results received, we suspect that some activities were more willing to

identify consolidated contracts than others, but without independent verification of candidate con-
tracts, we have no way of knowing whether our list of consolidated contracts is indicative of the
actual amount of contract consolidation that is occurring.
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Chapter 3   
Consolidation Cycle Findings

For purposes of summarizing our review findings, we define the consolidation
cycle as consisting of the following elements:

u Preconsolidation environment

u Rationale for consolidation

u Implementation of the consolidation

u Postconsolidation environment.

This chapter presents the 10 cases selected for detailed review. The results of
those reviews are organized in terms of what we refer to as the “consolidation cy-
cle,”1 which describes how and why consolidations are accomplished, the ration-
ale for them, and the results achieved as seen by comparing the preconsolidation
and postconsolidation environments.

THE 10 CASES EXAMINED

The 10 cases examined were drawn from the pool of 718 potential contracts or
solicitations provided by the Services and DLA or otherwise identified. They
were selected randomly, three each from submissions from each of the Military
Departments (Army, Navy, and Air Force) and one from DLA (see Table 3-1).
Six of the 10 consolidations are IDIQ contracts, and the remaining four are de-
finitive contracts. Award dates for those contracts extend from 1996 through
1999. Eight contracts are still active, while two are complete.

An examination of the “Description” column in Table 3-1 reveals that 9 out of the
10 contracts are for services rather than for products. They range from routine
construction requirements to complex requirements for integrating a satellite con-
trol network. The table’s last column consists of “program designation,” as we
refer to it throughout this report.

                                    
1 See Appendix B for a detailed summary of consolidation cycle findings for each case study.
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Table 3-1. Summary of Contract Cases

Service/
agency

Contract number/
valuea

Contract
status

Command/
organization Description

Designation in
this report

1 Army DAAE07-98-D-T063b

$1 billion
Active AMC TACOM

Warren, MI
Field upgrades/maintenance of
tactical vehicles

Focused Sustainment Pro-
gram

2 Army DAAE07-99-D-S008b

$6.3 million
Active AMC TACOM

Warren, MI
Engineering and logistics support
services for program offices

DSA Omnibus Program

3 Army DABT11-96-D-0005b

$7.5 million
Completed Fort Gordon

Augusta, GA
Noncomplex construction tasks JOC Program

4 Navy N0024-99-C-0008c

$88.6 million
Active FISC–San Diego, CA Operation and maintenance of tac-

tical training ranges
Training Range

5 Navy N0039-99-C-3145c

$3.4 million
Active SPAWAR–

San Diego, CA
FMS technical and financial man-
agement support services

FMS Support

6 Navy N00187-95-D-650b

$3.6 million

Active PWC Norfolk, VA Regional housing maintenance Housing Maintenance

7 Air Force F99650-99-D-0002b

$1.5 million
Active AFMC ESC Hanscom

AFB,
Bedford, MA

Noncomplex construction tasks SABER

8 Air Force F0471-96-C-0028c

$64.7 million
Active AFMC-SMC

Los Angeles AFB, CA
Satellite control network integration
contract

NIC

9 Air Force FA2550-98-C-0007c

$71 million
Active 50th Space Wing

Schriever AFB, CO
Operation and maintenance of
communications systems

Wing Communications
Contract

10 DLA SP0740-99-D-5574b

$100 thousand
Completed Defense Supply Center

Columbus, OH
Tube assemblies for jet engine IDPO

a The dollar value of active contracts represents their maximum potential value and includes future option amounts and/or maximum order amounts. The dollar value
of completed contracts represents the actual dollar obligations against those contracts.

b IDIQ contract.
c Definitive contract.
Note: AFMC SMC = Air Force Materiel Command Space and Missile Center; AMC TACOM = Army Materiel Command Tank-Automotive and Armaments Com-

mand; DSA = Deputy for System Acquisition; FISC = Fleet Industrial Supply Center; SPAWAR = Space and Naval Warfare Systems Command; FMS = Foreign Military
Sales; PWC = Public Works Center; AFMC ESC = Air Force Materiel Command Electronic Systems Center; IDPO = indefinite-delivery purchase order; JOC = Job Or-
der Contracting; SABER = Simplified Acquisition of Base Engineer Requirements; AFB = Air Force Base; NIC = Network Integration Contract.
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PRECONSOLIDATION ENVIRONMENT

As its name suggests, the preconsolidation environment for our study is the period
prior to the process of contract consolidation. For the cases reviewed, the precon-
solidation environment runs from 1987 through 1999. Two of the selected con-
tracts are continuations of Service-wide consolidation initiatives dating from the
late 1980s—the Air Force’s Simplified Acquisition of Base Engineer Require-
ments (SABER) and the Army’s Job Order Contracting (JOC) programs. The
purpose of SABER is to expedite contract award of minor construction, mainte-
nance, and repair projects. The SABER contract we reviewed provides for routine
base-level construction requirements at Hanscom Air Force Base (AFB), Bedford,
MA. In 1987, Hanscom AFB consolidated its requirements and awarded its first
SABER contract to a large business, causing the displacement of several small
businesses. JOC, an Army-wide program, also provides for simple base-level con-
struction requirements, in this case at Fort Gordon, Augusta, GA. The consolida-
tion and award of the JOC contract to a small business concern occurred in 1992.
The remaining eight contracts were consolidated between 1996 and 1999.

Interviews also provided some evidence that program managers and contracting
staffs in the preconsolidation environment were available to administer and
monitor separate contracts. For example, the Navy’s Training Range contract in-
volved two contracting and administrative officers, managing two contracts for
essentially the same services at two locations—Fallon Naval Air Station, NV, and
Yuma Marine Corps Air Station, AZ. Both contracting officers worked in the
same contracting office, and program staffs belonged to the same requiring activ-
ity. Moreover, two different divisions of a single contractor provided the services.

In 9 out of the 10 consolidated contracts, small businesses participated as prime
contractors before consolidation.

RATIONALE FOR CONSOLIDATING2

During the interviews we tried to determine the rationale behind the actual con-
tract consolidation decision. In 5 out of 10 cases, a reason given for consolidating
contracts was senior management’s desire to deal with one firm rather than with a
multitude of companies. To some extent this rationale for consolidation stems
from the reduction in the number of acquisition personnel available to monitor
multiple contractors. However, in some cases the reason given for consolidation
was simply a desire by program managers to have a single point of contact.

The government managers of the indefinite-delivery purchase order (IDPO),
SABER, and JOC contracts all cited reduced acquisition cycle time as a rationale

                                    
2 We conducted a literature search on the reasons for contract consolidation. The results are

presented in Appendix C.
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for consolidating contracts. The shorter cycle time permitted the JOC and SABER
programs to meet end-of-year budget executions and improve customer services.

Other reasons cited were the elimination of duplication and the more effective use
of existing resources (Training Range), and reorganizations and realignments (3
of the 10 cases). The housing maintenance consolidation was driven by a Navy-
wide desire to regionalize contracts.

Table 3-2 presents the rationale behind the consolidation decision for each of the
10 case studies.

While not a direct cause for consolidations, work-force reductions highlighted the
need to reduce or simplify procurement. At DLA’s Defense Supply Center Co-
lumbus, the point was made that, between FY95 and FY00, the center’s acquisi-
tion work force had declined from 4,200 to 2,650—a 37 percent reduction in 5
years. At the Army’s Tank-Automotive and Armaments Command (TACOM),
the procurement work force has fallen by 55 percent since 1992. At Fort Gordon’s
Directorate of Contracting, the procurement work force has declined from 60 po-
sitions to 29 positions over the 8 past years.

Table 3-2. Summary of Contract Consolidation Rationales

Service/command/
buying activity

Contract/
program name

Consolidation
description Rationale for decision

Army Materiel Com-
mand (AMC),
Tank-Automotive and
Armaments Command
(TACOM)

Focused Sustainment
Program

Numerous locally issued
field-level maintenance
and upgrade contracts
replaced by 6 Army-
wide IDIQ contracts.

Central oversight and
configuration manage-
ment of upgrade and
maintenance program.

AMC/TACOM DSA Omnibus Program Individual program of-
fice support contracts
combined into 6 cen-
trally managed TACOM-
wide multiple-award
IDIQ contracts.

Central oversight and
control of program
management office
support tasks.

Reductions in procure-
ment work force.

Army,
Training and Doctrine
Command,
Signal Corps Center
Fort Gordon

JOC Numerous individual
contracts for minor con-
struction jobs replaced
by a single competitively
established IDIQ con-
tract awarded to a small
business. Subsequent
competitive award to a
large business.

Work simplification and
reduced cycle time. Re-
ductions in work force.

Budget execution at end
of fiscal year.

Improved customer
service.

Navy,
Fleet Industrial Supply
Center (FISC)
San Diego

Training Range 2 contracts at 2 ranges
combined into 1 con-
tract.

Note: 8(a) program.

Eliminate redundancy
and allow better cross-
utilization of equip-
ment/personnel.
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Table 3-2. Summary of Contract Consolidation Rationales (Continued)

Service/command/
buying activity

Contract/
program name

Consolidation
description Rationale for decision

Space and Naval War-
fare Systems Command
(SPAWAR)
San Diego

FMS Support Individual FMS support
contracts for each office
combined into 1
SPAWAR contract.

Functional consolidation
following Base Rea-
lignment and Closure
(BRAC)-directed move
to San Diego.

Navy,
Public Works Center
(PWC)
Norfolk

Housing Maintenance Individual contracts re-
placed by 1 regional
contract.

Regionalization of
housing maintenance
functions.

Air Force Material
Command (AFMC)
Electronic Systems
Center (ESC),
Hanscom AFB

SABER Numerous individual
contracts for minor con-
struction jobs replaced
by a single competitively
established IDIQ con-
tract originally awarded
to 8(a) firm.

Work simplification and
reduced cycle time. Re-
ductions in work force.

Budget execution at end
of fiscal year.

Improved customer
service.

AFMC
Space and Missile
Systems Center (SMC),
Los Angeles AFB

NIC Portions of up to 15
contracts for worldwide
satellite control network.
At least 7 firms (includ-
ing 2 small businesses)
were affected by NIC
consolidation to 1 inte-
gration contract.

SMC program man-
agement desire to deal
with a single contractor
responsible for satellite
control network integra-
tion.

Air Force Space Com-
mand (AFSPC)
50th Space Wing
Schriever AFB

Wing Communications 4 separate contracts for
communications O&M
support replaced by a
single contract with a
large business.

BRAC decision.

Desire to streamline
operations and mainte-
nance services.

Desire to reduce con-
tract overhead costs
and reduce manning
requirements for con-
tract administration.

Defense Logistics
Agency,
Defense Supply Center
Columbus

IDPO Quarterly purchases
combined into a single
annual IDIQ purchase.

Work simplification and
reduced cycle time to
cope with work-force
reductions.

IMPLEMENTING THE CONSOLIDATION

Once the decision to consolidate is made, a number of procedural steps have to be
taken to implement it. These required steps and the approaches taken in the cases
reviewed addressed several subjects, including determining how the requirements
for the consolidated acquisition were stated, what particular contractual vehicles
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were chosen to carry out the transition, what methods of acquisition were se-
lected, and several other related issues concerning special provisions for, or re-
sponses to, small-business-unique circumstances. How the buying activities in the
cases reviewed accomplished these steps is discussed next.

Restructuring Requirements

We observed a number of varying approaches to creating a new scope of work. In
some cases, the underlying requirement for the acquisition was restated along
functional lines in a manner and/or format different from that used before the con-
solidation. For example, in the case of the Network Integration Contract (NIC), a
new requirement was created to have a single contractor assume overall responsi-
bility for integration. In the preconsolidation environment, responsibility for inte-
gration had been fragmented among 15 other contractors.

Other consolidations arose when the requirements were restructured to call for
performance covering a larger geographic area of responsibility. This was the
case, for example, in the Training Range, Housing Maintenance, and Wing Com-
munications contracts. Thus, while the nature of the work to be performed was
not significantly altered, the consolidated contract called for that work to be per-
formed over a wider geographic area than had previously been the case.

In still other cases, the requirements were restructured to cover longer periods of
performance, either as part of the basic period of performance or over a period
that could be extended through the use of options exercisable unilaterally by the
government.

In some cases, underlying organizational changes forced reconsideration of the
structure of the requirements because the activity or function previously being
supported was no longer in existence or because a new organization was being put
in place and its needs differed from those that had previously been provided for in
earlier contracts.

In any event, the first response to a consolidation decision was usually a reconsid-
eration and recasting of the underlying requirements in a manner that would per-
mit better support of the needs of the acquiring activity.

Selecting the Contract Vehicle

In 6 of the 10 cases reviewed, the contract vehicle used to accomplish the con-
solidation was an IDIQ contract under which individual delivery orders or pur-
chase orders would be used to address individual user requirements. That
selection reflects a trend begun by the acquisition reforms under the Federal Ac-
quisition Streamlining Act (FASA) of 1994 and the Federal Acquisition Reform
Act (Clinger-Cohen Act) of 1996 to devise and adopt more responsive, more
flexible, and more easily administered contractual vehicles for acquiring ongoing
needs for a variety of users. In the four other cases reviewed, the scope, size, and
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potential duration (including optional periods of performance) of the consolida-
tion contracts exceeded those of the preconsolidation acquisition mechanisms.

Acquisition Methods

A variety of acquisition methods were used in the consolidation acquisitions. Sev-
eral were competed using unrestricted full and open competition, including one
case that used this unrestricted method under the auspices of the legislatively
authorized Small Business Competitiveness Demonstration Program. Some of the
consolidated acquisitions for specific services or products were reserved either for
8(a) program participants or for small businesses. In other cases, under multiple-
award schedule acquisitions, reservations were made to ensure that some of the
eventual holders of the consolidated contracts would be small or small disadvan-
taged businesses. These types of special accommodations were intended to pre-
serve the participation of small or small disadvantaged businesses at the prime
contractor level when the preconsolidation state had included participation by
such businesses. In one case (the IDPO case at Defense Supply Center Colum-
bus), consolidation was deliberately limited to the simplified acquisition proce-
dures threshold (i.e., no individual order would exceed the $100,000 limit), and
the totality of the acquisition was preserved for the exclusive participation of
small businesses.

Special Considerations

In several cases not using set-asides or reservations to protect small business par-
ticipation at the prime level, other special small business considerations were em-
ployed. For example, in two cases, SBA’s Procurement Center Representative
negotiated aggressive subcontracting goals to offset the displacement of small
businesses as primes. The small business subcontracting goal was set at 25 per-
cent for the first case and 10 percent for the second. Both cases used a more as-
sertive approach than usual as the basis for computing percentage goals—by
basing the percentages on the total contract value rather than on the prime con-
tractors’ planned subcontracting expenditures.3

In one of those two cases, an award-fee plan was negotiated with the prime con-
tractor. That plan includes success in meeting small business and 8(a) subcon-
tracting goals as one of the criteria for determining overall program management
success.

In three cases (the NIC, and the Wing Communications and Housing Maintenance
contracts), the prime offeror’s past performance with regard to using small busi-
nesses as subcontractors was considered as an evaluation factor in source selec-
tion.

                                    
3 Federal regulations require that goals for using small business concerns, small disadvantaged

business concerns, ad women-owned small business concerns as subcontractors be expressed in
terms of percentages of total planned subcontracting dollars.
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POSTCONSOLIDATION ENVIRONMENT

Before consolidation, small businesses were involved as prime contractors in 9 of
the 10 contracts—and even in the tenth case (the Training Range), an 8(a) con-
tractor performed bomb-scoring services as a prime contractor at Fallon Naval Air
Station. Therefore, small businesses served as primes in essentially all cases.
Following consolidation, small businesses ended up as prime contractors in 5 of
the 10 cases. So in terms of prime contracts, small businesses received fewer
contracts.4

As a result of consolidation, fewer contractors—large and small—were awarded
contracts, and these contracts were larger and generally longer in term. For exam-
ple, the short-term, routine construction requirements now covered by the JOC
contract were performed by a number of businesses prior to consolidation. After
consolidation, only one small business received that work, for a three-year period.
The Focused Sustainment contract has a potential 10-year period of performance
that could limit future competition for the next decade solely to the multiple
awardees.

As shown in Table 3-3, the SABER, JOC, and IDPO contracts were all performed
by small businesses prior to consolidation. After consolidation, small businesses
still provided the services and products. The JOC contract has since been recom-
peted, with a large business winning the re-competition.

The Training Range contract retained an 8(a) break-out, consolidating only that
portion of the work performed by large businesses.

The requirements consolidated in the Housing Maintenance, Wing Communica-
tions, FMS Support, and NIC contracts were all previously provided by both large
and small businesses. Following consolidation, only large businesses received
awards. Three of the contracts—Wing Communications, FMS Support, and the
NIC—meet the SBA definition of a bundled contract. Two of those—Wing
Communications and the NIC—also meet the definition of substantial bundling.
(See Appendix A for definitions of consolidation, bundling, and substantial bun-
dling.)

The requirements consolidated in the Focused Sustainment and DSA Omnibus
programs were also previously provided by both large and small businesses; fol-
lowing consolidation, small businesses were still participating as prime contrac-
tors.

                                    
4 Standard Form (SF) 294, the primary data collection form for subcontracting, does not

document the number of small businesses involved in subcontracting.
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Table 3-3. Comparison of the Types of Business Awarded Contracts Before
and After Consolidation

Program

Before consoli-
dation, contract

awarded to

After consolida-
tion, contract
awarded to

After consolida-
tion, subcontract

awarded to

SABER SB SB N.A.a

JOC SB SB (recompeted
award to LB)

N.A.a

IDPO SB SB N.A.a

Training Range LB LB SB & LB

Housing Maintenance SB & LB LB SB & LB

Wing Communications SB & LB LB SB & LB

FMS Support SB & LB LB SB & LB

NIC SB & LB LB SB & LB

Focused Sustainment SB & LB SB & LB SB & LB

DSA Omnibus SB & LB SB & LB SB & LB

Note: SB = small business; LB = large business; N.A. = information not available.
a Federal regulations do not require subcontracting plans from small business prime con-

tractors.

In 8 of the 10 cases, the number of prime contractor opportunities fell from multi-
ple prime contractors to 1. A major impetus for contract consolidation, as put by
one program manger, is “to have one belly button to push.” The two exceptions in
our study, where prime contracting opportunities did not change significantly, are
the contracts for the Army’s Focused Sustainment and DSA Omnibus programs at
TACOM. Both programs issued multiple-award IDIQ contracts and used set-
asides to protect small businesses.

Two of the 10 cases and a possible third were determined to be bundled contracts.
In each case, the acquiring organization deemed the requirements “unsuitable” for
award to small businesses. These cases are described below.

The NIC consolidated portions of up to 15 contracts along functional lines into a
single larger contract today valued at $64 million. The contract provides for sys-
tems integration for the Air Force’s Satellite Control Network.

The NIC consolidation displaced two small businesses. Efforts were made to
mitigate the small business displacement by negotiating an aggressive subcon-
tracting plan of 10 percent of the contract’s total value.
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The Wing Communications contract will consolidate four contracts into a single
larger contract over a several-year period. Wing Communications will provide for
operations and maintenance services for communication systems at three geo-
graphically dispersed locations,

u Schriever AFB, CO;

u Onizuka Air Station, CA; and

u New Boston Air Station, NH.

After the phase-in period, this contract will have a potential value of approxi-
mately $71 million, including options. The work’s scope, the contract’s aggregate
dollar amount, and the geographical dispersion of the work sites make the con-
solidated contract unsuitable for award to a small business. The consolidation dis-
places two small businesses. Efforts made to mitigate the reduction of
opportunities for small businesses include evaluation factors measuring past per-
formance in using small business, the negotiation of aggressive subcontracting
goals, and provision for a portion of the award-fee pool to depend on exceeding
small business goals.

As a result of the BRAC action that sent SPAWAR to San Diego, SPAWAR de-
cided to reorganize its Foreign Military Sales (FMS) operations. Before the move,
four program offices had an FMS component and a support contract for FMS-
related services. After the move, SPAWAR had one FMS program office with
four contracts. The SPAWAR FMS program office decided that its new needs
were not being met by the four contractors; the varying categories and rates
charged created confusion; and the program office needed a single point of con-
tact. Therefore, the four contracts for FMS support were consolidated into a sin-
gle, larger contract valued at approximately $1.4 million. That contract appears to
be bundled, since it may be unsuitable for award to small businesses because of
the specialized nature of FMS support services. The award of the consolidated
contract displaced one 8(a) small business. However, three of the four previous
incumbents, including the 8(a) firm, were included on the team awarded some of
the consolidated contract requirements. The total dollars to the 8(a) contractor in-
creased from approximately $80,000 to over $200,000. Also, women-owned
small businesses have been used for office support.
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Chapter 4   
Policy and Process Findings

This chapter addresses those findings related to the policies and processes that
affect contract consolidation and bundling—the issue of the required benefit
analysis, the application of the statutory and policy definitions to the cases, the
impact on competition, and the oversight of the subcontracting goals, as well as
mixed policy signals.

BENEFIT ANALYSIS REQUIREMENT

The Small Business Act (as amended by the Small Business Reauthorization Act
of 1997) and Deputy Secretary John White’s October 1996 policy memorandum
on contract consolidation both require that the contracting officer assess the bene-
fits when a consolidation is contemplated. The memorandum specifically requires
that “[r]equirements shall be packaged so as not to preclude performance by
small, small disadvantaged, and women-owned small business concerns as prime
contractors unless the consolidation will result in significant benefits in terms of
reduced life cycle costs, improved services, or both. Any such determination shall
be supported by market research analysis.” The memorandum also states: “…the
contracting officer shall conduct an analysis to determine if consolidation pro-
vides significant benefits.” (Italics supplied).

We found, however, only limited awareness of this memorandum or of any other
policy documents that call for a benefit analysis, such as the 1994 Assistant Sec-
retary of the Navy policy letter on the subject. Most of the people we interviewed
were not familiar with the contents of either policy document, although some ac-
knowledged awareness of the memorandum’s existence.

An exception was the Headquarters Air Force Space Command (AFSPC), which
instituted a “Report on Plans to Consolidate or Bundle Contracts Held by Small
Business” on November 9, 1999. The purpose of that report is to make the com-
mand’s Director of Small Business aware of planned consolidations or bundling
in the early stages so that the Director can take action to protect small businesses.
The report requires “AFSPC contracting officers to report any plans to consoli-
date or bundle contracts when small businesses are involved.” It also requires a
“one time catch up” for any consolidations or bundling started or completed dur-
ing FY99. Reporting is not required for consolidations using simplified acquisi-
tion procedures, which apply below $100,000. The report is currently documented
in the AFSPC Federal Acquisition Regulation (FAR) Supplement Part 5307.
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Whether before or after consolidation, we found no documentation indicating that
a benefit analysis had been performed for any of the 10 contract consolidations.
The expectation of benefits and savings was based largely on intuition. Most con-
tracting organizations expected that administrative savings would result from the
reduction in the number of prime contractors. In addition, most contracting or-
ganizations believe that a primary benefit of contract consolidation is better cus-
tomer service.

We were also unable to find any consistent methodology for measuring savings
and benefits from contract consolidations. The people from most contracting or-
ganizations interviewed spoke in intuitive terms of administrative savings and cy-
cle-time reductions, but few mentioned price savings or cost reductions, quality
improvements, or better terms and conditions resulting from consolidations.

APPLYING THE STATUTORY AND POLICY DEFINITIONS

TO THE CASES

The terms “consolidation,” “bundling,” and “substantial bundling” have been
given specific meanings through statute, regulation, or policy letters. In this sec-
tion, we apply the definitions to the various cases.

Consolidation Definition

Consolidated contracts are defined in the 1996 DoD memorandum as the “… con-
solidation of several contracts or requirements into a single larger contract….”
Therefore, a consolidated contract must meet two criteria. It must

u be consolidated from several contracts or requirements and

u result in one contract.

Eight of the contracts examined meet both criteria. For example, the Housing
Maintenance contract combined three housing maintenance contracts into a sin-
gle, larger contract. The NIC consolidated portions of the requirements from at
least 5 and perhaps as many as 15 contracts into a single contract for network in-
tegration. The Training Range contract issued by Fleet Industrial Supply Center
(FISC) San Diego was created by integrating the separate operation and mainte-
nance contracts for the tactical training ranges at Fallon Naval Air Station and
Marine Corps Air Station Yuma. As a result of the combination of those contracts
into a single, larger contract, the Training Range contract was a consolidation un-
der the terms of the 1996 DoD memorandum.

Two of the 10 contracts, however, did not meet the test’s second criterion. While
the DSA Omnibus and Focused Sustainment programs involved consolidating
several contracts or requirements, neither resulted in the award of a single con-
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tract. Both contracts were multiple-award contracts and therefore were not “con-
solidated contracts” under the terms specified in the 1996 DoD memorandum.

Bundling Definition

The definition of a bundled contract1 under the Small Business Act (as amended)2

is more complex. A bundled contract

u consolidates two or more procurement requirements,

u involves a previous contract performed by small business,

u results in a solicitation for one contract, and

u is unsuitable for award to a small business.

Only two contracts and possibly a third were found to meet this definition of a
bundled contract. They are:

Number Name

F04701-96-C-0028 Satellite Control Network Integration Contract (NIC)

FA2550-98-C-0007 Wing Communications

N0039-99-C-3145 FMS Support Services

In order to reach this conclusion, we compared the 10 contracts with the definition
of a bundled contract. First, all 10 consolidated two or more procurement re-
quirements, meeting the definition’s first criterion. Only one—the Training Range
contract¾failed to meet the second criterion. (The incumbent on both of the pre-
vious, smaller contracts for the training ranges was a large business, while the
nine other cases involved small business primes.) The DSA Omnibus Program
and the Focused Sustainment Program contracts involved multiple awards and
consequently did not meet the third criterion—a single contract. All three of the
bundled contracts resulted in a solicitation for one larger contract.

In order to meet the fourth and final criterion, an award to a small business must
be unsuitable because of

u the diversity, size, or specialized nature of the elements of the perform-
ance specified;

                                    
1 The legislation states that a “bundled contract” is composed of “separate smaller contracts.”

“15 U.S.C. §632(o)(3) Separate smaller contract—The term ‘separate smaller contract,’ with re-
spect to a bundling of contract requirements, means a contract that has been performed by one or
more small business concerns or was suitable for award to one or more small business concerns.”

2 The definition of a bundled contract, found in the Small Business Reauthorization Act, was
codified in the Small Business Act chapter of Title 15 of the United States Code.
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u the aggregate dollar value of the anticipated award;

u the geographical dispersion of the contract performance sites; or

u any combination of the above factors.

The Housing Maintenance contract, as an example, was suitable for award to a
small business and therefore does not represent a bundled contract. We base this
finding upon the following rationale: The incumbent on two of the three consoli-
dated contracts was an 8(a) contractor, and that contractor was in the competitive
range.3 Therefore, since a small business had effectively performed most of the
work called for and had submitted a proposal that was among the most highly
rated proposals, none of the criteria for determining that the requirement is un-
suitable for award to small business had been met. Specifically, neither diversity,
size, nor any specialized nature of the work was an impediment to making award
to a small business. Nor was the aggregate size of the award. Finally, the local
regionalization did not provide a geographical impediment to performance by a
small business. Therefore, the Housing Maintenance contract was not a bundled
contract.

However, the NIC and the Wing Communications contract did meet the statutory
definition of bundling. The specialized nature of the services to be performed
(highly technical satellite network integration services) under the NIC, as well as
the award’s aggregate size ($88.6 million), and the fact that worldwide services
were called for, all made this contract unsuitable for a award to a small business.
Similarly, geographical dispersion of the areas covered by Wing Communications
and the contract’s size ($71 million) meant that it was unsuitable for award to a
small business.

According to the interviews, the specialized nature of FMS technical and financial
management support services leads to their generally being performed only in the
Washington, DC, area. The unique nature of those services arguably requires
listing the FMS Support contract as a bundled contract.

Substantial Bundling

Substantial bundling adds a further criterion to those used for determining
whether a contract is bundled: an award whose average annual value is $10 mil-
lion or more is considered “substantial.” Among the bundled contracts, the NIC
($65 million over 5 years, or $13 million per year average) and the Wing Com-
munications contract ($71 million over 5 years, or $14 million on average) meet
this definition.

                                    
3 “FAR 15.306(c) Competitive range. (1) Agencies shall evaluate all proposals in accordance

with 15.305(a), and, if discussions are to be conducted, establish the competitive range. Based on
the ratings of each proposal against all evaluation criteria, the contracting officer shall establish a
competitive range comprised of all of the most highly rated proposals, unless the range is further
reduced for purposes of efficiency pursuant to paragraph (c)(2) of this section.”
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Summary of Rationales

Table 4-1 provides the rationale for stating whether or not a contract is bundled.

Table 4-1. Rationale for Labeling a Contract Bundled

Name Bundled? Reason

Focused Sustainment
Program

No Not a single contract.

DSA Omnibus Program No Not a single contract.

JOC No This contract resulted from a re-competition of a
previously consolidated contract awarded to a
small business; therefore, not unsuitable for
award.

Training Range No Not previously performed by small businesses;
8(a) effort not included in consolidated contract.

FMS Support Yes Separate contracts previously performed by small
business; solicitation for single large contract for
services of a uniquely specialized nature unsuit-
able for award to small businesses.

Housing Maintenance No Small business in competitive range; therefore, by
definition, not unsuitable for award.

SABER No Award was to a small business; therefore not un-
suitable for award to a small business.

NIC Yes

Substantial

Separate contracts previously performed by small
businesses; solicitation for single large contract
was vast in scope, nature, and geographical dis-
persion, so that it was unsuitable for award to
small businesses. $13 million average per year.

Wing Communications Yes

Substantial

Separate contracts previously performed by small
businesses; solicitation for single large contract
covered widely dispersed geographic area so that
it was unsuitable for award to small businesses.
$14 million average per year.

IDPO No Award was to a small business; therefore not un-
suitable for award to a small business.

IMPACT ON COMPETITION

The Competition in Contracting Act (CICA) requires full and open competition
and clearly states that solicitations may contain restrictive provisions and condi-
tions only to the extent necessary to satisfy the needs of the agency, or as author-
ized by law.4 While the General Accounting Office has found in some instances
that bundling can violate CICA, we were not in a position to make such a state-
ment with respect to the cases we examined. However, since the consolidated
                                    

4 10 U.S.C. § 2305(a)(1)(B)(ii); 41 U.S.C. § 253a(a)(2)(B).
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contracts run longer and encompass a greater scope, competition is reduced in
terms of frequency and the number of opportunities. Regarding the multiple-
award schedule contracts, a limited competition will continue within each of the
IDIQ contracts associated with the DSA Omnibus and Focused Sustainment pro-
grams; such contracts are deemed competitive as long as several offers are solic-
ited for each order under the contract.

In two of the three bundled contracts, no small businesses attempted to compete.
We can only speculate about possible reasons for their lack of participation. In the
case of the Wing Communications contract, the Air Force ultimately determined
that it was not appropriate for either a small business or 8(a) set-aside. The Wing
Communications requirements were synopsized in the Commerce Business
Daily’s Web site. The Air Force received capability statements from a number of
both large and small businesses. The Air Force, however, concluded that small
businesses “lacked the necessary capability to perform the substantial requirement
for operation and maintenance of satellite terminals and the associated systems.”
The size ($71 million) and geographical dispersion of the work for this contract
could have been a factor discouraging small business competitors.

In another contract, small businesses interested in performing the NIC were in-
formed that there would be no small business set-aside, because they could not
meet the requirements imposed by the contract’s “Limitations on Subcontracting”
clause. It is apparent from the Air Force’s response to the SBA’s appeal of its de-
cision that the Air Force implicitly assumed that the acquisition was inherently
unsuitable for award to a small business. While the Air Force did not actively dis-
courage prime contract offers from small businesses, those small businesses may
have interpreted the response to the SBA appeal in a negative manner.

OVERSIGHT OF SUBCONTRACTING GOALS

We found oversight of subcontracting plans to be weak and the results difficult to
validate. We also found that after receipt of the Standard Form (SF) 294 (Sub-
contracting Report for Individual Contracts) by the government, too little atten-
tion was paid to whether the form had been completed properly, and whether the
prime contractors are on track to achieve their goals.

For one bundled contract, the contracting officer, with help from the SADBU spe-
cialist and SBA’s Procurement Center Representative, negotiated an aggressive
subcontracting goal of 25 percent of the contract value. The most recent SF-294,
for the period ending March 31, 2000 (2 years into the contract), shows that the
prime contractor has achieved only 12.4 percent against its 25 percent goal for
small business subcontracting. This contractor is meeting the goal for small
women-owned businesses (with a year-to-date actual of 8.0 percent versus a 5.0
percent goal) but is behind on its 5 percent small disadvantaged business goal,
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achieving 2.7 percent. An award-fee plan providing the contractor incentive to
meet the subcontracting plan goals has had little impact.5

In another case, it is not clear whether the results represent awards or actual dol-
lars received by small businesses. In this same case, the actual achievements on
the SF-294 did not match the goals set forth in the contract. In still another case,
ownership of the oversight role for a subcontracting plan could not be readily de-
termined. Moreover, the erroneous completion of some SF-294s went undetected
by the government.6

MIXED STATUTORY SIGNALS

In many interviews we were told that personnel were subject to conflicting direc-
tion emanating from statutory requirements. For example, the Small Business
Act7 specifically prohibits the bundling of contracts unless certain conditions are
met. However, since the mid-1990s, acquisition reform initiatives have required
DoD and other agencies to strive for administrative savings and to pursue prudent
business practices through various methods. For instance, among the reforms,
FASA has spurred agencies to use competitive IDIQ contracts. FASA implicitly
encourages consolidation of smaller (and shorter-term) contracts. Consequently,
competition may be limited in terms of fewer actions taken (i.e., fewer separate
contracts awarded) and actions that occur less frequently (i.e., longer contract
terms.)

Section 352 of the National Defense Authorization Act for Fiscal Year 1996 di-
rects DoD to implement a system under which consumables—food, clothing, and
medical, pharmaceutical, automotive, electrical, fuel, and construction supplies—
will be delivered directly from the vendor to the military installation. The intent
was to eliminate the expense of maintaining extensive warehouses. This section
fostered the DLA’s Prime Vendor program—a series of consolidated contracts.

Consequently, the statutory framework encourages consolidation in some in-
stances while at the same time limiting its use.

                                    
5 Subcontracting is one of several subcategories under program management in this award-fee

plan. Program management has a weight of 30 percent, while mission support has a weight of 70
percent. Evaluation of contractor success in meeting the subcontracting goals is “subjective” under
the award-fee plan. Maximizing subcontracting with small businesses, small disadvantaged busi-
nesses, and women-owned businesses would warrant an “Excellent” rating.

6 The contracting officer has oversight responsibility for monitoring, evaluating, and docu-
menting contractor performance under the subcontracting plan (FAR 19.706).  In some instances,
subcontracting plan oversight is delegated to the Defense Contract Management Command
(DCMC). The contracting officer, however, remains responsible for taking action when a con-
tractor falls behind on its goals and for reviewing SF-294s to ensure that they are completed prop-
erly. If a good-faith effort is not made, the PCO may assess liquidated damages (FAR 19.705-7) if
incorporated in the prime contract.

7 15 U.S.C. §632 et seq.
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CONCLUSION

To sum up, we found a general lack of awareness among DoD acquisition person-
nel regarding policy direction on consolidation and bundling. Nor did we find a
consistent method or guidelines for performing benefit analyses (as required by
policy) to support consolidation decisions. Uniform guidelines are indispensable
to ensure a consistent approach across DoD for conducting such analyses. Insti-
tuting a DoD-wide early warning system similar to AFSPC’s report on planned
consolidations and bundling would raise the consciousness of the DoD acquisition
work force with regard to bundling and consolidation.

By applying the statutory and policy definitions of contract consolidation and
bundling, we found that 8 of the 10 contracts studied met the definition for a con-
solidated contract. The two that did not meet this definition are not single con-
tracts, as described in the 1996 DoD policy memorandum. We also found that for
a contract to be bundled, as three we reviewed appear to be, a small business must
have “previously provided or performed” the requirements. And it must be un-
suitable for award to a small business. Substantial bundling, which occurs when
the average annual value of an award is $10 million or more, took place in two of
the selected contracts.

Acquisition personnel appear to be attentive to the problems of small business
when setting subcontracting goals. However, we found little attention paid to sub-
contracting results provided by way of SF-294s from prime contractors. While we
did not find any violations of CICA, we did find competition reduced because
consolidated contracts tend to run longer and encompass a greater scope of work.
Finally, we found mixed statutory signals that on one hand encourage streamlin-
ing and contract consolidation and on the other hand discourage these practices.
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Appendix A
Definitions and Usage in This Report

Every contract combines, consolidates, bundles, or packages together require-
ments in some manner. However, the terms consolidation and bundling have been
given specific meanings through statute, regulation, or policy letters. The full
texts of those definitions are found in this appendix. This report follows those
specific meanings ordained by law or policy.

CONSOLIDATION

Consolidated contracts are defined in the 28 October 1996 Deputy Secretary of
Defense Memorandum “Consolidation of Contract Requirements” (the 1996
Memorandum ) as the “… consolidation of several contracts or requirements into
a single larger contract….” Therefore, consolidated contracts must meet two crite-
ria. They must be

u consolidated from several1 contracts or requirements and

u result in one contract.

BUNDLING

The definition of a bundled contract is more complex. The Small Business
Reauthorization Act of 1997 defined a bundled contract2 as one that

u consolidates two or more procurement requirements,

u involves a previous contract performed by small business, 3

u results in a solicitation for one contract, and

u is unsuitable for award to a small business.

                                    
1 Webster’s Revised Unabridged Dictionary defines “several” as “consisting of a number

more than two, but not very many….”
2 The Federal Acquisition Regulation (FAR) section 2.101 follows the statutory language.
3 The legislation states that a “bundled contract” is composed of “separate smaller contracts.”

“15 U.S.C. §632 (o)(3) Separate smaller contract—The term ‘separate smaller contract,’ with re-
spect to a bundling of contract requirements, means a contract that has been performed by one or
more small business concerns or was suitable for award to one or more small business concerns.”
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The criteria exclude contracts derived exclusively from commercial activities (or
A-76 studies) because their requirements were not previously provided by small
businesses.

In order to meet the final criterion, an award to a small business must be unsuit-
able because of

u the diversity, size, or specialized nature of the elements of the perform-
ance specified;

u the aggregate dollar value of the anticipated award;

u the geographical dispersion of the contract performance sites; or

u any combination of the above factors.

SUBSTANTIAL BUNDLING

Another definition specified in the Small Business Reauthorization Act of 1997 is
for “substantial bundling.” The definition of substantial bundling adds a further
criterion to a bundled contract: substantial bundling occurs when a bundled con-
tract results in an award whose average annual value is $10 million or more.

EXCLUSIONS

We excluded from our study all contracts with entities not considered large or
small businesses (e.g., Federal Prison Industries, basic research firms, interagency
purchases, Foreign Military Sales, nonprofit organizations/educational institu-
tions).

Also excluded are A-76 procurements, since the A-76 process provides for a thor-
ough review of any benefits or savings resulting from a conversion.

SUMMARY

The primary terms encountered in this report are those of bundling and consolida-
tion, and the fundamental distinction between the two is that a bundled contract is
detrimental to at least one small business while a consolidation may only nega-
tively affect larger businesses.
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Appendix B
Case Study Findings

1. ARMY CASE STUDY: FOCUSED SUSTAINMENT

     PROGRAM

This contract (DAAE07-98-D-T063) is one of 10 selected for the study. It is an
indefinite-delivery/indefinite-quantity (IDIQ) multiple-award contract for field
upgrades and maintenance of tactical vehicles at Tank-Automotive and Arma-
ments Command (TACOM), Warren, MI.

TACOM is responsible for generating warfighting capability, sustaining war-
fighting readiness, and managing the Army’s investment in warfighting capacity.
TACOM is the integrator of 3,200 weapon systems forming the core of the
Army’s warfighting capability.

Preconsolidation Environment

In the preconsolidation environment, TACOM purchased vehicle maintenance
services from an unknown number of firms separately at the base level.

Rationale for Consolidation

The reasons for consolidating were to provide for central oversight and configu-
ration management of the upgrade and maintenance program.

Implementing the Consolidation

The initial acquisition plan was to use unrestricted full and open competition. Be-
cause of a concern that this might jeopardize small business participation, the
Small Business Administration (SBA) Procurement Center Representative (PCR)
and the Small and Disadvantaged Business Utilization (SADBU) specialist inter-
vened to negotiate a multiple-award approach with the contracting officer. This
approach includes competitive set-asides for small business and 8(a) firms. The
contract period of performance is 10 years (includes a 4-year base period with two
3-year options).

Postconsolidation Environment

Six offerors—2 large businesses, 3 8(a) firms, and 1 small business—each re-
ceived a multiple-award IDIQ contract. All six firms currently compete for task
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orders. As of August 2000, approximately 80 percent of the dollars awarded under
this contract have gone to small businesses.

Small and large businesses participate as subcontractors under the prime contract.

Benefits to TACOM include more control and oversight over tactical vehicle up-
grade processes, as well as reduced acquisition cycle time for task order place-
ment. There is an estimated acquisition cycle time reduction from 25 days to 3
days.

No documentation was available, before or after consolidation, to demonstrate
performance of a benefit analysis for this contract.

2. ARMY CASE STUDY: DSA OMNIBUS PROGRAM

The contract (DAAE07-99-D-S008) is an IDIQ multiple-award contract for engi-
neering and logistics support services to be provided to program offices at
TACOM.

Preconsolidation Environment

In the preconsolidation environment, TACOM issued—separately from each pro-
gram office—purchase orders and contracts to an unknown number of firms.

Rationale for Consolidation

The reasons for consolidating were to provide for central oversight and control of
program management tasks.

Implementing the Consolidation

The implementation of the DSA Omnibus consolidation is similar to that of the
Focused Sustainment Program. The IDIQ multiple-awards approach used in this
consolidation provides for a balance among contractor and (subcontractor) capa-
bilities and includes competitive set-asides for small business and 8(a) firms. The
contract period of performance is 10 years (includes a 4-year base period with two
3-year options).

Postconsolidation Environment

Four of 13 offerors were awarded contracts for the DSA Omnibus Program. One
large business, 2 8(a) firms, and 1 small business each received a multiple-award
IDIQ contract. All four firms currently compete for task orders.

Small and large businesses participate as subcontractors under the prime contract.
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Benefits to TACOM include more control and oversight over program manage-
ment and reduced cycle time for task order placement. The cycle time is estimated
to be reduced to 3 days from 25 days.

No documentation was available, before or after consolidation, to demonstrate
performance of a benefit analysis for this contract.

3. ARMY CASE STUDY: JOC CONTRACT

The contract (DABT11-96-D-0005) is a fixed-price IDIQ contract with provision
for economic price adjustment and two one-year options. It is part of the Army’s
Job Order Contracting (JOC) program. It is an alternative contracting method to
fulfill requirements for real property maintenance and repair and for minor con-
struction projects with an estimated value between $2,000 and $500,000.1

The purpose of the JOC program is to expedite contract award of civil engineer-
ing requirements by reducing civil engineer design work and acquisition lead-
time. The JOC program makes available a tool for a quick response for minor
construction and maintenance repair projects.

For the study, LMI reviewed a 3-year JOC contract at Fort Gordon, Georgia,
calling for minor construction projects there. The contract value is $7.5 million.

Fort Gordon’s personnel provides logistical and community services for the in-
stallation’s day-to-day operation. The garrison is responsible for Fort Gordon’s
infrastructure—buildings, roads, grounds, utilities, and communications—and vi-
tal community services—housing management, food service, security and law
enforcement, fire prevention and protection, and safety.

Preconsolidation Environment

Fort Gordon awarded its first JOC contract to a small business in 1992. The con-
tracting file reveals task order awards totaling at least $6 million to a small busi-
ness from 1992 through 1995.

Rationale for Consolidation

The rationale for this consolidation per Army regulations is to improve customer
service and responsiveness by reducing the civil engineer design work and acqui-
sition lead-time. Another reason was to meet end-of-year budget execution objec-
tives.

                                    
1 See AFARS Subpart 17.9000 for details on the JOC program.
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Implementing the Consolidation

The Army used unrestricted full and open competition to select the second JOC
contractor.

Postconsolidation Environment

The second JOC contract, competitively awarded to a large business in 1996, had
a contract value of $7.5 million. The contractor exceeded its overall subcontract-
ing goal of 87 percent—achieving a cumulative 98 percent participation rate for
small businesses. However, we found inconsistencies between the subcontracting
plan and the actual results reported on the SF-294. For instance, the subcontract-
ing plan reveals percentage goals for several categories of small businesses (e.g.,
Javits-Wagner-O’Day Act Contracts, Women Owned Small Businesses, Small
Disadvantaged Businesses). The SF-294 merely shows overall results for small
business; there are no results for the subcategories of small business, making it
impossible to determine the prime contractor’s achievement of these goals.

No documentation was available, before or after consolidation, to demonstrate
performance of a benefit analysis for this contract.

The follow-on contract, the third JOC contract at Fort Gordon, was awarded com-
petitively in 1999 to a large business.

4. NAVY CASE STUDY: TRAINING RANGES

This contract (N00244-99-C-0008) is a definitive contract for operation and
maintenance services for the tactical training ranges at Marine Corps Air Station
Yuma and Fallon Naval Air Station. The contract’s value at award was approxi-
mately $88 million.

Preconsolidation Environment

Essentially the same operation and maintenance services at both the Yuma and
Fallon ranges were performed by large businesses. In fact, as a result of consoli-
dation within the defense industry, the same contractor (though different divi-
sions) performed the services—the Fallon contract was originally performed by
Ford Aerospace,which was subsequently acquired by Loral; this segment of Loral
was then acquired by Lockheed Martin. At that time, Lockheed also held the
Yuma contract. The same contracting office (Fleet Industrial Supply Center
[FISC] San Diego—Seal Beach detachment) handled the two contracts for the
same requiring activity (Naval Warfare Assessment Station, or NWAS).

As a result of the historical development of the tactical training range at Fallon,
bomb scoring at Fallon was performed by an 8(a) program contractor. At Yuma,
bomb scoring was an integral part of the operation and maintenance contract.
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Rationale for Consolidation

An August 1997 e-mail, provided by the requiring activity, listed the benefits ex-
pected to be derived from consolidating contracts for the two West Coast tactical
training ranges as follows:

u Each location can man for “normal” range operating activity and draw
technical support from the other during periods of heavy use. At Fallon,
the contractor previously provided full-time manning for all systems and
equipment on the range even though full manning is normally required
only during airwing deployments.

u A single contract provides the opportunity to use shared resources such as
engineering and integration personnel, spare parts, and other specialized
functions.

u Competing one contract every 5 years versus every 2 years would be less
costly.

u Under a single contract, the contracting officer’s representative (COR)
function could be established at NWAS Corona. NWAS site managers
were designated as technical assistants to the COR. The site managers
would then be relieved of numerous administrative duties (e.g., voucher
approval) while continuing to provide technical guidance on-site.

u Consolidation assures cooperation between the contractors at both West
Coast tactical training ranges.

Implementing the Consolidation

NWAS combined both Yuma and Fallon tactical training range contracts into a
consolidated contract. After consulting with the Navy’s SADBU office, NWAS
decided to leave the bombing scoring function at Fallon within the 8(a) program
and not consolidate that portion of the Fallon work in the consolidation. Addition-
ally, the solicitation contained a weighted evaluation factor (5 percent) dealing
with the offeror’s subcontracting plan.

Postconsolidation Environment

Three offers were received, and the contract was awarded to a large business. The
October 1999 SF-294 contained inaccurate data (the small business concerns goal
was listed as $81,118,869—the contract’s total value), and no one appears to have
questioned this.
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The October 1998 subcontracting plan submitted by the awardee contained a 20%
small business concern goal ($18,297,923), with 10 percent of that set aside for
small disadvantaged business ($1,829,792) and 5 percent for women-owned busi-
nesses ($914,896). Since the SF-294 data appear inaccurate, it is not possible to
determine the extent of small business participation at the subcontractor level.

No documentation was available, before or after consolidation, to demonstrate
performance of a benefit analysis for this contract.

5. NAVY CASE STUDY: FMS SUPPORT

This contract (N00039-99-C-3145) is for Foreign Military Sales (FMS) technical
and financial management support services at Space and Naval Warfare Systems
Command, San Diego, California. The contract’s value at award was approxi-
mately $1,235,000.

Preconsolidation Environment

Various program offices located in Arlington, Virginia, each contained an FMS
office to support FMS operations. These FMS offices were in turn supported to
varying degrees by three large businesses and one 8(a) contractor. The contracts
consisted of both definitive SPAWAR contracts and orders off the GSA Federal
Supply Schedules.

Business type Amount

LB $353,000

LB $465,165

LB $79,000

8 (a) firm $83,087

Total awards $980,252

As a result of a Base Realignment and Closure (BRAC) action, SPAWAR moved
to San Diego, California. The FMS support contractors accommodated the move.
Also as a result, SPAWAR FMS staffing declined from 15 FTEs to 2 occupied
positions. (The FMS program office is currently staffed with approximately 10
FTEs and between 9 and 11 contractor support personnel.) The COR function is
not managed by the SPAWAR FMS program office. Contract rates were not stan-
dardized, and labor types and titles were unique to each contractor. The contrac-
tors limited the crossover between individual contracts, products were
inconsistent, and interface between various contractor management and FMS pro-
gram offices was time-consuming and complicated.
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Rationale for Consolidation

The primary driver for consolidation of contracts for FMS support services was
the consolidation of FMS personnel (previously in different program offices) into
one organization in 1997.

The FMS program office expected the following benefits:

u Centralized management of support contractor services.

u Reduced overhead costs and reporting.

u Standardization of costs and reporting.

u FMS-specific requirements.

u Increased ability to adapt to fluctuations in workload.

u Increased cross-training of contractor personnel.

u Direct monitoring of contractor performance and formalized feedback to
the contracting officer.

The FMS office supports 143 countries.

Implementing the Consolidation

The ready availability of FMS skills and experience is limited on the West Coast
as compared to the availability of similar skill and experience in the national
capital area. SPAWAR conducted a market survey to determine whether any
socioeconomic companies (small, disadvantaged, 8(a), or women-owned busi-
nesses) were capable of performing the entire requirement. SPAWAR determined
that no such businesses were qualified to perform all of the work. Consequently,
the procurement used full and open competition. The request for proposals (RFP)
contained a subcontracting plan requirement. Three of the four incumbents, in-
cluding the 8(a) firm, teamed to submit the only offer received by SPAWAR.

Postconsolidation Environment

Award was made to a large business. The contractor has exceeded its small busi-
ness percentage goals in all areas except for women-owned small businesses.
When one small business subcontractor closed its San Diego office, the prime
contractor sought another small business and placed a subcontract with a small
disadvantaged business for management information system support. The value of
the postconsolidation prime contract was larger than the combined value of the
predecessor prime contracts. This is due, at least in part, to the fact that some pro-
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gram specific “subsidization” had occurred when the FMS function was being
performed within each program office and not on a consolidated basis.

No documentation was available, before or after consolidation, to demonstrate
performance of a benefit analysis for this contract.

6. NAVY CASE STUDY: HOUSING MAINTENANCE

The contract (N00187-95-D-6050) is an IDIQ contract under the Small Business
Competitiveness Demonstration Program for housing maintenance services at
Norfolk Naval Base (excluding Admiral’s Row), Little Creek Amphibious Base,
and Naval Air Station Oceana. This contract was part of the Navy’s regionaliza-
tion effort in the Tidewater area. The contract’s value at award was approximately
$3,645,000.

Preconsolidation Environment

Norfolk’s Public Work Center reported to the base’s commanding officer. As a
result of the Navy’s regionalization, the family housing managers were consoli-
dated under COMNAVBASE, then CNRMA (Naval Support Activity), and then
CINCLANTFLT.

Family housing maintenance was performed by three different contractors under
separate contracts for Norfolk Naval Base (excluding Admiral’s Row), Little
Creek Amphibious Base, and Naval Air Station Oceana. The Little Creek site was
in the 8(a) program. Interestingly, a 1995 small business coordination record
memorandum indicates that a list of 8(a) contractors was reviewed and that there
were “no 8(a) contractors for the work.” The incumbant 8(a) contractor subse-
quently had its contract modified to include NOB Norfolk as well as Little Creek.

Rationale for Consolidation

The housing managers desired consistent contract vehicles with a streamlined
process and a geographic coverage that mirrored the Navy’s regionalization reor-
ganization. The effort sought to consolidate housing maintenance (initially family
housing, with other housing added later) within a 75-mile radius of Norfolk Naval
Base.

Implementing the Consolidation

Since the Navy used the Small Business Competitiveness Demonstration Pro-
gram, the solicitation was not set aside for small businesses. The solicitation effort
took almost five years to implement—it began in 1995, and a contract was not
awarded until September 1999. The fifth evaluation factor was “Utilization of
Small, Small Disadvantaged, and Women Owned Small Business Concerns.”
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The solicitation was protested to the General Accounting Office (GAO) (on the
basis of inaccurate quantities), and subsequently the Navy took corrective action
to revise them. However, the revised quantities were also subsequently found by
the protestor (the 8(a) incumbent) to be unrealistic, and a follow-on protest was
filed with the GAO. The Navy subsequently revised its quantities again. Another
small business protested the Navy requirement for audited financial statements,
stating that such statements were expensive and unduly restrictive. The GAO de-
nied the protest, stating that—since the contractor would be required to mobilize,
maintain, and pay a work force adequate to maintain three separate family hous-
ing projects—the contractor’s financial capability was relevant and that it was
reasonable to require trustworthy and accurate financial data.

According to the interviews, the solicitation effort was hampered by changing cir-
cumstances—most of the housing areas had recently been renovated, and privati-
zation efforts had an impact on staff decisions.

Also affecting the solicitation effort, Senator Helms sent a letter to the Navy re-
questing reconsideration of the regionalization initiative as it applied to a York-
town contract held by a North Carolina constituent. The Navy did not include
Yorktown in the effort. The SBA approved the effort as long as Norfolk Naval
Shipyard (Portsmouth) was reserved for small business. The SBA letter also ad-
dressed Yorktown and a Navy requirement for audited financial statements.

Postconsolidation Environment

Award was made to a large business. According to the SF 294, the prime con-
tractor exceeded the small business and women-owned small business percentage
goals; however, the prime failed to meet the small disadvantaged business per-
centage goals.

No documentation was available, before or after consolidation, to demonstrate
performance of a benefit analysis for this contract.

7. AIR FORCE CASE STUDY: SABER CONTRACT

The contract (F99650-99-D-0002) is a fixed-price IDIQ contract with provision
for economic price adjustment and two one-year options. It is part of the Air
Force’s Simplified Acquisition of Base Engineer Requirements (SABER) pro-
gram.2

The purpose of the SABER program is to expedite contract award of civil engi-
neering requirements by reducing civil engineer design work and acquisition lead-
time. SABER provides for minor construction and maintenance repair projects.

                                    
2 See AFFARS 5336.293—Part Appendix DD for program details.
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For this study, LMI reviewed a SABER contract at Hanscom AFB, MA. The
three-year contract calls for minor construction projects primarily at Hanscom.
The magnitude of the construction is between $1 million and $3 million.

Hanscom AFB, home of the Air Force Materiel Command’s Electronic Systems
Center, is the Air Force’s center for the development of command and control
systems.

Preconsolidation Environment

The award of the first SABER contract at Hanscom dates back to 1987. At that
time, a large business won the contract, resulting in the displacement of several
small businesses. The second SABER contract award, for the years 1991 through
1996, was to a small business.

Rationale for Consolidation

The rationale for consolidating SABER requirements, per the Air Force Federal
Acquisition Regulation Supplement, was to improve customer service and respon-
siveness by reducing the civil engineer design work and acquisition lead-time.3

Implementing the Consolidation

The Air Force used an 8(a) set-aside to select the contractor for the third SABER
contract.

Postconsolidation Environment

The 8(a) business selected for the third SABER contract in 1996 performed con-
tract requirements for the first three years of the contract. In 1999, the option to
renew the contract was not exercised because of a pending A-76 consolidation
that will significantly increase the size of this contract. If approved, the contract
will more than likely be awarded to a large firm, since small businesses are not
likely to meet the bonding requirements.4

No subcontracting data were available, since small businesses are not required by
federal regulations to submit subcontracting plans.

                                    
3 See AFFARS 5336.293

      4 Some construction contracts require that the firm doing the work purchase a bond. Bonds
guarantee the performance of a contractor, such that if the contractor is unable or unwilling to
complete the contract work, the bonding company may either complete the work itself, hire a con-
tractor to complete the work, or pay the company for which the bond has been issued. Small busi-
nesses have historically been hurt by bonding requirements because of the capital necessary to
purchase bonds as a condition of work.
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No documentation was available, before or after consolidation, to demonstrate
performance of a benefit analysis for this contract.

8. AIR FORCE CASE STUDY: NETWORK INTEGRATION

CONTRACT

The contract (F040701-96-C-0028) is an IDIQ contract for satellite network inte-
gration and engineering services in support of the Satellite and Launch Control
Systems Program Office. Headquarters Space and Missile Systems Center, Los
Angeles Air Force Base, California, procured this effort.

Preconsolidation Environment

The Satellite Control Network (SCN) program was established in the late 1950s
when Lockheed submitted a plan for a worldwide network of ground facilities to
track satellites. In 1962 the Air Force was selected to control and exercise author-
ity over all military space hardware. The Air Force (AF) SCN is the primary
command, control, and communications support capability for DoD space sys-
tems. The AF SCN, as a network of systems worldwide, performs a multitude of
functions including data processing, tracking, telemetry, communications, satellite
commanding, and scheduling.

The integration function was spread across functional and contracting lines in as
many as 15 contracts, at least two of which were being performed by small busi-
nesses.

Rationale for Consolidation

The AF SCN is an Integrated Weapon System Management (IWSM) program
managing evolutionary upgrades to the satellite control common-user ground
system while sustaining that system’s operational systems. The AF SCN focuses
on functional requirements for the development, sustainment, and integration of
the AF SCN. This strategy aligns the AF SCN contracts along functional respon-
sibilities—Development, Integration, and Sustainment—thereby reducing dupli-
cation in contractor roles and relationships. The Network Integration Contract
(NIC) was one of five major AF SCN contracts. The other four were

u the Range and Communications Development Contract (RCDC) (a devel-
opment contract),

u the Network Operations Upgrade Contract (NOUC) (a development con-
tract),

u the Command and Control Sustainment Contract (CCSC) (a sustainment
contract), and
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u the Depot Support Contract II (DSC II) (a sustainment contract).

The NIC contractor was to maintain interfacing relationships with the develop-
ment and sustainment contractors.

According to our interviews, the Air Force Space and Missile Systems Center
(SMC) has experienced a 63 percent cut in manpower since 1994 while adding
requirements.

Implementing the Consolidation

The initial independent cost estimate (ICE), performed by Tecolote Research Inc.,
established the total estimated cost for the NIC at $265 million. The single acqui-
sition management plan (SAMP) stated that the “Government was not precluding
small business proposals for this effort; however, the complexity of this effort
makes it difficult for a small business to effectively contract for leading this type
of effort.” It went on to state that the Air Force would emphasize “SB, SDB and
WOB participation and encourage Mentor-Protégé agreements (See para.
3.1.9.5).” Paragraph 3.1.9.5 of the SAMP also states that “the SMC Commander
will use various tools at his discretion to place a minimum of ten percent of the
value of the AF SCN contracts at the prime or subcontract level with SB.”

The SBA intervened and attempted to have the RFP set aside for small businesses,
stating that three companies could meet the 50% requirement under FAR 52.219-
14. The Air Force in July 1995 concluded only one small business could meet the
requirement and that “establishing the NIC as a small business set-aside would be
tantamount to entering into a sole-source acquisition.” The Air Force in its re-
sponse to the SBA PCR stated that its award fee plan would reward small busi-
ness subcontracting—awarding 30 percent of the effort to small businesses would
“warrant an ‘Excellent’ rating.” In the determination to use full and open compe-
tition for the NIC solicitation, the contracting officer stated that “Due to the nature
of this effort it is not possible to break the work down into smaller lots.” This
document stated that none of the small businesses could meet the 50% threshold.

In January of 1996, the SBA’s appeal was denied by the Air Force, which stated
that the $250 million effort over five years could not be met by two or more small
businesses. The statement of work (SOW) was substantially updated in February
of that year to eliminate redundancies and, as a result, the government’s ICE was
revised significantly downward to $160 million. Note that this revision to the
SOW took place after the Air Force had already indicated to the SBA that it
would not be a requirement that could be performed by a small business as the
prime contractor.

Two proposals were subsequently received, offering prices between $80 and $100
million. Award was made to Lockheed Technical Operations Co. for approxi-
mately $72 million in May of 1996.
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Postconsolidation Environment

Award of the NIC was to a large business. The subcontracting plan specified a
goal that the total amount planned to be subcontracted with small business was 10
percent of the total contract value. Additionally, the September 1997 SF-294
contains an erroneous contract price of $125,898,398. The March 1998 SF-294
lists the original contract price as $35,184,249 and the revised price as
$52,357,178.

The contract price varies on the SF-294s:

u The September 1997 SF-294 lists the contract price as $125,898,398.

u The March 1998 SF-294 lists the original contract price as $35,184,249
and the revised price as $52,357,178.

No documentation was available, before or after consolidation, to demonstrate
performance of a benefit analysis for this contract.

9. AIR FORCE CASE STUDY: WING COMMUNICATIONS

CONTRACT

The contract (FA2550-98-C-0007) is a fixed-price incentive contract with a firm
target and an award fee. The contract has four 1-year options with a potential
value of $71 million. Award of this contract, known as Wing Communications,
took place in 1998 at Schriever AFB, Colorado.

Schriever AFB is the home of the Air Force Space Command’s 50th Space Wing.
The wing manages the worldwide Air Force Satellite Control Network (AFSCN)
and controls satellite programs including the Defense Support Program, the Nav-
star Global Positioning System, the Defense Satellite Communications System,
Nato III, and the Milstar communications satellite.

The contract has of three main parts:

1. Direct conversion of 185 military and civilian communications positions
at Schriever AFB and New Boston Air Station.

2. Contracting out of 164 military and civilian communications positions at
Onizuka Air Station as an indirect result of BRAC.

3. A consolidation of communication functions from existing contracts, as
those contracts expire, at Schriever AFB and and Onizuka Air Station.



B-14

The contract calls for operations and maintenance (O&M) for a wide variety of
communication systems and workstations at Schriever AFB Onizuka Air Station
and for one work center at New Boston Air Station.

The communication systems range from base telephone and land mobile radio to
the Defense Satellite Communications System and the primary and secondary
nodes of the AFSCN. The work effort includes O&M for the Defense Military
Satellite Communications terminals and the associated technical control and com-
puter operations. The contract also requires local area network and administrative
telephone O&M, visual information, and information management.

Preconsolidation Environment

In the preconsolidation environment, six firms provided O&M services to three
geographically dispersed locations. Two of these firms were small 8(a) busi-
nesses.

SBA requested a set-aside for one of the 8(a) contractors at Onizuka Air Station
providing an information management services function. Because of a BRAC ac-
tion affecting Onizuka—and the consolidation of this function into the Wing
Communications contract—the Air Force responded to SBA as follows:

The Information Management Services function at Onizuka no longer is
available under the requirements of FAR 19.8 or Section 8(a) of the
Small Business Act.

The Air Force also determined that the Wing Communications contract was not
appropriate for either a small business or an 8(a) set-aside. After the requirements
were synopsized in the Commerce Business Daily’s Web site, the Air Force re-
ceived capability statements from a number of large and small businesses. Fol-
lowing a review of the capability statements, the Air Force concluded that

small businesses lacked the necessary capability to perform the substan-
tial requirement for operation and maintenance of satellite terminals and
the associated systems.

Rationale for Consolidation

The rationale for this consolidation, per the Air Force’s acquisition plan, was to
“reduce the contract overhead costs, reducing manning requirements for contract
administration, and providing continuity of services.” Another stated reason for
consolidating was to streamline the O&M of the 50th Space Wing communication
systems.
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Implementing the Consolidation

The Air Force used full and open competition to select “the most technically ac-
ceptable lowest price contractor.” Past performance in using small business as
subcontractors was an evaluation factor in source selection. A subcontracting
mandate—set at 25 percent of the total contract value for small business—was
revised to a goal when it became known that no potential offerors could meet a
mandatory requirement.

Postconsolidation Environment

A large business competitively won the award for the Wing Communications
contract. The award displaced two 8(a) businesses. Small and large businesses
participate as subcontractors under the prime contract. The aggressive subcon-
tracting goal requiring 25 percent of the contract value to go to small businesses
has had mixed results. Moreover, an award-fee plan providing additional incen-
tive to meet the goal has had little impact5. The most recent SF-294, for the period
ending March 31, 2000, shows the following results:

Contractor type
Current
goals

Actual
cumulative

Small business 25.0% 12.4%

Large business NA 87.6%

Small disadvantaged
business

5.0% 2.7%

Women-owned small
business

5.0% 8.0%

Note: NA = not available.

The prime contractor is below its 5.0 percent small disadvantaged business goal,
achieving 2.7 percent. The contractor is exceeding its small women-owned busi-
ness goal. Overall, the contractor has achieved a 12.4 percent small business par-
ticipation rate against the 25 percent goal.

No documentation was available, before or after consolidation, to demonstrate
performance of a benefit analysis for this contract.

                                    
5 Subcontracting is one of several subcategories under program management in this award-fee

plan. Program management has a weight of 30 percent, while mission support has a weight of 70
percent. Evaluation of contractor success in meeting the subcontracting goals is “subjective” under
the award-fee plan. Maximizing subcontracting with small businesses, small disadvantaged busi-
nesses, and women-owned businesses would warrant an “Excellent” rating.
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10. DLA CASE STUDY: IDPO CONTRACT

The contract (SP074099-D-5574) is a fixed-price IDIQ contract for spare jet en-
gine parts (tube assemblies) at the Defense Logistics Agency’s (DLA’s) Defense
Supply Center Columbus (DSCC).

One of DLA’s three inventory control points, DSCC manages almost 1.8 million
different construction and electronic spare parts and accounts for more than $1.8
billion in annual sales.

The contract is in the form of an indefinite-delivery purchase order (IDPO)—a
simplified acquisition purchase. IDPOs do not exceed 1 year or $100,000. A re-
duction in acquisition lead-time is their primary benefit.

Preconsolidation Environment

The contracting history for the jet engine tube assembly being procured under the
IDPO reveals that since 1985, small business has been the sole provider of this
part. Management for this part was transferred from Oklahoma City’s Air Logis-
tics Center to DSCC in 1996.

Before making the transition to an IDPO, each quarter the acquisition personnel
made a buy using a series of small-dollar purchase orders and set-asides to small
businesses.

Rationale for Consolidation

DSCC processes over 300,000 orders annually, and 98 percent are under $25,000.
For this reason, there is tremendous pressure to reduce the acquisition lead-time
and administrative cost. Hence the rationale for consolidating these requirements
via an IDPO.

Another indirect factor driving the need to reduce lead-time and administrative
cost is the ongoing reduction in DSCC’s work force. In 1995, DSCC had ap-
proximately 4,200 personnel. Now the personnel numbers are down to 2,650 and
are dropping by 4 percent per year. The work-force reduction is primarily in civil
service series 1670–Equipment Specialists, 1910–Quality Assurance, 2010–Sup-
ply, and 1102–Procurement. DCSS management believes that work force reduc-
tions are forcing people to find ways to do things “faster, cheaper, and better.”

Implementing the Consolidation

DSCC consolidated periodic (quarterly) requirements into annual requirements
and used small business set-asides to implement the consolidation of contracts for
the jet engine tube assemblies.
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Postconsolidation Environment

A small business was awarded a one-year IDPO for $100,000. Actual purchases
in 1999 exceeded the threshold of $100,000 by $2,000. Because the demand for
this part exceeded the IDPO threshold of $100,000, the follow-on requirement
was awarded to another small business using a definitive contract that resulted in
lower unit pricing.

No subcontracting data were available, since small businesses are not required to
submit subcontracting plans.

The estimated cycle time to place orders using the IDPO fell from 60 to 90 days
to 10 to 25 days.

No documentation was available, before or after consolidation, to demonstrate
performance of a benefit analysis for this contract.
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Appendix C
Reasons for Contract Consolidation

In preparation for conducting individual consolidation case studies, the LMI study
team searched published literature and on-line Web sites to increase its under-
standing of the types and sources of contract consolidation on the part of DoD
buying activities. That initial research disclosed a number of forces and desired
outcomes driving consolidation, including work-force reduction, infrastructure
cost reduction, and a desire to improve customer support.

Additionally, in the course of determining forces and goals that provide the im-
petus for consolidation, it became apparent that a number of technology advances
were instrumental in making contract consolidation possible. Among those tech-
nologies are the following:

u Electronic commerce, especially the development of electronic catalogs
accessible through the Internet for locating and ordering required supplies
and services, in conjunction with the use of purchase cards to pay for the
ordered items.

u Distribution and transportation techniques, especially the ability to trans-
port needed items from central inventories rapidly through overnight and
second-day package services, to track the shipment, and to obtain a deliv-
ery receipt electronically.

u New contracting techniques, especially multiple-award contracting proce-
dures that permit a selected group of suppliers to hold long-term indefi-
nite-delivery/indefinite-quantity (IDIQ) contracts for work for a broad
range of government agencies.

WORK-FORCE REDUCTIONS

In the late 1990s, Congress directed the Secretary of Defense to reduce the num-
ber of defense acquisition personnel positions by 25,000.1 Such reductions force a
search for more efficient contracting processes and for ways to reduce the number
of contracts to award and administer.

                                    
1 Public Law 105-85, Div. A, Title IX, Sect. 912, Nov. 18, 1997, Reduction of defense acqui-

sition work force.
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INFRASTRUCTURE COST REDUCTIONS

Infrastructure cost reduction goals have forced a search for more efficient con-
tracting practices, such as regionalization of support contracts, whereby local
contracts are consolidated into one regional contract.

The use of regional contracts to reduce infrastructure costs has taken several
forms. One version involves base-level regionalization of functions where one
Military Service is concentrated while other involves regionalization across
Service lines. DoD has provided Congress examples of regionalization as follows:

In areas of heavy concentration of installations, regionalization of base
support services across commands, bases and the Services may result in
costs savings. The Navy, for example, is currently in the process of re-
gionalizing many of its own activities at its fleet concentration centers–
Norfolk, San Diego, and Mayport, and the Joint Staff is looking at cross-
Service regionalization in Hawaii.

DoD installations in the Colorado Springs area have created a “Colorado
Springs Military Installation Partnership Initiative.” Under this effort, the
commanders of the Air Force Academy, Fort Carson, Peterson Air Force
Base, Falcon Air Force Base and Cheyenne Mountain Air Station are
pursuing opportunities to partner for economies and efficiencies in eight
common base support functions.2

A study of the Navy’s attempts to reduce its infrastructure costs specifically de-
scribed regionalization of support services as a source of consolidation savings, as
follows:

Regionalization is a form of consolidation. In theory, consolidation can
either improve or degrade the use of resources. However, there are many
reasons to expect lower costs, i.e., scale economies, scope economies,
redundancy elimination, and market leverage…. Scale economies come
from consolidating common workloads.… Scope economies are efficien-
cies gained from merging different types of work.3

In San Diego, the Navy established a Southwest Regional Buying Consortium for
a multitude of common functions.4 Regional facility support contracts were es-
tablished for guard services, street sweeping, refuse removal, elevator mainte-
nance, grounds maintenance, custodial services, and bio-waste removal.5

                                    
2 Statement of March 18, 1998, by John B. Goodman, DUSD(IS&I), before the House Na-

tional Security Committee, Subcommittee on Military Installations and Facilities.
3 Recapitalizing the Navy—A Strategy for Managing the Infrastructure, Naval Studies Board,

National Research Council, 1998, National Academy Press, Washington, DC, p. 18.
4 See URL: www.cndsd.navy.mil/business/biz.htm.
5 See URL: www.abm.rda.hq.navy.mil/rbc/sdstatus.cfm for a listing buying consortium con-

tracts.
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Another version of regional contracting is the use of purchasing arrangements
with non-DoD buying activities within the same region. An example is regional
contract sharing between DoD medical treatment facilities (MTFs) and the De-
partment of Veterans Affairs (VA) Medical Centers (VAMCs). In this case, inter-
agency purchasing requirements are consolidated through DoD participation in
Veterans Integrated Service Network (VISN) contracts. Recent General Ac-
counting Office (GAO) testimony on DoD and VA sharing of resources stated the
following:

In addition, 13 VAMCs and 33 MTFs reported that, fiscal year 1998,
they had entered into one or more joint purchasing contracts—not cov-
ered by the Sharing Act—to purchase pharmaceuticals, laboratory serv-
ices and supplies, medical supplies and equipment, and other types of
services.6

IMPROVED CUSTOMER SUPPORT

The desire to improve customer support entails improving the timeliness and
quality of the parts and services available to field users through long-term, large-
scale partnership arrangements such as Prime Vendor (PV) contracts for the dis-
tribution of supplies, corporate contracts for original equipment or parts, and lo-
gistical support contracts for parts with weapons systems contractors. Such
arrangements make extensive use of commercial direct vendor delivery (DVD) to
streamline processes, reduce overall cycle time, and improve user satisfaction.

In accordance with congressional direction,7 the Defense Logistics Agency’s
(DLA’s) PV program has vendors use DVD techniques to supply food and cloth-
ing; medical and pharmaceutical supplies; automotive, electrical, fuel, and con-
struction supplies; and other consumable inventory items directly to military
installations throughout the United States. DLA describes PV in these words:

Prime Vendor Programs—…prominent examples of the shift to best
commercial practices. They establish contracts for long-term trading
partnerships where DLA manages the relationship between customer and
the vendor, rather than managing commodities. DLA’s leveraged buying
power allows customers to take advantage of lower prices without in-
vesting in inventories. Orders are placed via electronic ordering systems
and deliveries go directly to the customer. The benefit is a shortened and
tighter logistics support chain, with provisions for “surge” and
sustainability” requirements. Prime Vendor ensures warfighters will have
what they need, when they need it.8

                                    
6 U. S. General Accounting Office Testimony of May 17, 2000, before the Subcommittee on

Health, Committee on Veterans Affairs, House of Representatives, GAO/T-HEHS-00-117.
7 FY96 National Defense Authorization Act, Section 352; Direct Vendor Delivery System for

Consumable Inventory Items of Department of Defense.
8 See URL: www.dla.mil/Dimensions/Almanac/revol.htm for descriptions of the Prime Ven-

dor initiatives.
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A recent initiative applies PV contracts to maintenance, repair, and operations
(MRO) supplies.9 DLA has established regional contracts to provide nationwide
coverage for MRO supplies. The program’s goal is to provide items quickly to
meet customer needs at discounted commercial prices. What enables PV is the
convergence of electronic commerce catalogs, the Internet, and DVD techniques.
Obviously, the scale and scope of such contracts offer few opportunities for the
local small business distributor that traditionally supplied MRO items to the local
military installation. The availability of both on-line ordering and overnight deliv-
ery of purchased items directly to the customer eliminates the advantages a small
business distributor had in being near the local installation. However some instal-
lations prefer local sources, as shown in a recent GAO report on DLA’s MRO PV
program:

Installation supply personnel have stated that they are reluctant to sever
long-standing relationships with local merchants and encourage prime
vendors to continue patronizing local businesses.10

Another example of how customer service is improved is the use of long-term
corporate contracts. DLA describes such contracts as follows:

Corporate Contracts…this initiative aggregates the requirements of one
or more supply centers for items from a single source of supply. These
long-term contracts with a single vendor eliminate sometimes-redundant
contracting actions and provide the opportunity to gain access to a ven-
dor’s entire list of items for sale. The vendor uses its normal inventory
practices, including storage, handling, and delivery, then when DLA has
a requirement, we tap into those inventories and have the items delivered
directly.11

A GAO report on DoD and commercial practices for buying aircraft parts and
services noted that major airlines tend to use long-term contracts for acquiring
spare parts and, most significantly, buy from the Original Equipment Manufac-
turer (OEM) and not from third parties. In the report, the GAO discussed DoD’s
use of long-term corporate contracts in the following words:

                                    
9 Deputy Secretary of Defense Memorandum, dated 24 August 1998, subject: “Department of

Defense Reform Initiative Directive #45–Prime Vendor Contracting Program for Facility Mainte-
nance Supplies.”

10 Defense Inventory: Actions Needed to Evaluate Supply Purchase Options for Facilities
Maintenance, August 2000, GAO/NSIAD-00-194, pp. 16-17.

11 See URL: www.dla.mil/Dimensiions/Almanac/revol.htm for a description of corporate
contracts.
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DoD activities are also beginning to make use of long-term agreements
to take advantage of the Department’s leverage as a large customer. For
example, the Defense Logistics Agency uses long-term agreements
known as corporate contracts for a number of different engines and air-
craft spare parts. These contracts aggregate the requirements of one or
more supply centers with a single supplier of multiple items. The con-
tracts cover not only pricing but also distribution and delivery services.
They may address specific spare parts or include a manufacturer’s entire
commercial price list. By using these contracts, the Defense Logistics
Agency expects to lower its costs, obtain better delivery times, and re-
duce its customer support infrastructure.12

A corporate contract does not directly displace small businesses, since the previ-
ous individual contracts are merely consolidated into a single contract with the
original vendor. However, corporate contracting facilitates use of a single source
of supply (e.g., access to the weapon systems’ contractor’s consolidated parts
catalog or commercial price list) and thereby discourages purchases from the
part’s OEM identified through spare-part breakout programs.

                                    
12 U.S. General Accounting Office, Contract Management: A Comparison of DoD and Com-

mercial Airline Purchasing Practices, GAO/NSIAD-00-22, pp. 9-10, November 1999.
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